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/ Output Drops 
Only 10% on Cars, 
16% on Trucks 


| Rate Hits 4-Year High, 
_ Then Dips for Holidays; 


) °55 to Start Briskly 


By Thomas M. Hewitt 
Staff Writer 
y f= 1954 car-production total 
3 now is slated to settle around 
*§510,000 units, a decline of only 10 
at from last year and a level 
th only a few optimists pre- 
months ago. 


| The 1954 truck total should hit 

"1,021,000, a 16 percent decline from | @ 

Mast year but a level much higher | 
an anticipated. This year will be|| | 

ie seventh consecutive year that || 

| million-mark will be topped. 

Be * ¢ «# 

P this week will hold to 

tt week’s level of 124,390 cars 


apparently intends | Bygone Year at a Glance— 
” It was| Headlines and photographs highlight “stories of year" as selected by Automotive 
the division | News editorial staff. Top “spot news"—ford freight-rate cutback—is depicted in 
000 cars to its earlier | Photo of new Fords on havlaway. Mergers, leading “running news,” are accented 
; a in other photos. Above, from left, A. E. Barit, late George W. Meson and George 
"d division postwar | Romney discuss pions after Hudson and Nash consolidation into American Motors. 
two Gti nom. ‘Senceen out | Below, Studebaker-Packard executives Paul Hoffman, James J. Nance and H. S. Vance 

| (Continued on Page 29, Col. 3) meet for post-merger conference. 
my * * ‘+ . = * 


of Extreme Actions and Reactions. . . 


‘Freight Cut, Mergers Mark ’54 


_ By Maynard M. Gordon @ narrow edge—were the mergers 
ar tor which formed American Motors 
R of extremes and drastic and Studebaker-Packard. Merg- 
ctions is drawing to a close|the leading news stories of 1954| ers, which also was the most 
he automotive industry. were reactive in nature. prominent “running” story of 
-@ chemical sense, the news eS (Continued on Page 26, Col. 1) 
the factory anc dealer fronts RD MOTOR CO.’s cutback in 
action and inaction blending freight differentials, announced 
ce Violent reaction in the /Oct. 20, led the “spot news” cate- 


As a result, Auromortive News edi- 
torial staffers decided in their an- 
nual “story of the year” ballot that 
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December Sales Run 
Near Record in Fast 


Close of 


Sales Race 


Furious Push to Win Called Threat to Dealer Trading 
Position and Profits in 1955; Total for 
Year May Reach 5,500,000 Cars 


By Robert M. Lienert 


Associate Editor 


reports indicate that the closing fight 
Ki" Gaovecite und aed fot salen lente 
ing new-car sales to record levels in December. 


1954 


i| Reports of wild discoun’ to move 
"| before the curtain falls ie year 


Hiimay seriously 


profit position of dealers in 


of the month. Figures f 

quent periods have not yet 
computed. However, if the 
December rate is maintained, the 


the industry’s consensus of sales 
predictions at the start of 1954. 
¥ . e 

N ULTIMATE total of 5.5 mil- 

lion new-car registrations for 
1954 ‘also would come closer than 
anyone had expected to overtaking 
1953 as the industry’s second-best 


Banner °55 Seen—If... 


UAW Strike Threat Clouds Year-End Forecasts 
For Increased Output, Sales 


OPTIMISM, largely unalloyed by 
the gathering cloud of labor 
strife, pervades the yéar-end fore- 
casts and reviews of automotive 


de Automotive News... 


Factory-dealer licensing legislation, designed to 
cure abuses, is being considered by Missouri 
dealers. Page 3. 

Skinning dealers is the specialty of a bucolic- 
type barterer, who acts dumb but isn’t. Page 27. 
Engineers are moving to meet the growing de- 
mands that modern engines are placing on spark 
plugs. Page 9. 


paign for a guaranteed annual 
wage. The 1955 crystal ball for the 
auto industry, however, is spotted 
by the possibility of a major strike. 


At=t auto executive to issue 
a 1955 forecast was L. L. Col- 
bert, president of Chrysler Corp. 
foresaw “one of the in- 
dustry’s biggest years” for 1955, 
with car production surpassing 
1954’s total of 5,500,000 and truck 
output equalling the current year’s 
1,000,000 attainment. 
The Chrysler president said his 


already is looking 
mediate objective of 20 percent of 
the new-car market. 
General Motors President Har- 
(Continued on Page 8, Col. 3) 


(Continued on Page 28, Col. 1) 


Price Pack Seen 
As Profit Tool, 
Road to Ruin 


Pseee one heen 
fits and the dangers, and 
should be exposed— 
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(Continued on Page 7, Col. 1) 


Top Cars 
New-car registrations, al 
states for 10 months: 
(954 Pos. Make 
1—1,144,770 
2—1,122,088 


1953 Pos, 
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McDonald Emphasizes Jobless Benefits . . . 


Unionist Offers Steel GAW 


Joseph M. Callahan 
Staff Writer 

yy J. McDONALD, president 
of the CIO Steelworkers, pro- 
posed a guaranteed annual wage 
plan last week which 
some labor observers 
believe would be 
‘much more palata- 
ble to management 
than the CIO Auto 

Workers plan. 

Speaking in Detroit, McDonald 
said the objective of his 1,200,000- 
man union was greatly increased 
“supplementary unemployment 
compensation.” 

The steel union, he said, pro- 
posed that layoffs be forestalled 
by boosting unemployment bene- 
fits to 80 percent of weekly earn- 
ings for 50 weeks. McDonald said 
this could be done by establish- 
ing insurance funds to which the 
employer would contribute “X 
cents per employe-hour of work.” 

“The individual employer's lia- 
bility would be limited by the 
amount in the fund,’ McDonald 


said. 
However, because the Steelwork- 


Mansfield to Fill 


Vacancy on 


Chrysler Board 


DETROIT. — John P. Mansfield, 
president of Plymouth division, 
will become a di- 
rector of Chrysler 
Corp. effective 
Jan. 1, filling the 
vacancy created 
by the retirement 
of B. E. Hutchin- 
son, Which was 
announced last 
Oct. 18. 
Also effective 
Jan. 1, James C. 
Brady, a director 

J. P. Mansiielé of the corpora- 
tion, will become a member of its 
finance committee. 

Mansfield joined the corporation 
as a Chicago district representa- 
tive for Dodge in 1932. After serv- 
ing in a variety of field capacities, 
in 1947 he was placed in charge of 
building and equipping the new 
Dodge assembly plant at San Le- 
andro, Calif. 

Brady has been a director of 
Chrysler for 17 years. He also is 
president and director of Brady 
Security & Realty Corp. in New 
York City. 


Business 
Barometer 


Auto Production—142,410 cars, 
trucks in week vs. 85,260 year ago. 

Bankruptcies — 208 in week vs. 
179 year ago. 

Business Volume—105.7 of 1935- 
39 index vs. 105.6 year ago. 

Copper Output—91,094 tons in 
November vs. 68479 in October. 

Department Store Sales—3 per- 
cent ahead of last year. 

Freight Loadings — 653,531 cars 
vs. 661,797 year ago. 

New-Car Sales — 4,528,624 to 
date vs. 4,874,741] year ago. 

New-Truck Sales — 699,904 to 
date vs. 791,130 year ago. 

Oil Stocks — 265,373,000 barrels 
vs. 267,343,000 year ago. 

'Used-Car Price Index — $689 
overall December average vs. $711 
in November. 

Wholesale Prices—109.4 percent 
of 1944-49 index, unchanged from last 
week. 

\ + * * 
» Common Stocks 
Dec.- Dec. 1954 
- 15 High 
1 14% 
67% 72% 
97% 
- 2% 
14y%, 


ers’ two-year contract is reopena- 
ble for wages in 1955, McDonald 
said, “We are not sure whether the 
wage reopening clause will permit 
discussions of the guaranteed 
wage.” 
* * * 

E ADDED that he “hoped” 

Walter Reuther’s Auto Work- 
ers would win their guaranteed an- 
nual wage next year because a 
UAW victory would make it much 
easier for the Steelworkers to get 
a GAW. 

McDonald asserted, “There is a 
great change impending in the na- 
tional economy as a result of auto- 
mation and new sources of power 
developed through the atom. 

“Who knows what will con- 

front us? There are those who 
predict that in the next decade it 
will require only 10 percent of 
the present national work forces 
to produce the nation’s needs.” 

He also commented that reports 
of differences between himself and 
Reuther were greatly magnified. 
Significantly, however, he said he 
had no plans for visiting Reuther, 
although it was McDonald’s first 
visit to Detroit in two years. 

Discussing the current steel situ- 
ation, McDonald said that the first 
quarter of 1955 would be good if 
the auto industry’s demand for 
steel continues. 

* * * 


Strikes Less Likely 


EANWHILE, strike threats at 
two Detroit-area plants, De- 
Soto and Lincoln-Mercury, became 
less serious last week, although 
there was a possibility that both 
situations would become trouble- 
some after the holidays. 

A Lincoln-Mercury spokesman 


Two Ex-Dealers 
Join Chrysler 
As Quinn Aides 


DETROIT.—Appointment of two 
former auto dealers as special as- 
sistants to the president has been 
announced by E. C. Quinn, presi- 
dent of Chrysler Division. 

The new Chrysler executives are 
R. E. Whitehurst, who most recent- 


R. E. Whitehurst W. J. Murphy 


‘ly was general manager of a Lou- 


isiana Lincoln-Mercury dealership 
and W. J. Murphy, who has just 
disposed of his share in a Connecti- 
cut Dodge-Plymouth dealership. 

Quinn said that Whitehurst and 
Murphy will be engaged in on-the- 
spot studies of markets throughout 
the country to determine what pop- 
ulation shifts have done to sales 
potentials. 

Whitehurst began his automotive 
experience as a parts and service 
zone manager with the Ford New 
Orleans branch in 1937. 


In 1950 he opened Whitehurst 
Ford Co. in Bastrop, La., and after 
a successful three-year operation 
sold the business in 1953 to become 
general manager and sales manager 
of a Lincoln-Mercury dealership in 
Monroe. 

Murphy gained his first automo- 
tive experience in 1926 when he 
worked for a Dodge distributor 
while attending high school. In 1939 
he became general manager of a 
Dodge dealership in Waterbury, 
Conn., leaving this post in 1942 to 
join the Navy. 

In 1946 he became general sales 
manager of an auto dealership and 
left after a year to become whole- 
sale parts sales manager and later 
assistant to the president of Bishop- 
McCormick and Bishop, Inc., a 
Manhattan Dodge dealership. He) 
left in 1949 to open his own dealer- 


out to. his partner recently. 


said that “progress was being 
made toward settlement of the 
grievances, which have been 
blown up all out of proportion to 
their importance. We’re gradual- 
ly talking out our problems.” 

While conceding that “some 
progress was made in the negotia- 
tions,” a union official said that 
there still was a strong possibility 
of a strike. He added: 

“We're making little progress in 
our work-standard grievances. For 
instance, the tail patch is longer on 
the new car but we can’t even get 
as many men for the job as we had 
on the ’54s. All down the line 
they’re trying to meet competition 
by cutting down the work force.” 

* * * 


yas officer reported that man- 
agement had agreed to put a 
work standards engineer on the 
floor with a member of the union 
bargaining committee to decide if 
(Continued on Page 5, Col. 1) 


U. S. Studies $25 Billion Plan for Roads 


WASHINGTON. — Recommenda- 
tions of the special committee of 
the Governors Conference regard- 
ing methods of activating and fi- 
nancing President Hisenhower’s 
proposal for a 10-year highway 
construction program are being 
studied by the Clay committee. 

The recommendations, which 
were approved by the confer- 
ence’s executive committee, were 
presented to the President by 
Gov. Robert F. Kennon of Louisi- 
ana, conference c n, and 
Gen. Lucius D. Clay. The Presi- 
dent referred the recommenda- 
tions to the Clay committee for 
study. 

Kennon said that the conference 
was in favor of the Federal Gov- 
ernment authorizing $25 billion over 
the next 10 years for a nationwide 
system of highways and urban 
feeder roads. 

Meanwhile, the 12th biennial gen- 
eral. assembly of the states, meet- 
ing in Chicago, urged a study of 
the governors’ recommendations 
and that proposals by joint Fed- 
eral-state financing of the program 
“fully reflect the ability of the 
states to contribute to the costs of 
the program.” 

The governors’ recommendations 
include the following points: 

1. It is generally agreed that an 
adequate highway construction pro- 
gram for the next 20 years will re- 
quire the expenditure of approxi- 
mately double that which can be 
anticipated at present and pro- 
jected rates of expenditure—Fed- 
eral, state and local. 

2. If such a program is to be 
undertaken, then, for the pur- 
poses of financing, the highway 
systems should be divided into 
three categories—interstate, Fed- 
eral-aid systems, and state and 
local systems. 

3. Since the Federal Government 
has a major interest in the inter- 
state system, it should assume pri- 
mary responsibility, with state par- 
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Master Plan for Trafic Woes— 

The President's Advisory Committee on the National Highway Program has i 
civic leaders to view a scale model of a typical business district which incorporate 
all major principles recommended by traffic engineers to reduce congestion. Showy 


(from left) are S. Sloan Colt, president of Bankers Trust Co., New York; Gen. Luciys | 


D. Clay, chairman of the committee; David Beck, president of the AFL Teamsters 
Union; William A. Roberts, president of Allis Chalmers Mfg. Co., Milwaukee; Stephen 
D. Bechtel, president of Bechtel Corp., San Francisco, and Arthur O. Dietz, president 


of C.1.T. Financial Corp., New York. 


ticipation, for financing the system. 

4. Federal funds of $25 billion for 
financing the construction of the 
system during the next decade 
could be secured from general rev- 
enue; the issuance of bonds or other 
securities in anticipation of future 
general revenues, or the establish- 
ment of a national road financing 
authority. 

5. The states will be responsible 
for the actual construction, main- 
tenance, administration and po- 
licing of the system. 

6. The states and their localities 


are now contributing for road com 
struction purposes at the rate of 
$32 to $33 billion over a 10-year 
period. Estimated increase in rey 
enue would raise this figure to $3 
$40 billion. The states will continue 
to have responsibility for the con 
struction of all other systems, bit 


| as long as the Federal Government 


levies excise taxes on motor fuels, 
lubricants and motor vehicles, it 
shall continue to make allocations 
to the states for highway construc. 
tion on Federal-aid systems. 


S-P Departments Joined 


Bender Heads Service, McNally Parts, Robinson 
Business Management 


SOUTH BEND. — Consolidation 
of the Studebaker and Packard 
service departments, parts and ac- 
cessories divisions and business 
management departments was an- 
nounced last week by James J. 
Nance, president of Studebaker- 
Packard Corp. 

Roy B. Bender, formerly Stude- 
baker service manager, will man- 
age the service division; D. 8. 
MeNally, who headed parts and 
accessories for Packard, will 
manage the combined parts divi- 
sion, and L. H. Robinson, who 
was in charge of Studebaker’s 
business management activity, 
will manage the consolidated 
business management depart- 
ment. 

The new Studebaker - Packard 
Service department is setting up 
major centers at 15 locations 
throughout the country where deal- 
ership service personnel can receive 
training in the most modern tech- 
niques in automotive servicing, 
Nance said. 

The combining of the parts and 
accessories operations into one en- 
larged and integrated division, it 


— 


Los Angeles Takes to Rambler— 


Increased Rambler sales are reported by Nash dealers in the Los Angeles zone 
ship, Burkhart and Murphy Mo-| since the introduction of new models. From left are P. A. McKeown, assistant zone 
tors, in Waterbury, Conn. He sold| manager; L. T. Kouns, western divisional sales manager; F. G. Sease, assistant general 


sales manager, and Wally Parks, general manager of Ernest LeBlanc Nash. 


was stated, will provide the com- 
pany with wider distribution facili- 
ties for replacement parts and ac- 
cessories and insure more efficient 
service to dealers and owners. 
Warehouses in many sections 
of the country will serve Pack 
ard’s 1,800 dealers and Stude- 

baker’s 2,500. 

The third departmental consoli- 
dation has created an expanded 
business management department 
designed to enable the company to 
give broader business management 
assistance and more field coopera- 
tion to its dealers. 


FTC Chief Asks: 
Is Competition 


Hurt by Mergers? 


WASHINGTON.—Discussing eco- 
nomic reports issued in the past 
year by the Federal Trade Commis- 
sion, Chairman Edward Howrey 
révealed that another important 
one is under way—an investigation 
of the recent wave of mergers. 

In this undertaking, Howrey 
said, the FTC is working in close 
cooperation with the Department 
of Justice. 

The commission’s concern, he 
pointed out, is with “adverse 
changes in competitive patterns. 
that may result from mergers, 
the effects of acquisitions on the 
character or competition, and 
the maintenance of competition in 
every market to the end that busi- 
ness rivalry may produce better 
products at lower cost.” 

The laws which Congress gave 
the commission to administer, 
Howrey, are, for the most 
“not a narrow set of rules but @ 
declaration of Congressional pur 


e. 

“Congress,” he added, “clearly in- 
tended that honest business 
the consuming public be protected 
from actions contrary to thos? 
principals of free and fair compet 
tion basic to our private en 
system.” 

The FTC was created as 
strument to achieve that 
Howrey declared. 
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RB. 1. Dealers Commend Congressman— 


An engrossed set of resolutions is presented to Rep. John E. Fogarty (second from 
right), Democrat, by Leo B. Carey (second from left), president of the Rhode Island 
Automobile Dealers Assn., for his efforts in connection with bootlegging legislation. 
At left is Senator Theodore F. Green, Democrat; at right, Gov. Dennis J. Roberts. 





Dealers tell me 


By John 0. Munn 


EFORE the clock ticks off the 
final hours of 1954, I would 


like to tell you something about 
| the year 1909—45 years ago—the 
' year I started in this business. 


| Those of you, whose experience in 


the field has equaled or exceeded 
mine, will remember it was a year 
of great promise. The Ford factory 
had made a million dollars during 
the previous year—the first sub- 
stantial profit made by any man- 
ufacturer. 

By the end of 1909 there were 
around 300,000 cars sputtering 
and coughing along the less than 
200,000 miles of good roads at 
that time. The streets in the 
cities were paved with cobble- 
stone and cedar block; the good 
roads in the country meant 
merely graded roads—roads that 
were maintained with ditches so 
that water would drain but were 
impassable for automobiles dur- 
ing the spring and fall rains. 
They were dusty and full of 
chuckholes in the summer, with 
deep ruts in the winter, making 
automobile driving in the country 
a truly hazardous adventure. 

You lived in or have heard of 
these “horse and buggy” days. One 
hundred and thirty thousand cars 
were built that year—less than a 
normal week’s production now. But 
even at that this volume doubled 
the total registrations of the pre- 
vious year. The outstanding success 
of Ford attracted no less than 57 
other hopeful passenger car manu- 
facturers to enter the field in that 
single year. The fifth Vanderbilt 
Cup Race was run that year. The 
Indianapolis Speedway was com- 
pleted. 


* x 7 
From Right to Left 
7 industry was just changing 
from right to left-hand drives. 
White Motor Co. of Cleveland was 
switching from the production of 
steam to gasoline passenger cars. 
General Motors added the Oakland 
and the Cadillac companies as 
divisions of the corporation. Dur- 
yea, Haynes, Apperson, Ford, Win- 
Hupp, Reo, Maxwell, Buick, 
ers, Studebaker, Packard, 
Overland were important 
Manufacturers during the year. 
Yes, you remember the “horse 
and buggy” days. Men wore 
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derby hats, sported handle bar 
moustaches, chewed tobacco and 
spit on the board sidewalks. 
Women trailed their long dresses, 
wore leg-of-mutton sleeves and 
large hats and squeezed them- 
selves into waspwaist corsets. 
Tops and windshields, bumpers 
and even magnetos were extra-cost 
equipment. Both men and women, 
who drove automobiles; were ven- 
turesome souls. They wore long 
linen dusters and goggles. The 
women fastened their hats with 
long veils. At that time there were 
few telephones and fewer bath 
tubs. Only the newer houses were 
equipped with electric lights. 


I believe that only people who 
lived in those days can fully realize 
the changes that the use of auto- 
mobiles has brought to the lives of 
people, just as I believe that only 
those of us who lived in lamp- 
lighted houses fully realize the far- 
reaching effects of electricity. 

* * * 


Frontiers of Future 


EN we think back to these 
“horse and buggy” days we are 
vividly reminded of all the develop- 


ments and changes that have since 
taken place. They go far beyond 
the wildest dreams of 45 years ago. 
The evidence of change in every 
field of human endeavor is over- 
whelming. The world has shrunk 
to a mere fraction of its then for- 
bidding size. Planes now wing 
faster than the speed of sound. The 
sheer magic of electronics was not 
satisfied with sparking speech 
around the world but now prepares 
to do the same thing with televi- 
sion and color television. The 
miracles of medicine, dealing death 
to disease and stretching the span 
of life, have also been a develop- 
ment of the age. Chemistry has 
created an utterly new and amaz- 
ing world of its own. Now we are 
in the infancy of the atom, 

During these years the auto- 
mobile industry has constantly 
developed and expanded until its 
use has become inseparable in 
the lives of our people. But the 
frontiers of the future, with this 
broad foundation, challenge and 
present opportunities for the 
young in heart that heretofore 
have not existed. 

I am certain that, as we enter 
the new year, life will be more 
abundant—that in our nation and 
in the world the standards of living 
will be raised—and that ways and 
means will be found that never 
again will people war with each 
other. 

In entering any new year I 
always like to recall these words 
of wisdom written by Louise 
Haskins: 


Dealers to Ask Legislation < Pe 


Factory-Dealer Curbs 
Studied in Missouri 


JEFFERSON CITY, Mo.—A seri- 
ous and comprehensive study of 
details of a new dealer-manufac- 
turer licensing law is being made 
by the Missouri Automobile Dealers 
Assn., according to James Gorman, 
secretary-manager. 

A bill proposing such a law prob- 
ably will be introduced in the 
Legislature in January, Gorman 
said. 

Such laws already have been 
passed in 15 states, according to 
Gorman, including Mississippi, 
Louisiana, Wisconsin and Okla- 
homa, and the association has 
made a particular study of the 
Oklahoma law in action. 

“Oklahoma dealers like it very 
much,” Gorman said, “and believe 
it has had a beneficial effect on 
profit possibilities as well as having 
cured some of their perennial 
troubles. 


“Details of our own version have 
béen under constant study by the 
executive committee and the mem- 
bership and we expect to have it 
whipped in shape so that it can 
be considered by the Legislature 
by Feb. 1,” Gorman said. 

Manufacturers, dealers and sales- 
men would be licensed to operate 
in Missouri, according to provisions 
of the proposed measure, and the 
licensing and regulation would be 
in the hands of a State commission. 

Both the maker and the dealer 
would be bound by rules which 
would prohibit the manufacturer 
from shipping merchandise to the 
dealer which had not been 
ordered, and would prohibit load- 

ing of cars with accessories 
which were not ordered. 

The maker also would be pro- 
hibited from threatening to cancel 
franchises for refusal to accept 


Atlanta Dealers 
Elect Keown; He 
Sees Tough Year 


ATLANTA. — The Atlanta Auto- 

mobile Assn. has elected William J. 

| Keown president for the new year. 
Keown is vice-president of Wade 
Motor Co. (Ford). 

He succeeds Earl M. Taber, 
Gouldman-Taber Pontiac, Inc. 

Both Keown and Taber told the 
dealers at their annual meeting that 
1955 will be “a decisive year” for 
the auto industry. 

“Dealers will have to work dur- 
ing ’55 as they’ve never worked be- 
fore, if they want to see their sales 
and profits increase,” Keown said. 

Taber labeled 1954, with its heavy 
competition and industry problems, 
as “our most trying year.” 

Other officers elected to serve 
with Keown are: first vice-presi- 
dent, Joe Westbrook, Westbrook 
Motors, 
Point; second vice-president, J. L. 
Strickland, Automobile Financing, 
Inc.; honorary secretary-treasurer, 
Chick Barron, Chick Barron, Inc. 
(Studebaker). 

L. L. Austin is executive-secretary 
and treasurer of the organization. 

Directors named were: Frank 
Forrester, Sterling Discount Co.; 
Ben Brady, Southern Chevrolet, De- 
catur; Dan Graham, Frank Gra- 
ham Co. (Lincoln-Mercury), and 
W. C. Durden, Motor Contract Di- 
vision, Tructco Finance Co. 


Hagadorn Heads 
Utica Dealers 


UTICA, N. Y.—Willard Hagadorn 
has been elected president of the 
Utica Automobile Dealers Assn. 
Other new officers are Fred J. 
McRorie, first vice-president; Ed- 


“I said to a man who stood at | ward A. Cater, second vice-presi- 
the gate of the year: ‘Give me a | dent; George M. Benas, treasurer, 


light that I may tread safely into 
the unknown, and he replied: 
‘Go out into the darkness and put 
your hand into the hand of God. 
That shall be to you better than 
a light and safer than a known 
way p» 


and Milton D. Nelson, executive- 
secretary. 

New directors are Theodore Har- 
rer, chairman; Edwin B. Welch; 
Mell A. Gooch; Joseph Carbone; 
John Wolkonocki; Irving J. Cole, 
and I. J. Lukehart. 


(Dodge-Plymouth), East} seth, 


forced shipments and for other rea- 
sons. The measure would cover 
coercive and behind-the-scenes 
manipulations. 

The dealer would be prohibited 
from misrepresentation of new and 
used cars. Salesmen would be like- 
wise bound under penalty of losing 
their license or being fined. 

The proposed measure also con- 
tains regulations which protect the 
public against fraud, according to 
Gorman, who gaid it covers false 
and misleading advertising com- 
pletely. It also requires dealers to 
sell their demonstrators as used 
cars and prohibits their sale as 
new. 


Gorman said such a law would 
cover such situations as have 
been recently uncovered in Mis- 
souri where factories are spank- 
ing dealers who refused to take 
all the 1954 cleanup cars the fac- 
tory wanted to ship by withhold- 
ing ample shipments of ’55 
models. 

Gorman said some dealers who 
had accepted blanket shipments for 
the final weeks of 1954 are getting 
all the ’55s they want. 

Another bill which is expected to 
be introduced is a measure to 
increase the present sales tax from 
2 to 3 percent and possibly more. 
While the Missouri consumer is 
conditioned to paying sales tax on 
all purchases, all dealers will admit 
that the cash that has to be dug 
up for the plates and the tax is 
a stumbling block to sales. 

The State Motor Vehicle Depart- 
ment is in for an overhauling by 
the next Legislature. Bills are ex- 
pected to be introduced which will 
tighten up and further modernize 
the money handling procedure. 

Turnpike legislation will occupy 
the spotlight of the 1955 session 
and hot battles are expected. One 
formidable opponent already 
committed to fight the toll-road 
move is the Missouri Motel Assn. 

The present 10-year highway pro- 
gram is expected to continue at its 
present rate. The main cry now is 
for more rapid improvement of 
secondary roads. 

The scramble for more tax 
money is certain to occupy the 
main stage. It will take $200 million 
dollars more, or about $1 billion, to 
satisfy coming budget needs. 

Introduction of a new speed limit 
law has been assured and its pas- 
sage is predicted. 


Golz Named in Aberdeen; 
Feb. 6-7 Show Planned 


ABERDEEN, 8. D. — Cal Golz 
was elected president of the Aber- 
deen Automobile Dealers Assn. at a 
luncheon meeting at the Alonzo 
Ward Hotel. Other officers for the 
coming year include John Maur- 
vice-president, and James 
Morrison, secretary-treasurer. 

Plans were discussed for the an- 
nual auto show, which will be held 
Feb. 6-7. 





Proclamation— 


The period of Jan. 22-30 is designated 


as Auto Show Week by Raymond 2. 
Tucker (right), mayor of St. Louis. At left 
is C. A. Gilbert, president of the Greater 
St. Lovis Automotive Dealers Assn., and 
in center, Rus B. Hammond, executive 
manager. 


St. oul Mayor 
Makes Week of 
Show ‘Official’ 


ST. LOUIS. — Special recognition 
was given to the 37th annual St. 
Louis Automobile Show by Mayor 
Raymond R. Tucker when he pro- 
claimed Jan. 22 through Jan. 30 as 
Auto Show Week. 

The mayor’s proclamation stated 
that “thousands of residents derive 
their livelihood from the manufac- 
ture and sale of automobiles and 
automotive equipment.” 

The show will feature the Me- 
Guire Sisters, comedian Leo de 
Lyon, and Bobby Swain and his or- 
chestra. Tom Costello, general man- 
ager of McMahon Pontiac Co., is 
chairman of the entertainment 
committee. 

The show, to be held in the Kiel 
Auditorium exposition hall, will 
feature experimental models and 
cutaways, besides the 1955 car lines. 


N.Y. Dealers Call 
2-County Meeting 


ALBANY.—A special meeting for 
dealers in Delaware and Otsego 
counties has been called by the New 
York State Automobile Dealers 
Assn. The meeting will be held 
Jan. 4 at the Elks Club in Oneonta, 
N. Y., starting at 6:30 p.m. 

John J. Evers jr., executive vice- 
president of the association, will re- 
port on latest developments in the 
motor vehicle inspection program. 
A movie will illustrate Pennsyl- 
vania’s experience with such a pro- 
gram. 

Carl E. Fribley, NADA director 
for upstate New York, is 
to on dealer problems on the 
national level. 

Preparatory work on the meeting 
is being done by Clarence E. Pres- 
ton, Oneonta; Glen Whitaker jr., 
Sidney; Dan C. Williams, Walton, 
and Frank G. Leslie, Richfield 
Springs. 


On the House... . 





Wemhoft 


counties already have reported 
membership. ... 


If you haven’t already done so, it’s still not too 
late to take the advice of the New Jersey dealer 
association as follows: “Charge off all your legiti- 
mate claims before the end of 1954. Mark down 
your used-car inventory to the estimated low prices 
which will undoubtedly be in effect immediately 
after Jan. 1. Physical inventory of parts and acces- 
sories is desirable, and riecessary adjustment should 
be made now. Obsolete parts and accessories should 
be sold as junk now. Physical inventory of equip-~ 


ment might disclose items lost or broken, and 
should .be written off now. ...” 

To man the Ford car and truck exhibits during 
the 9-day Chicago Auto Show, dealers will 
3800 to 400 salesmen; no two salesmen from any one dealership will 
be on the floor at the same time... New York notes that three 


100 percent of state association 


Maryland association again distributed Christmas baskets to poor 


families . . 


. With 1955 expected to show sizeable business gains, we 


hope all of you attain your just share in a Happy New Year. 


—Perre WemMuorr, Editor, 
Automotive News 
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Chevrolet Exhibitors Finish Course— 


The Chevrolet Featurama, which has started its annual round of the nation, is being 
accompanied by eight experts who took a refresher course before they left on their 
journey. Alex Nicholas (second from left) explains the intricacies of special switches, 
electric motors and gears. Shown (from left) are Larry Beech, Des Moines; Nicholas; 
Lee Barnett, Smyrna, Ga.; Dennis Bodar, Detroit; Roger Day, Frostburg, Md., and Ray- 
mond Griesbach, St. Louis. Each of the eight Featurama trucks will travel to one of 
the eight Chevrolet sales regions where it will be made available to dealers to book 


for their showrooms. 


DETROIT. — For the third con- 
secutive month, national averages 
of used-car sales showed a decline, 
according to Ray 
Miles, president 
of the National 
Used Car Dealers 
Assn. 


Studying the re- 
ports for Novem- 
ber, Miles said, 
“The New Eng- 
land reports look- 
ed the best, with 
no apparent de- 
cline in Novem- 
ber sales com- 





Ray Miles 
pared to the previous month.” 


Nationwide, sales in November 
were 5.7 percent below October re- 


GM Completes 
Half of Its 30 


Training Centers 


DETROIT.—With the opening of 
its training center at Charlotte, 
N. C., General Motors has com- 
pleted half of its 30 service training 
centers throughout the country, ac- 
cording to William F. Hufstader, 
distribution vice-president. 

The other centers are scheduled 
for completion by mid-1955, he said. 

The 15 centers completed and in 
operation are at or near Detroit, 
Cleveland, Boston, Union, N. J., Chi- 
cago, Washington, Jacksonville, El 
Paso, Portland, Dallas, Los Angeles, 
Memphis, Atlanta, Philadelphia and 
Charlotte. Centers to be opened in 
the next six months are at or near 
Denver, San Francisco, St. Louis, 
New Orleans, Houston, Buffalo, 
Minneapolis, Kansas City, Kans., 
Oklahoma City, Milwaukee, Cincin- 
nati, Tarrytown, N. Y., Salt Lake 
City, Omaha and Pittsburgh. 

The Detroit center is the largest, 
with 45,000 square feet of floor 
space. Others range from 22,000 to 
26,000 square feet. 


Dealers Pick Poe 
In Little Rock 


LITTLE ROCK, Ark.—Fred Poe, 
North Little Rock Chrysler-Plym- 
outh dealer, last week was elected 
president of the Greater Little Rock 
Automobile Dealers Assn., succeed- 
ing Eugene Bale (Chevrolet), Little 
Rock. 


Other officers are Van White 
(Pontiac), Little Rock, vice-presi- 
dent; Billy Owen jr. (Packard), Lit- 
tle Rock, reelected treasurer, and 
George H. Benjamin, reelected sec- 
retary. 


U.C. Decline Continues 


Sales Hold Up Only in New England; 
All Stocks Drop 4.7 Pct. 


ports, while inventories were below 
October levels with an average 


drop of 4.7 percent. 


Miles said prospects for 1955 are 


encouraging. 

“Most of our dealers have en- 
joyed a better year during 1954,” 
he said. “Sales improved and 
profits have advanced according- 
ly. Given the proper thinking and 
direction, the used-car business 
next year should be very good. 


“In 1953,” he said, “particularly in 


the latter part of the year, there 
were many dealer fatalities. 

“Used-car prices kept dropping, 
lending institutions were watching 
credit extensions more closely than 
ever, and as a result many dealers 
dropped out of the field,” he said. 

The area reports are as follows: 

New ENGLAND: 10 states—Sales 
for November, no change; inven- 

tories on November 30th up 2.9 
percent. 

Midwest: 12 states—November 
sales down 3.5 percent compared 
with October; inventories down 1 
percent. 

SoutrHerRN: District of Columbia 
and 13 states—Sales down 6.2 per- 
cent; inventories down 9.9 percent. 

Soutuwest: 4 states—Sales down 
1.8 percent; inventories down 2 per- 
cent. 

West: 9 states—Sales down 18.1 
percent; inventories down 7.1. 





Overseas Day— 


R. C. Thompson (right), manager of the 
export division of Electric Auto-Lite Co., 
Toledo, presents two foreign distributors 
with the flags of thelr nations at a busi- 
ness meeting during Auto-Lite’s Overseas 
Day. At left is Oke Jonson, of Auto- 
Elektriska Importen, Stockholm, and in 
center, S. Wischnak, of Overseas, S. A., 
Mexico City. About 40 delegates from 
more than 20 countries attended the 
meeting. 














special House committee that the 
Ford Foundation has financed “the 
promotion of socialism” and has 
“directly sup ported subversion” 
were labeled last week by the 
foundation as “untrue, biased, ar- 
bitrary and flimsy.” 

The House group’s investiga- 
tion of the Ford Foundation — 
and other tax-exempt organiza- 
tions like it—was carried out in 
flagrant disregard of the princi- 
ples of fair- mindedness, fair 
hearings and fair play,” said H. 
Rowan Gaither jr., president of 
the foundation. 

The voluminous report also 
charged that establishment of a 
foundation by the Ford family is 
“subject to considerable economic 
and social criticism on the grounds 
of its unfair business impact.” 

The House committee itself was 
split apart by the severely critical 
report. 

The three Republican members 
of the Special Committee to Inves- 
tigate Tax-Exemept Foundations 
signed the document. And one of 
them said he signed with strong 
reservations. 

The two Democratic members 
of the committee denounced the 










ngress pudiate the report. 
The majority finding was ‘biased 
from start to finish, Gaither 
charged. 

“We can only conclude,” he said, 
“that the authors of the report 
regard as un-American every man, 
idea or institution with which they 
happen to disagree. 

“Therefore, the report throws 
mud not only at philanthropy, but 
also at American schools, the press, 
business groups, professional and 
religious groups and whole areas of 
scientific and scholarly endeavor.” 

Gaither added that the Ford 
Foundation had always operated in 
the open and reported regularly to 
the American people on what it 
was doing. 

The minority dissenters of the 
committee charged that the in- 
vestigation of the foundations 
was carried on under “barbaric” 
procedures. They said that some 
of the statements contained in 


Auto Old Timers 
Enrolls ‘First’ 


Saleswoman 


NEW YORK—Membership of 
Automobile Old Timer is nearing 
the 5,000-mark with the election of 
47 new members, including Harold 
S. Vanderbilt as a patron member, 
and Mrs. Mary D. Allen, said to be 
the first automobile saleswoman in 
the U. 8. 

The executive committee, which 
met here under the chairmanship 
of Col. Willard F. Rockwell, presi- 
dent, also elected Arthur W. Her- 
rington of Indianapolis, as a vice- 
president, succeeding the late Wil- 
bur Shaw. 

Herrington is president of Mar- 
mon-Herrington Co., a past presi- 
dent of the Society of Automotive 
Engineers and chairman of the con- 
test board of the American Auto- 
mobile Assn. 

The committee also voted to in- 
crease the number of proposed re- 
gional vice-presidents from six to 
nine. 

A. A. Lally, president of the met- 
ropolitan council, announced that 
the April luncheon in New York 
will have as its speaker Douglas 
McKay, secretary of the interior. 


$10 Million Gets 
Gleason for Buick 


NEW YORK.—Buick has signed 
a $10 million contract with Jackie 
Gleason, television comedian, for a 
two-year series of shows starting 
next fall on CBS-TV. 

Under the contract, Gleason will 
film 78 half-hour shows at a cost 
of approximately $6 million. Thir- 
teen of the films will be rerun dur- 
ing each summer. The contract 
gives Buick an option on Gleason’s 
services for a third year in which 
he would film 39 more shows. 


| Denies Aiding Subversive Elements. . . 


Ford Foundation Hits Back 


WASHINGTON. — Charges by a| the report are “untrue on their 9 oe 


face, others are at best half- 
truths, and the vast majority are 
misleading.” 


In specifically castigating the 
Ford Foundation, the report said: 

“The Ford Foundation affords a 
good example of the use of a 
foundation to solve the death tax 
problem and, at the same time, the 
problem of how to retain control 


Whittaker Slated 
To Quit Sales Post 
At Studebaker 


SOUTH BEND.—C. K. Whittaker, 
65, who reached retirement age in 
November, is expected to retire 
soon as vice-pres- 
ident in charge of 
sales for Stude- 
baker division. 

He has been a 
Studebaker vice- 
president for 
nearly 20 years, 
serving much of 
that time on the 
West Coast, where 
he still maintains 
his home. 

Whittaker 








O. K. Whittaker 


headed Studebaker’s West Coast 
operations for many years. 






no loss of working capital, the m 
port charged. # 
The report said that memberg 

the Ford family, as officers of 
Motor Co., draw salaries and 
if they wished, would be able 


allow the company to operate ong fF 


cost basis without having to 

dividends. 
The report said that “by that 

means they could bring destrue 

tive economic power to bear 

competitors . . . which must 

dividends and maintain a 

tion.” 


Ford an “undue advantage” over 
its competitors. 

The committee referred to foun 
dation funds as “public money’ 
because of tax exemptions granted 
to the foundation’s income. 
















New Dealer Officers in Orlando, Fia.— 


From left: L. W. Zoller, executive secretary of the Orlando (Fia.) Automobile and 
Truck Dealers Assn.; George Kellogg, treasurer; Elmer Erickson, president, and W. D. 
Ray, vice-president. 


Indiana Assn. 


Issues List 


Of C.L.T. Court Foes 


INDIANAPOLIS.—To let dealers 
know which finance companies are 
allegedly trying to “deny dealers a 
free market in which they can sell 
their paper,” the Indiana Automo- 
bile Dealers Assn. has published 
the names of the finance firms 
which are suing Universal C.LT. 
Credit Corp. because of its liberal- 
ized dealer reserve policy. 


Universal O.LT. recently 


Later 25 small Indiana finance 
firms took Universal C.L.T. to court, 
charging that the firm was at- 
tempting to monopolize the financ- 
ing business by paying excessive 
reserve. 

A recent IADA bulletin asserts, 
“Realizing what the recent elim- 
ination of ceilings on dealer reserve 
means in added income to dealers 
of this state, IADA President Elson 
G. Sims urges all dealers to give 
all possible support to every effort 
to protect and perpetuate this free 
market. 

“This means continued dealer 
support and cooperation with those 
finance companies who have since 
Oct. 6 increased dealer reserves 
above the now outlawed 2, 3 and 5 
percent. 

“Says President Sims, “The free 
market, so recently gained 
through the mutual efforts of 


member dealers of Ade trade and 
the cooperating finance compa- 
nies, must now be » endangered by 
fear and apathy.’” 

(This was at variance with an 
opinion expressed to AUTOMOTIVE 
News by a high Universal CLT. 
official, who declared that C.LT.’s 
case in the Indiana Supreme 
was considerably hampered by fail- 
ure of the Indiana dealers, 
apathy and timidity, to come out 
strongly in support of the credit 
corporation’s case.) 

The list follows: Consolidated 


Wells Finance, Anderson; Capital 

Finance Corp., Indianapolis; Motor 
Finance Corp., Lafayette; 
City Auto Finance, Michigan City; 
E. P. Moore Finance Co., Kingman; 
Mutual Security, Portland; Port- 
land Co., Portland; Citizens Fi- 
nance Corp., Muncie. 

Family Finance, Empire Finance 
Co., Tompkins Finance Corp. and 
Meridian Loan Co., all of Indian: 
apolis; Mutual Security Co. Mun= 
cie; American Security Co. Wine 
chester, and Lincoln Finance and 
Superior Finance, both of Kokome: 
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Accent on Jobless Benefits . . . 


1GAW Plan for Steel 


Bared by McDonald 


(Continued from Page 2) 


too much was being demanded of 


~ gny of the men. 


“By conducting a time-study at 
the points of dispute,” he said, 
“¢ can be determined if the 
gtievance is justified and the 
management man has been given 
the authority to resolve the prob- 
lem right on the floor.” 

In the Ford of Canada strike, 
which has been under way for 
more than two months, there was 
no progress to report. Negotiations, 
which were suspended Dec. 13, had 
not been resumed up to late last 
week. 

Emil Mazey, secretary of the CIO 
Auto Workers, reported that a 
total of $523,682 had been contrib- 
uted to aid the 6,900 workers idled 
by the strike. 

Last week, Ford Local 600 of the 
CIO Auto Workers approved the 
raising of a $25 million strike fund 
but added four conditions to its 
participation in the fund: 

The local asked that administra- 
tion costs of the fund be borne by 


| the International, that the Interna- 


tional assume all “financial obliga- 
tions for a local union on strike,” 


| that each striker get a fixed 


amount of assistance and that a 
referendum be held to decide 
whether the dues increase, from 
$250 to $7.50, and the strike fund 
is to become a permanent part of 


Petition Dismissed 


NW THE dealership front a peti- 

tion for an election at Brooks 
Motors (Chrysler-Plymouth), Jack- 
gonville, Fla., by the AFL Team- 
sters was dismissed bv the National 
labor Relations Board, which 
ruled: 


“In view of our policy, as recent- 
ly announced in Wilson Oldsmo- 
bile (case) not to assert jurisdic- 
tion over an establishment merely 
because it is operating under a 
franchise with a national enter- 
prise, and as the employer is essen- 
tially a retail sales establishment 
whose annual purchase from out- 
side the state does not meet our 
revised jurisdictional reauirements. 
we shall dismiss the decision.” 


In Detroit, Local 376 of the 
AFL Teamsters reported that 
negotiations are continuing at 
Buick Retail, where the union re- 
cently won an election. 

Said a union spokesman, “We're 


Brown to Direct 


$-P Assembly, 
Body Operations 


DETROIT. — Neill S. Brown has 
been named general manufacturing 
Manager of the body and assembly 
group of Stude- 
baker - Packard 
Corp. 

Earl M. Doug- 
las has been ap- 
pointed general 
manufacturing 
manager of the 
foundry, engine 
and transmission 
group. 

Ray P. Powers, 
vice-president of 
operations, said 
Brown will direct all automotive 
thet metal and assembly opera- 
fons. The truck assembiy plant, 
“ar body and assembly plant and 
the Los Angeles assembly plant will 
me under his direction. 


Douglas will be in charge of the 
ion plant 
it Utica, Mich., the Detroit forge 
Plant, Detroit foundry and the 
Bend, Ind., engine and foun- 

dty facilities. 
Brown has been manufacturing 
of Packard since last July. 
has been in charge of 


Stu ebaker manufacturing. He 
Studebaker in 1927. 





Neill 8. Brown 


attempting to work out a recogni- 
tion agreement. We are not making 
any wage or working condition de- 
mands until we win recognition in 
a majority of the dealerships.” 

In Providence last week, a strike 
was settled at Crowley Chevrolet 
Co. after negotiations with Local 
64 of the AFL Teamsters, although 
no contract was signed. Harold A. 
Lanphear, NADA representative, 
represented management. 

The strike began Nov. 26 in pro- 
test over the firing of two sales- 
men. Crowley officials charged that 
the union could not dictate the 
number of salesmen the firm could 
employ. It was finally decided that 








Hudson Dealers Hold Sales Meeting in Cincinnati— 


Introduction of the 1955 models was the occasion for a Hudson dealer meeting in Cincinnati, conducted by Norman X. 


the two salesmen with the least| VanDerzee, vice-president of Hudson; George Browder, director of advertising, and Roy D. Chapin jr., assistant treasurer of 


seniority would be discharged. 


THIS IS YOUR 
LUCKY 








HER JOB IS NEAR PERFECTION. She uses this 
machine to measure bore size and roundness of 
Timken bearing cones in ten-thousandths of an 
inch. Cones are then sorted into sub-sizes by O. D. 
and matched with rollers that have also been sub- 
sized. It’s this precision manufacture that pays off 
in longer life, less maintenance. 


WHENEVER YOU the number HM89410 on the 
cup—and HM89446 on the cone—you're ‘sure the 
tapered roller bearing is a certain size commonly 
used on pinions. But when you also see the trade- 
mark” Timken”, you can feel it's your lucky number. 
You're getting extra quality and service. 


American Motors Corp. 





QUALITY CONTROL YOU CAN’T GET ELSEWHERE. To con- 
trol Timken® bearing quality every step of the way—from 
melt shop through final inspection—we make our own 
steel. No other U.S. bearing manufacturer does. Produced 
in nine huge electric furnaces, Timken bearing steel is 
the finest made. 





WHAT’S AHEAD? This machine studies the effects of 
vibration on bearings. It's part of our program to make 
bearings last even longer. When you specify a bearing 
number, always specify “Timken”, too. And for full value, 
always use a Timken bearing cone with a Timken bear- 
ing cup. The Timken Roller Bearing Company, Canton 
6, Ohio. Canadian plant: Si. Thomas, Ontario. Cable 
address: “TIMROSCO”. 


TIMKEN is number 1 for VALUE where value counts most. «.in the vital zone 


TRADE-MARK REG. U. S. PAT. OFF. 


NOT JUST A BALL © NOT JUST A ROLLER (> THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL b ANDO THRUST -(§— LOADS OR ANY COMBINATION H- 
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Used-Car Bulletin from Detroit... 
Latest Auction Prices 


Inventories Also Decrease .. . 


Car-Tire Shipments 
7.9% Behind °53 Pace 


NEW YORK. — Manufacturers’ 
shipments of car tires during the 
first 10 months of this year totaled 
65,643,355 units, a 7.5 percent de- 
crease from the 70,965,865 shipped 
during the same period of 1953, ac- 





Buick Promotes 
Bradshaw, Adds — 
New Sales Region | 

FLINT.—James L. Bradshaw ir, 


central regional manager for B 
in Detroit, has been appointed a 


(Copyright, 1954, by Automotive News) 


(Aptco Auto Auction. Sale every Wednesday.) 


Dec. 22 OCADILLAO —’52 (60) 4-dr. “acd 
(Few buyers present on account of $1,680*, ’51 (62) 4-dr., $1,500 
pone Sold 58 cars out of 139 en- CHEVROLET—’54 Bel Air Sti Cie 


tered.) 380*; 2-dr., $1,365*. °53 Bel Air 2- 
BUICK—’54 Super Riviera coupe, §2,- ; conv., $960. ‘52 SL 
215*. '53 RM Riviera cou coupe, _ ,555* ; +» $735, $700*, 2 at $650; 
Super conv., $1,415* (ps); St SL Special 2-dr., $590. '51 SL De- 
350°. -’51 super 4-dr., $6 luxe 2-dr., $620*, $560*, $550*; 4-dr., 
CHEVROLET—'54 Bel Air ae, $1,- $590*; club coupe, $565*. '50 SL De- 
400° (ps), $1,220. '53 Bel Air 2-dr., luxe Business coupe, $565*. 






$2, 010°, 


first 10 months, a 19.6 percent drop 
from the 12,957,191 shipped during 

the same period of 1953. 
Inventory of truck and bus cas- 
ings totaled 2,267,691 at the end 
of the first 10 months, nearly 9.5 
in 




















































cording to figures disclosed last| percent below the 2,505,363 $1,060, $1,040; 4-dr., $985; One-fifty CHRYSLER—’53 NY 4-dr., $1,330°. '5 

week by the Rubber Manufacturers | stock at the end of the same pe- 2-dr., $845, $835. '52 SL Deluxe 2-dr NY 4-dr., $790*, ’51 Whadsor tee: f 

Assn. riod of 1953. et ee ee port, $726°; NY 4-dr., $730*, $690*. t 
Car tires in inventory at the At the same time, the associa- || DeSOTO—'53 Fire Dome (8) club coupe, DeSOTO—’51 Custom Sportsman, $685*; f 

end of the 10-month period this | tion announced that 1,145,503 truck || $3,097: #-4e., $1080. oe retae a a é 

year totaled 10,531,350, or 3.7 per- {and bus tires were shipped in Oc- dr., $520. P DODGE—’53 Coronet (8) 4-dr., $950*, ¢ 

cent lower than the 10,941,065 in |tober, a 15 percent hike from the || DODGE—'53 Coronet 4-dr., $900°. $920; Wayfarer 2-dr., $750, ‘52 || 7:1» Bradshaw 4dr. E. ©. 

stock at the end of the corre- —— shipped during the previous ee ee oa, (6) Par ae oom ee om. ee sistant general sales er a 

nding 10 months of 1953. month. tom (8) Victoria, $690*, $655; Del 47 om 4-dr., P * || headquarters in Flint, accordi 2 

"The shipment of 5,120,674 car| Inventories totaling 2,267,691 at (8) 2-dr., $475, $390. '50 Deiuxe (6) euiattia tian tiated, ae csieiad sedan, || Albert H. Belfie, general sales aN ‘ 
tires in October was 2.9 percent be-|the end of October were 1.6 per- $316 Fy 2 = =m (6) 2-dr., $2,300. "54 Custom (8) 2-dr. $1,370. || ager. eT 
low the 5,273,222 shipped in Sep-|cent above the 2,233,061 in stock at || HUDSON —'51 Hornet 4-dr., $470, $435°. 3 Gest (S) 2.dr.. $1,485°; Custom 1) Bradshaw, 47, has been < 
tember. Inventories totaling 10,-|the end of September. KAISER—'52 Manhattan 4-dr., $525°, (8) ‘club’ cous,’ $000; San” pat” || Buick since 1926. Appointed cents I 
531,350 in October, however, were| Manufacturers’ shipments of all saoaest’0e Capri 4-dr., $1,660*, '51 $750. '52 Custom (8) conv.” $860; || regional manager in 1949, he s d 
17.7 percent higher than the previ-|types of automotive tires totaled club coupe, $625*. 49 club coupe, can eee (6) 2dr. $786°, $700; Main || prior to then as zone manager in 
ous month’s stock of 8,950,582 tires. | 76,057,369 at the end of the 10- uneniae. i eas sh $500; station wagon, $450; ‘Senen Pittsburgh and Detroit. t 

Manufacturers shipped 10,414,014 | month period, a drop of 9.4 percent = Oh ete compe, Sete". *60 (6) 2-dr., $305. 49 Deluxe (6) 2-dr., tt 

4-dr., $ ; Belfie also announced creation ¢ 
truck and bus casings during the /from the 83,923,056 shipped during || NASH——’53 Rambler club coupe, $875. . "38 4-dr., $275. new sal in the Southwe rt 
Ge sme HS ma PLYMOUTH n8. Grant oe MERCURY 62 ci ’ yo $985. °51 with Saawa tt Laveen ” 1 t 
— edere, —’ club coupe, : , 

E ° Ss ff Total inventory of all automo- 4-dr., $805. "52 Cranbrook 4. club coupe, $450. '49 voonv.., $305; || istrative assistant to the gengilk 
xecutive Sta tive casings stood at 12,799,041 at . 'S1 Cranbrook club coupe, club coupe, $225. ’47 4-dr., $115. sales manager, as regional 5 | 
e the end of the first 10 months, or $575, $485; Cambridge 4-dr., $380. '50 NASH—'53 Ambassador 2-dr., $1,275*; H 8 manh- | 
At Champion 4.8 percent below the 19538 stock Delete staan wages, $275; 2-dr oar eer Sek $935*. °51 - eadquarters will be i | 

PONTIAO—'63 Chieftain (8 4-dr., $1,- OLDSMOBILE—-’54 (88) 4-dr., $2,160*. : : 
Und Shift | Sem an the ana ot one | Created | amamtee” fetta |e new region win comma I 
ergoes baer’ Ricans women 3406088 CDERAKER—'s 52 Lommanaet, 2-40. 4-dr., $655°. a jaites four zones, Dallas, El Paso, ‘as 

’ ’ also ie <' 6 mmander 2- ACKARD—’ club cow - 

TOLEDO.—R. A. Stranahan jr.,| percent above the 11,183,643 in stock || MISCELLANEOUS—'53 Henry J (4) 2- PLYMOUTH_'53 Cranbrook club coupe, City and Oklahoma. t 
succeeds his father as president of| at the end of September. =. Ceeabiee tae OK "0k tae, Robert F. Blair, Detroit, wa § t 
Champion Spark Plug Co. in @ re-| wanufacturers’ shipments of 56,- December 6 4-dr,, $310. °49 Deluxe es ér., $280." named central regional manager te 

017,569 car, bus, truck and motor- (Snowing all day today. Sold 97 reaesnO~ "es ones (8) Catalina, - i, 
cycle inner tubes during’ the first || ,ore,out of 170 ateree coupe, 2 at Chieftain (8)'2-dr., 4 fs 
10 months were 15.5 percent below $2,225*, °53 Super 4-dr., $1,.340*; Sa" era. shver Streak t 
the 66,281,175 shipped during the Special 2-de., $1,100. "62 Super Ri- (6) 2-dr,, $206, ‘60 ‘Silver Streak <8 tl 
same period of '53. = $850°; un ice” Orne: 2-dr., $510. ae 
Inventories through October Super 2-dr. $080". "50 Special 2-dr., STUDEBAKER — ’52 Champion 4-dr., ‘ 
stood at 8,313,447, or 23.8 percent See Se ee ee eee 
below the 10,904,188 in stock at *Indicates automatic transmission or overdrive, and (ps), power steering. y 
oe ee Other Auction Reports are on Pages 20, 21 & 
Tube shipments for October to- 
taled 3,087,172, approximately 23.5 PB 

R. Stranahan jr. R. Stranahan sr. patcont below the 4,033,625 shipped PS . ‘ 9 ae ee Pci wi ‘ os 
alignment of executive responsi-|in September. B F h P k succ shaw. row te 
bility, it was announced last week ___ e€ ans ig t ac S ee as zone gr by LA ce 
by R. A. Stranahan sr. . ° ae 2 a : ayer, zone manager cinnati. 

In addition to his own resigna- Writers Predict Minimum and Maximum Profit Limit Tied William C. Curry, Minneapolis 1 
tion as president, Stranahan an- ° ° zone manager, will succeed Mayer 
nounced the resignation of —e 6,632,000 Cars, To New, Firm Catalog Prices in Cincinnati, and John D. = : 
brother, F. D. Stranahan, as vice- ° BRUSSELS, Bel jium.—(UTPS)— 1952, th jr., Milwaukee zone manager, 

Domes —_ eee the : oe Trucks un 00 The 400 leading uae dealers in| on the eauiie theses and. ae ee See: eee 

aed oudiinie of seiiainoee aioe DETROIT.—If the 35 newsmen | Belgium, organized as the Federa- | War 1939, there were only 38. Donald R. Marteeny, — i 

co-chairman. who cover the auto industry are|tion of Belgian Automotive Deal-| Sales figures for the first half of maa aan in a ik 
JF correct, 6,632,000 vehicles (5,573,000| ors, have acted to stabilize new-car | 1954 show that more than 40,000/7@me@ zone manger tn 

Duane Stranahan and . Lewis ers, kee to succeed Duffy. al 
jr, both vice-presidents, will con-|C@TS and 1,059,000 trucks) will be! prices, cars were sold in Belgium in that ’ te 
tinue with Stranahan jr. to com-| Produced in 1955. Auto. peleen: te Melee ane period. 7 


prise the company’s executive com- 
mittee. Prior to his new appoint- 
ment, the younger Stranahan was 
executive vice-president. 

Formerly vice-president and as- 
sistant treasurer, Howard B. Spey- 
er was elected vice-president and 
treasurer, and R. W. Vogel was 
elected assistant treasurer. 

R. K. Christie, director of the re- 
search department, will continue in 


This was the average of the writ- 
ers’ annual predictions, made last 
week at the 1954 luncheon held by 
the Automobile Manufacturers 
Assn. 

But all the newsmen were not 
so optimistic, for the low estimate 
was 4,178,000 cars and 600,000 trucks 
(total: 5,138,000) for 1955. (That 
writer figured there might be a big 
strike over the Guaranteed Annual 


artificially boosted in order to 
permit dealers to give more or 
less flexible returns to the buyer. 

As a result, most Belgian clients 
make the rounds of dealers and 
buy the car for which the greatest 
cut in price is made, irrespective 
of quality and make. 

Because of this, the fluctuation 


Of that total, 17,000 were Ger- 
man cars, 7,500 were British, 7,- 
400 were U.S., 7,200 were French 
and 1,200 were Italian. 

Belgian dealers say that this 
figure, as well as later unofficial 
figures, make it certain that total 
Sales in 1954 passed 70,000 for a 
record. 





Ford Ups French 
In Parts Output 


DEARBORN.—Appointment of 
John S. French as general manager 
of Ford Motor Co.’s parts and 
equipment man 
facturing division 
was announced 
last week by Ray 


that capacity but was also named| Wage.) The high estimate was 6,-| of prices has become so great that| ‘ 4J]. > New-C. H. Sullivan, group 
vice-president in charge of research | 150,000 cars and 1,700,000 trucks. the catalog-marked prices no All-Make’ N ar Ad executive. 
and engineering, with responsibility; In the closest estimates since the/;,, ger hold water and are no Irks Regular Dealers French succeeds 


for both those departments. 

O. C. Leighty was elected vice- 
president and will remain sales 
manager. Harry Davis was appoint- 
ed equipment sales manager and 
will continue to maintain his head- 
quarters in Detroit. 

Dr. J. S. Owens, general manag- 
er of the ceramic division, was 
elected to the board of directors to 
replace F’. H. Riddle, vice-president 
and director in the ceramic division, 
who has retired. Riddle will retain 
his association with the company 
in an advisory capacity. 





annual lunch was started seven 
years ago, the Detroit auto writers’ 
average estimate came within 8,000 
vehicles on the 1954 production. 

A year ago the newsmen esti- 
mated that 1954 production would 
total 5,543,000 cars and 1,023,000 
trucks, while AMA’s projection for 
1954 is 5,520,000 cars and 1,038,000 


trucks. 


Dave Wilkie, veteran Associated 


Press auto editor, took first prize, 


his 6,560,000 vehicle estimate being 
less than 2,000 over the actual total. 
—PerTre WEMHOFF 





Oldtime Packard Dealers Honored— 


Twenty-five-year service plaques are presented to this group of Packard dealers 
by Willard Scott (center), los Angeles resident manager of Earle C. Anthony, Inc., 
Packard distributor. From left are Frank Coronado, Vallejo; Tom Milam, Palo Alto; 
Scott; Fred Cebalo, San Rofael, and William Stahl, Monterey. 


longer taken in earnest by the 
public. 

The dealer federation has there- 
fore decided that all future catalog 
and advertisement rates will be the 
final price with the dealers’ profit 
being no less than 10 percent and 
no higher than 12.5 percent. The 
only exception will be on sales of 
cars preceding the release of new 
models. 

There are approximately 1,200 
auto dealers in Belgium. They 
handle 104 different makes of cars, 
and the competition is growing. In 





11 Detroit Lions Buy 


Buicks from Teammate 

FLINT. — Ivan L. Wiles and a 
professional football player join- 
ed forces Wednesday to execute 
the largest single sale made by a 
Buick dealer through the cus- 
tomer driveaway. 

Wiles, Buick general manager, 
and Cloyce Box, veteran Detroit 
Lions end who is also the Buick 
dealer in Belton, Tex., delivered 
11 ’55 Buicks to members of the 
Detroit Lions. The Lions took de- 
livery of the new Buicks here. 





BERNE, Ind.—Legitimate car 
dealers here were embittered last 
week when the following ad ap- 
peared in the Berne Witness over 
the signature of Berne Oil Co. 

“We are now accepting orders 
for 1955 automobiles for immedi- 
ate delivery at unbelievable dis- 
counts. You name it! We’ll have 
it! Two days’ delivery.” 












Walter H. Simp- 
son, whose ap 
pointment to 
another position 
will be announced 
later, Sullivan 
said. French had 





Jd. 8. Krench 
been assistant general manager of 
the division since December, 1953. 
He previously was director of the 
company’s office of defense Pp 
ucts. He joined Ford in 1947. 


Cadillac Opens Chicago Sub-Branch— 


The South Shore Sub-Branch has been opened by Cadillac in Chicago. The tw 
story building covers 53,000 square feet of floor space and includes a 
display area. There are 82 work stalls and 186 receiving stalls. 
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(Continued from Page 1) 
and dangerous practice we have 
fallen into in a long time. 

“It is worse than bootlegging. 
And we are going to have to 
clean our own house in this mat- 
ter before we tell anyone else to 
clean their house.” 

However, a Galesburg (Ill.) 
dealer said: 

“The public has not been con- 
fused and won’t be until some one 
tells them they are. The blaring 
"% front page is supposedly read by 
"@ dealers, but a good number of John 
—§& Qs read it, too. 

“That sure helps all of us. After 

all, this is a trading business. There 

| actually is no price on a new car.” 
* eZ 


HARRISBURG (Pa.) dealer as- 

serted that the articles in the 
Dec. 13 issue of Automotive News 
did dealers an injustice. 

“A pack implies,” he said, “some- 
thing put into the price to cheat 
the customer. Under today’s auto 
market conditions, it is impossible 
to rob the customers. 

“What you call a pack is really 
just a dealer markup added to 
the price so that the dealer can 
make an honest dollar.” 

(The Automotive News story 
pointed out that the dealers were 
giving customers more on the trade 
than they took on the pack, so 
that the customer came out ahead.) 
0 The dealer continued: 

| “From its recent financial state- 
ment, I figure that General Motors 
made 16 percent on sales before 
taxes. Dealers made 1.7 percent in 
the first nine months. 

“Who tells General Motors how 
much it can mark up its cars?” 

+ * 
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_ dealer who condemned price 
packing presented his argument 
' this way: 
_ “First of all, the practice is com- 
_ pletely dishonest. Everyone who is 
| resorting to this practice admits 
to me that it is morally wrong, but 
confesses that he cannot help it. 
“The public are no angels, but 
_ this business is built on confi- 
dence and trust—on a relation- 
ship of confidence and trust 
between the dealers and their 
customers, and you are not going 
to keep that confidence and trust 
by packing. 
. “The news is going to get out 
about packing. How are you going 
te keep this a legitimate business 
when the public realizes there is 


Chevrolet Plans 
12 Percent Boost 
In Buffalo Output 


BUFFALO. Chevrolet will 
spend another $10,000,000 for pro- 
duction tooling and plant invest- 
Ment on the Niagara Frontier in 
1955, according to General Manager 
T. H. Keating. The program is ex- 
pected to boost local Chevrolet pro- 
duction 12 to 14 percent over 1954 
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Chevrolet civilian employment 
here will be up 2,300 from a year 
ago to around 9,400 in 1955, Keating 

This is.more than double the 
prewar Chevrolet employment in 
the Buffalo-Tonawanda area, which 
in June, 1941, was 3,900. 

The past year’s expenditures, 
Which made Greater Buffalo the 
second largest Chevrolet plant city, 

e totaled more than $55,000,000 
for Production tooling and plant in- 
Yestment. The 1955 program is for 
fompletion of the current expan- 

here. 

A Chevrolet defense centract to 
aviation engines for the Air 
and Navy was completed in 

mid-1954, and the Government- 

hed Chevrolet aviation engine 

at Tonawanda was put in 

E aby condition. 
g is wiped out a total of 3,800 
‘= ~evrolet defense jobs, as of last 
E md, but Chevrolet made up a 
é lantial part of the difference 
three new projects for civilian 

ion, Keating stated. 

_ *Ne€se were the expanded Tona- 
Wanda motor plant and a complete- 
: Wy new Chevrolet forge and a com- 
§ e new Chevrolet foundry, both 
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&t Tonawanda, serving the adjoin- 
: Motor plant, and the E. Dela- 
Yan Ave. Chevrolet plant in Buffalo. 
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Price Packing Stirs Debate 


no honest pricing? This thing is 
going to boomerang, and we are 
going to be awfully sorry when it 
does. 

“I know a lot of the factories 
have encouraged this practice, but 
they are wrong. They are only in- 
creasing their volume. They will 
tell the dealer that this will make 
sales easier, and that they will in- 
crease their volume. If a couple of 
thousand dealers go broke due to 


DeSoto Stocks Average 


2 Cars Per Dealer 


DETROIT.— Demand for 1955 
DeSotos still exceeds supply by 
30,000 orders, according to J. B. 
Wagstaff, sales vice-president. 

Dealer inventories average a 
fraction above two models per 
outlet, Wagstaff said, which is 55 
percent below DeSoto stocks a 
year ago. Wagstaff said approxi- 
mately 98 percent of the 1955. ord- 
ers are for two-tone combina- 
tions. 











a 


this, they won’t care, because they 
feel that they will replace these 
dealers.” 

* * * 

dealer contended that the 

practice also is wrong because, 

he said, it encourages selling the 

price, and selling the allowances 

and not selling the car, its values 

and features, or selling the qualifi- 
cations of the dealer. 

“I predict,” he said, “that in 60 
to 90 days, the dealers will be giv- 
ing away not only their pack but 
an overallowance on top of the 
pack and another overallowance 
on top of that and will wind up 
in worse shape than they did in 
1953 or 1954.” 

He said that dealers are not 
accountants, but, for the most part, 
salesmen, and not good at figures. 

“They will be confused,” he 
asserted, “in their own. minds 
about the worth or value of the 








Powell Honored— 


A 15-year plaque is presented to J. W. 
Powell (right), Studebaker dealer in War- 
renton, Mo., by R. L. Butler, district sales 
manager. Powell also won membership in 
the Star Honor Club for outstanding sales 
performance, and a trip to Bermuda as an 
outstanding dealer in the St. Lovis area. 


thing about this packing is that it 
is going to make it harder to sell 


used-car inventories, and the 

salesmen and customer will be 

more confused than they. 
“Finally, the most dangerous 


good used cars at a fair and legiti- 
mate price. 

“We are finding today that it is 
getting harder to sell used cars 





| * * 
Plaque or one of four Certificates of Distinction to be awarded 
in your retailing field next Brand Names Day. 
of dollars worth of national advertising, paid for by the 


faster turnover, because known brands outsell unknowns by 
seven or eight to one in most categories. 


the new-car buyer too much money 
for his used car. 

“Then we have to try to sell used 
cars at too high a price.” 


~~ 
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YOU are eligible for the coveted Brand Name Retailer-of-the- Year 


Win one of these important awards by promoting brand names 
all through 1954! Brand names mean business. Thousands—or millions— 


manufacturers, pre-sell your customers and cut selling time. You get 





Steady demand and repeat sales give you fewer markdowns. Because 
brand name manufacturers pre-test their products, and assume — 
responsibility for them, you have fewer adjustment worries. Reputable 
brands add prestige to your store, and bring you advertising help 
that cuts your costs and adds to the effectiveness of your advertising. 

These are the ways you win, this year, by promoting brand names. When 
you win a Brand Name Retailer-of-the- Year Award, your winnings 
increase! Exciting publicity in your local newspapers and trade papers 
brings you prestige among your customers and your suppliers, 
and adds to store traffic. 


Be a big winner! Send the coupon for your Brand Name 
Retailer-of-the-Year entry blank today! There’s no cost, 
no obligation, no entry fee. And you get the idea-packed 
merchandising kit, “Brand Names Mean Business,” 
free! 


Pee eee eee 2298898992929 2929 2) —————————ee—eeee 


37 West 57th Street, New York 19, N. Y. 


Please send me an entry form for the 1954 Brand Name 
Retailer-of-the-Year competition, and a copy of the 
free kit, “Brand Names Mean Business.” 


Firm Name 








Type of Firm 


Executive 





Title EEE 
Street__-_ >> 
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ly 900,000 more cars, trucks 
buses will be in the market for 7 





Banner °55 Seen—lIf... 


UAW Strike Threat Clouds Year-End Forecasts 
For Increased Output, Sales 


(Continued from Page 1) 


low H. Ourtice last month listed | and 100,000 Packards next year, 
his expectations for 1955 as pro- | according to President James J. 
duction of 5,800,000 cars and 1,- | Nance. 

000,000 trucks. Kaiser - Willys, reports President 
Henry Ford II, while declining | Edgar Kaiser, is reducing its num- 


were in 1954.” 




















placement tires in 1955 than them. 











Dealers Mark GM's 50 Millionth— 


Chevrolet dealers in the Portland (Ore.) zone celebrate production of the 50 mil- 
lionth vehicle by General Motors at special ceremonies in Portland. From left are 
Dealers A. B. Smith, H. L. Frank, and L. W. Slack. At right is W.R. Hunt, zone manager 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 


to make numerical predictions, put | ber of car offerings for the coming 
his 1955 emphasis on the competi-| year in an attempt to lower costs 
tive element. The Ford Motor Co. | and prices and step up sales. 


ERE’S how other business and 
industry leaders view the new 


president said Ford and Lincoln- 
Mercury dealers were ready for the 
“rough” test of the 55 market. 

* * + 


RESIDENTS of the three inde- 


year: 


the coming year. 


of Ramblers while the as yet un- 


plishment. 
sighted at 200,000 Studebakers 


1150-hour salt spray test shows 
increased corrosion resistance with 
Bonderite on aluminum 


UNTREATED. Unretouched oa of section of alu- 
minum refrigeration air co aditioner condenser after 
1150 hours in salt spray. Note corrosion. 


If you want more effective bare corrosion resistance 
or increased durability for paint, treat aluminum 
and its alloys with Bonderite. 


Special formula Bonderites have been developed 
and tested and proven thoroughly for this purpose. 
They form a thin, irridescent, remarkably effective 
integral coating with the aluminum in simple and 
economical operation. Solutions are sludgeless, 
easily controlled, and produce results of uniform 
high quality. 


The Bonderite coating is flexible, withstanding 


PARRKE 





BONDERITE-TREATED. Unretouched photo of iden- 


tical aluminum refrigeration air conditioner condenser 
after 1150 hours in salt spray. Note absence of corrosion. 


moderate draws without trouble. The coating con- 
ducts electricity, necessitating no change in arc 
and spot welding procedures. Bimetallic and gal- 
vanic corrosion resistance is high. 


Bonderite for aluminum is shipped in concen- 
centrated liquid form, easy and safe to handle 
and use. 


Get complete information on this more effective 
protection for aluminum and its alloys. Write for 
bulletin on Bonderite 710 and 720. 


*Bonderite, Bonderlube, Parco, Parco Lubrite—Reg.U.S.Pat.Off. 


Since 1915—Leader in the Field 


RUST PROOF COMPANY 


2164 E. Milwaukee, Detroit 11, Michigan 


BONDERITE and BONDERLUBE PARCO COMPOUND PARCO LUBRITE TROPICAL 
aids in cold forming rust resistant wear resistant for friction heavy duty maint 
of surfaces paints since 1883 










Secretary of Commerce Sinciarm 
pendent auto companies have} Weexs; “I expect 1955 to be better 
exuded optimistic sentiments about | than 1954. In my opinion, more of 
the good things of life will be avail- 
George Romney, of American| able to the American people next 
Motors, feels the demand for two/| year, and this nation will reach a 
cars per family will stimulate sales | new peak in its standard of living.” 
Harvey 8. Firestone 3r., chair- 
disclosed Nash and Hudson designs| man of Firestone Tire & Rubber: 
will boost AMC sales overall above | “Business prospects for tire dealers 
-|the Studebaker- Packard accom-| during 1955 are very encouraging 
because the number of vehicles re- 
As for S-P’s goals, they are | quiring replacement tires will be 
the largest in history. Approximate- 













in comparatively good shape w 
inventories far below last yea 
level.” 






American Petroleum Institt 


products has been disappoint 
(in 1954) and less than foree 


less establish the 12th consecut 
gain, showing perhaps 1% to 2p 
cent greater demand than in 
when final returns are in . . . De 

mestic production appears to beg 
the upgrade again, but the situm. 


advisable.” 


a better year during 1954. 
improved and profits have ad 
vanced accordingly. Given the 
proper thinking and direction, the 
used-car business next year should 
be very good.” 
+ * o 
C A. BENOIT JR., president of 
© Permatex Corp.: “Wider diver 
sification and more aggressive sell- 
ing of the constantly broad 
range of fuels, parts, chemicals 
other products and services needed 
by today’s vehicles should boost 
some retail phases of the motor ve 
hicle aftermarket by as much as % 
percent over 1954.” 

Georce C. Murer, president -of 
Bakelite Co.: “The average 19% 
automobile calls for about 33 square 
feet of safety glass as compared 
with only about 26 square feet ii 
1954 ... It is expected that the 
entire plastics industry will stand 
on a firmer basis during 1955, with 
greater gains in application for in- 
dustrial and consumer uses.” 


Clem D. Johnston, president of 
U. 8. Chamber of Commerce: 
“Despite some ‘soft spots,’ 195 
may become ‘the best year in our 
economic history,’ with more em- 
ployment and production than 
ever before.” 

Wruum O’Nen., president of Gen- 
eral Tire & Rubber Co.: “Busi 
ness will hold to its current high 
level and perhaps even top the 
most optimistic predictions. All 
signs point to increasing consumer 
demand and a favorable economic 
clima 

Laws I. Scuetipack, vice-presi- 
dent of Standard & Poor’s Corp.: 
“There is more basis for thinking 
that a new cycle of economic ex- 
pansion has begun, following the 
mild 1953-54 recession, than for re 
garding the upturn as temporary. 
Inventories are likely to be built 
up in anticipation of possible mid- 
year strikes and cost increases, and 


inventory policies are the major | 


single determinant of short-term 
trends in our present economy . 
The (auto) pace now being set is 
not likely to carry through all of 
next year.” 

Russer MANuFAcTURERS ASSN. — 
“Rubber consumption in 1955 will 
reach or exceed the average y 
consumption in the U. S. 

1950. The average rubber consump- 
tion figure for those years is 1,255,- 
000 long tons. This compares 
1954 anticipated consumption of 
1,205,000 long tons.” 





Bob Hope to Introduce 


Motorama on TV 
DETROIT. — Bob Hope will 


torama of 1955 in a preview 
19 over the NBC network. 

The comedian will take his 20 
dience on a tour of the ballroom 
of New York’s Waldorf-Astoria 
Hotel where the GM display 
set up. 

From New York, Motorama will 
travel to Miami (Feb. 5-13); Les 
Angeles (Mar. 5-13); San Fran- 
cisco (Mar. 26-Apr. 3), and Bos- 
ton (Apr. 28-May 1). 













Frank M. Porter, president ] 
“While the demand for petroleum 


the use of petroleum will nevert e F 


tion is still one in which caution 


Ray Mus, president of the Ng 
tional Used Car Dealers Assn: 
“Most of our dealers have enjoyed 
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A Monthly Section Describing and Interpreting Technical Developments 





by John T. Benedict 





a THE level—I’ve had a ride.” 

This double- meaning state- 
ment just about summarizes my 
impression of the trial rung I re- 
cently made at the Packard prov- 
ing ground. The new torsion-bar 
suspension is that rare achieve- 
ment—an engineering development 
whose benefits are readily demon- 
stratable to, and appreciated by, the 
average buyer. 

It requires no interest in the 
technical details for a man or 
woman to ride any production car 
over a rough, bumpy stretch of 
road, and then notice the star- 
tlingly improved ride when going 
over the same course in a 1955 


Packard. 

Pitching and tossing are reduced, 
end even rear-seat passengers will 
find less tendency either to “bot- 
tom” or to leave their seat and “hit 
the roof.” 

I suppose it is inevitable that 
Packard’s new suspension system 
_ and its load compensator will merge 

into one feature in the mind of the 
public. Actually, they are separate 


design points. 

The advertising phrase “torsion- 
level ride” is intended to describe 
the radically new suspension that 
connects front and rear wheels’ 
with long torsion bars, and dis- 
penses with conventional coil and 
leaf springs. The electrically driven 
“load levelizer,” or compensator, 
holds body height constant and 
level, regardless of amount or dis- 
tribution of passenger and luggage 
loads in the car. ng 


Conventional Suspensions 


Deemed at End of Line 


At THE Packard press preview, 
President James Nance took us 
behind the scenes and explained the 
thinking that has 
led to develop- 
ment of the ma- 
jor engineering 
advances in next 
year’s Packard 
cars. 

Among the ob- 
jectives establish- 
ed by Nance two 
years ago was the 
goal of “doing 





J. 5. Nance 
Packard to step out ahead of other | Lerger gas cavity promotes freer gas movement, which reduces deposit tendency and 


(Continued on Page 23, Col. 1) 
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Modern Engines Demand Versatility . . . 


Machine Design, New Chemical Systems Hold Key ... 








Platers Press for Progress 


By John T. Benedict 
Engineering Editor 


MPETUS behind the intense, 

widespread drive for better 
plated parts and. advancement in 
plating machinery and processes is 
derived principally from three 
sources: Increasingly corrosive at- 
mospheric acidity (particularly in 
highly industrialized areas); desire 
to find chrome-plating techniques 
that do not depend on availability 
of nickel, and the industrywide 
demand for ever-lower unit cost in 
automotive parts. 

Chromi 


atmospheric conditions. The type 
and extent of corrosion varies 
with the nature of the atmos- 


Norton Introduces 
First Automated 
Crankpin Grinder 


Woncaaran, Mass. — What is 
believed to be the first auto- 
mated crankpin grinder ever made 
= been unveiled by the Norton 


The 160,000-pound machine is 
said to do the work of four to six 
conventional semi-automatic ma- 
chines and is seen as a tremen- 
dous boon to the automotive in- 
dustry. 

It does the work in much less 
space and without human effort. A 
floor space of 22 by 45 feet is 
needed. 

7” * * 
ys grinder picks a crankshaft 
from a conveyor line, locates it 
(Continued on Page 18, Col. 4) 





pheric conditions and inherent 
quality of the plated coating. 

Donald Bigge, head of chemical 
laboratories, Chrysler engineering 
division, explaing that atmospheric 

: corrosion of 
plated parts is 
caused by mois- 
ture combining 
with sulphur di- 
oxide gas to form 
sulphurous acid; 
also by high rela- 
tive humidity and 
salt dissolved in 
the moisture. 
Solid particles, 
such as fly ash, 
_ +D.M. Bigge soot, iron or iron 
oxide particles on the surface of 
the part contribute to corrosion. 

Inherent quality of the plated 
coating includes adhesion, ductility 
and plating thickness. Porosity, as 
affected by type and condition of 
the plating bath, base-metal] prep- 
aration and cleaning, and condition 
of base-metal surface, also ig an 
important factor. 

According to Bigge, the most 
frequently eneountered corrosive 
condition is moisture on the sur- 
face, either from rain or dew. Cor- 
rosion of the zinc-base die casting 
begins to act through existing pin- 
holes in the plated coating. Corro- 
sion products from the zinc may be 
deposited underneath the plated 
coating, forming blisters—or on top 
of the plated coating, forming un- 
sightly surface deposits. 

When corrosion has started on 


the parts, the corrosion products | 4°¢s 


will absorb moisture from the air 
at high relative humidity (80 to 90 
percent), and corrosion can con- 
tinue without rain or dew, At lower 





Comparison of 1954 and 1955 Ford Plugs— 


Only the thread size has been altered in the change from 14-mm. to 18-mm. 


something that| design. A significant increase in gas circulation space between insulator nose and 
would enable|shell has been gained by retaining the same size insulator and center electrode. 


provides improved control of all-important tip temperatures. 


* s = 


‘Dual-Personality’ Spark Plugs 


GELECTION of a spark plug of| electrode erosion and preignition 
problems while giving maximum 

resistance to fouling. 
With the above statements, Rich- 
ard Beaubier, Ethyl Corp. research 
engineer, expressed the opinion of 


the proper heat range for auto- 
Motive service is becoming increas- 
ingly difficult, in spite of the many 
rovements in design and mate- 
made available by spark plug 
Manufacturers. 


In automotive engines, the com- 
ion of high-power potential 
in city 











virtually every engine designer and 
ignition engineer in the industry. 
The problem is widely recognized 
and hag led to a variety of ap- 
proaches, despite the complexity of 
the combustion process with its 
numerous variables. 
* * * 
ry tPIOAs 1955 auto engines are 
rated from 150 to above 250 
horsepower. But, at 30 miles per 
(Continued on Page 15, Col. 1) 








1949 1960 est 


Acid in Air— 


In Detroit, changes in pH (a measure 
of acidity) aré found from year to year 
and month to month. It has been found 
that pitting of nickel plate under chro- 
mium becomes more severe as pH of 
precipitation decreases. Other tests, which 
show the corrosiveness of test locations 
in Cleveland, Miami, New York and De- 
troit indicated that Detroit was the most 
severe exposure site. 


1984 


relative humidities, corrosion rate 
is negligible. 
+. 


* + 
Sulphur Fumes and Moisture 
Major Corrosion Problem 
_—perae winter months, moisture 


formed on parts becomes acid 
from sulphur dioxide, which is 


(surface porosity), poor 
techniques, solid 





Vacuum Melting Assayed 


Greater Yield, Fatigue Strength and Ductility 
Called Important Advantages 


cles in the plating baths, rough 
plated deposits and thin deposits. 

Experience indicates that the 
most important factor affecting 
porosity is plating thickness. Bigge 
says using the best commer- 
cial plating techniques, total plat- 
ing thickness deposits of at least 
.001 inch are required’ to eliminate 
coating porosity. The thinner the 
deposit below .001 inch, the greater 
the porosity. 

Bigge also cited atmospheric 
tests, which show that total plating 
thicknesses of .0012 inch (contain- 
ing at least .0006 inch nickel) are 
required to withstand one year’s 
exposure in Detroit, with less than 
four blisters per square inch. 

* ao fe 


past shape was another impor- 
tant factor named by Bigge as 
affecting corrosion resistance, since 





VAC SD products pay | psi, air melted, to 125,000 psi, vac- 
melted. General Electric 


off big dividends, according to} uum 
the Carboloy department of Gen-| gineers report 


eral Electric Co., Detroit. 

Despite higher costs, the firm 
says, there are advantages in the 
form of greater yield, better 

» increased ductility of 


en- 

that M-252, a nickel- 

base jet engine alloy, increases in 
(See MELTING, ose 18, Col. 5) 


- 


It is also pointed out that com-| fe 


positional limits of the materials 
can be controlled more accurately 
to permit close specification re- 
quirements. 
* . * 

Cea engineers assert that 

increased cleanliness and crea- 
tion of new alloys also are induce- 
ments for vacuum melting. 

It is estimated that the yield is 
increased from 45 percent in the 
case of air melted to 65 percent 
for vacuum. 

In the case of ball] bearings, the 
rejection rate of bearings produced 
from AISI 52100 steel ig said to be 
reduced by vacuum melting by as 
much as 40 percent. 

. * * 
ON company is reported having 
found an increase in fatigue 
strength of 52100 steel from 85,000 








Vacuum-Melted Products— 


According to the Carboley department 
of General Electric Co., Detroit, fatigue 
strength in vecuum-melted products in- 
creases 52100 steel by about 40,000 
psi. Carboloy said that in the case of 
M-252, a nickel-base jet engine alloy, the 
fatigue strength can be increased 10 to 
15 percent at 1,500 degrees Fahrenheit, 











10. 


Machine Design, New Sy stems Hold Key... 





Plating Progress Speeded Up 


(Continued from Page 9) 
resistance ig not proportional to 
increase in nickel thickness. 

Chrysler's new die-casting plat- 
ing specifications, which became 
effective with start of production 
on 1955 models, raised the require- 
ment for total thickness from .0008 
inch minimum to the new “spec” 
of .0012 minimum. Of this total, 
minimum copper requirement is 
unchanged at .0003 inch, but mini- 
mum nickel thickness was in- 
creased to .0008 inch. Thickness of 
the “chrome flash” remains at 
.00001 inch. 

+ + * 

Auto Companies Differ 
On Copper, Nickel Specs 
7. Chrysler specification for 

steel parts, such as bumpers, 
bumper guards, vent wing frames, 
ete., requires a minimum total 
thickness of .0015 inch for copper 
and nickel. Of this total, a mini- 
mum of .00125 inch must be nickel. 
The chrome is .00001 inch thick. 
No copper is necessary to con- 


form with the specification. Steel 
parts plated by Chrysler Corp. 
earry a .0015 inch minimum nickel 
coating, plus the .00001 inch chrome 
flash. On bumpers, a maximum 
thickness of 25 percent bright 
a is used over ductile nickel 
plate. 


The Chrysler suppliers who do 


per plus nickel is 
However, the minimum accept- 
able nickel coating is .00125 inch. 
Chrome thickness requirement 
remains at .00001 inch. 

Pontiac specifies the same total 
plated thickness (.0015 inch) on 
plated steel parts. However, the 
fundamental difference between 
Pontiac and Chrysler thinking is 
indicated by Pontiac’s stipulation 
of .0007 inch copper thickness, with 
a minimum of .0008 inch nickel. As 
previously stated, Chrysler requires 









Protect Fine Engine Performance With... 


‘balanced cooling’ 


Too little or too much heat prevent an engine 
from giving peak performance. ‘‘Balanced cool- 
ing” protects and prolongs fine performance. For 
over 50 years, as specialists in radiator manu- 
facture, we have been providing efficient ‘‘bal- 


LONG MANUFACTURING DIVISION, BORG-WARNER CORP. e DETROIT, MICH. and WINDSOR, ONT. 
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no copper, and has a heavier layer 
of nickel. 

A natural question, at this point, 
is: “What is the basic purpose of 
each of the three metals plated on 
exposed steel parts such ag bump- 
ers?” 

As most commercial installations 
are now set up, nickel is the key 
metal. Trim engineers want the 
nickel coating to protect the steel 
from corrosion. However, to obtain 
the desired adhesion, a copper coat- 
ing must be used under the nickel 
in many types of equipment. A 
fresh “bright nickel” plating job 
can be produced with just as much 
sparkle as any chrome plate. But 
it would not be satisfactory in 
service. So a thin chrome “flash” 
is put on for surface hardness, and 
to protect the nickel from tarnish- 
ing. 


+ * * 
‘No-Nickel’ Plating 


Anode Nest— 


In Pontiac's new Udylite machine, cells 
of anodes surround the parts while in 
plating bath. Racks move only when in 
“up” position, in contrast to straight-line 
systems, in which work passes between 
rows of anodes. 


plating jobs are superior to pre- 
Korean War products. However, 
they don’t like to be dependent on 
Is Prime Objective nickel for corrosion protection. As 
pPesene experts concur in the|a result, many projects are under 

opinion that current chrome-!way to develop “new plating sys- 





anced cooling” systems for car, truck, bus, tractor, 
stationary and diesel engines. This lifetime of 
experience assures you unparalleled engineering 
design and production skill, and the widest range 
of radiator sizes and capacities. 





|| the future for the so-called “ 












































tems” that will “use someih 
else” between 


At Chrysler, Bigge says 
work thus far is “promising” 
he is hopeful that they may 
come up with a plating sysj 
requiring no nickel. Another ; 
motive company is optimistic abi 


ce, . 
0001 inch of nickel to “give cols; 
and depth” to the chrome. ¥ 

A number of companies and 

American Electroplaters Socie! 

are cooperating on a large-scale, 

tensive program to devise impre 

procedures and techniques for t 

ing plated products. At pre 

when someone wants to test t 

quality of plated coatings re r 

from revised solutions and 

esses, a major problem is the 
of suitable accelerated test prog 
dures that may be expected to sho 
satisfactory correlation with act 
service results. : 

There is a great deal of = 
in the whole area of plating 
specifications and “standardg? 

Platers are hopeful that se 
projects soon may pay off with ue 
to-date procedures that will permit 
rapid comparison and evaluati 

of experimental plating 


and new methods. 
+ ~*~ « 


New Methods Designed 


To Eliminate Polishing 


A STRONG trend currently in eve 
dence among the latest com 
mercial plating installations hag 
been the reduction or elimination 
of buffing and polishing 
ments between the various plated 
coatings, and after completion @f 
the operation. There are a number 
of detail differences in the various 
approaches to this problem. ] 
they all share a common aim 
reducing handling of parts in pi 
ess—and thereby lowering unit 
The Doehler-Jarvis division 
National Lead Co., and one of 
General Motors automotive df 
sions, are among those known 
be taking advantage of the pe 
current reversal technique to ¢ 
tain fast, smooth plating. A typi 
procedure at One company Using 
the “periodic reversal” copper sym 
tem with a cyanide alkaline sole 
tion is to use alternate cy oe 
seven seconds “plating” and t 
seconds “deplating.” A surface I 
eling action is obtained, becai 
the current reversal tends to t 
off more copper at the “peaks” of 
surface irregularities. ra 
Richard Fellows, general man- — 
ager of Udylite Research - 
says the problem is to get 
right combination of lev 


Bs 
bs 


i 'h 


F 


ometer doesn’t have sufficient 
precision to measure the irregu- 
larities. An electron 

was brought in to do the job. 

L. J. Minbioli, assistant sales 
manager for Udylite Corp., pointed 
out that recent progress in the lev- 
eling properties of plating solutions 
and equipment already has b 
about significant reductions in pre- 
plating preparation of surfaces. 

Throughout the plating industry, 
great interest is being shown in & 
new “double-nickel” plating process 
that promises both leveling proper 
ties and improved corrosion 
ance for plated zinc-base die cast 
ings. 

After application of the copper 
layer, special chemicals are used it 
the two-coat nickel phase. The first 
layer of coarse, ductile nickel cov 
ers such minor surface defects 45 © 
mars and scratches, cleaner stains, — 
and slight roughness or irregular — 
ity. Following this treatment, & — 
layer of bright nickel is applied © 
prior to the chrome flash. ‘ 

Parts intended for treatment by _ 
this plating procedure are Pro ~ 
duced on highly polished die SUm 
faces, and put through a eo 
trimming operation. The new 
eling and brightening” nickel sys 
tem is said to have been used suc 

(Continued on Page 13, Col. 1) 2 
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new standards 


“Bandi” * low pedal 
POWER brake 


Specified by more car manu- 
facturers than any other make, 
Bendix Low Pedal Power 
Brake makes possible quick, 
sure stops by merely pivoting 
the foot from stop-and-go con- 
trols. No need to lift the foot 
and exert leg power to bring 
the car to a stop. Result—more 
driving comfort, less fatigue 
and greater safety! 


riving ease 


“Goad” * 
POWER steering 


Because Bendix Power Steer- 
ing is of the linkage » ve- 
hicle manufacturers find it es- 
pecially adaptable for produc- 
tion line installation, without 
extensive engineering changes. 
Manufacturers can now meet 
the increasing demand for 
power steering more efficientl 
and more economically with 
Bendix Power Steering. 


6 


“Gondi7 WVDROVAC* 


POWER brake 


With over four million in use, 
the Bendix Hydrovac is by 
all odds the world’s most 
widely used power brake for 
commercial vehicles. This 
overwhelming preference for 
Hydrovac is a result of sound 
engineering design, excep- 
tional performance, low orig- 
inal cost and minimum serv- 
ice upkeep. 


“Goadit” NR-PAK* 
POWER brake 


With one simple compact unit, 
Bendix Air-Pak combines all 
of the well-proven advantages 
of hydraulic brake actuation 
with an air brake system. An 
anpeneas advantage of Air- 
Pak is that brakes can be ap- 
plied by foot power alone 
when braking is required be- 
fore air pressure builds up or 
if it heal fail for any reason. 

*REG. U.S, PAT. OFF. 


Bendix 
Products 
Division 
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grt and gave in eifions moreof the better Things of Tile than anywho 


It Is Always the Right Time 
To Kill Unfair Tax 


oo industry has been fighting, off and on — some- 
times vigorously and at others half-heartedly—to reduce 
or eliminate the 10 percent excise tax on automobiles. 


Under legislation enacted by Congress last year, reduc- 
tions are supposed to take place next Apr. 1. However, 
President Eisenhower has announced that he will ask the 
new Congress to postpone the scheduled cuts. 


The argument is that this is not the right time to do it. 
Some may accept that argument. Sure the government 
néeds the money; it will always need it. 


The fallacy, however, is that the tax is unfair and dis- 
criminatory — and the time is always right to halt 
discrimination. 


The excise tax on autos was originally imposed under the 
mistaken idea that a car is a pleasure vehicle—a luxury, if 
you please. 


Who today believes that? The automobile is a necessary 
instrument of today’s living. It takes father to work, mother 
to the stores, the children to the doctor and the dentist. 


Suburban living, as we know it today, would be impossible 
without the car. Personal transportation gave birth to a 
whole new way of life, and now millions are dependent on 
the car to maintain that life. 


The roots are down all over the country. We can’t go 
backward. ' 


How long are we going to tolerate an unfair tax under 
the mistaken argument that now is not the right time to 
eliminate it? 


If the Federal Government simply cannot exist without 
the money, let it impose a universal sales tax on all prod- 
ucts. There is no excuse- whatsoever for singling out the 
essential auto to bear an unfair load. 
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Events 


Dealer Conventions 


Jan, 29-Feb, 2—NADA Annual Convention, 
Hotel Conrad Hilton, Chicago. 


Feb. 28-March | — Louisiana Automobile 
Dealers ion Annual Convention 
and Exhibit, International Room, Hotel 


New Orleans, La. 
Association, Paxton Hotel, Oma’ 
. 16-17 — New Mexico Automotive 
alers Assn., Nickson Hotel, Roswell, 


N. M, 
— 18-20 — 32nd Annual Convention, 
lew York State Automobile Dealers, 
Inc., Saranac Inn, Saranac, bi Ve 
9—-Minnesota’ Automobile Dealers 
iation, Radisson Hotel, Minneapo- 


is. 

Nov. 13-14 — 20th Annual Convention 
Automobile Dealers Association 
— Tutwiler Hotel, Birmingham, 

a. 


Dealer Auto Shows 


Jan. 8-13 — Houston Automobile Show, 
Sam Houston liseum, Houston, 

Jan. 8-16—26th Annual Auto phow of the 
National Capital Area, District of Co- 
— Kenn Guard Armory, Wash- 
ington, D. C, 

Jan. 8-16—Chicago Auto Show, Interna- 
tional Amphitheater, Chicago. 

~~ 10-16—Grand — Auto Show 

rand. Rapids Civic Auditorium, Grand 
Rapids, Mich. 

Jan, 21-29—Indianapolis Automobile Show, 
Manufacturers Bidg., Indiana State Fair 
Grounds, indianapolis. 

Jan. 21-30—Los Angeles Automobile Show, 
Pan Pacific Auditorium, Los Angeles. 

Jan. 24-30 — Seattle Automobile Show, 

Seattle Armory, Seattle. 
|. 22-29—Baltimore Automobile Show, 
Fifth Regiment ory, Itimore, 
Maryland. 

Jan, 22-30—St. Louis Automobile Show, 
Kiel Auditorium, St. Louis. 

Jan. 29-31—Tri-State Auto Show, 
ville Automobile Dealers Assn., 
ville Armory, Evansville, Indiana. 

Jan. 29-Feb, 5— Pittsburgh Auto Show, 
Hunt Armory, Pittsburgh. 

Jan. 29 - Feb. 5—Rocnester Auto Show, 
Rochester Armory, Rochester, 


N. Y. 
Jan. 29-Feb. 6— it A to, Show Michi- 
gan cists Fair Grounds, roit. 
Jan. 29-Feb. 6 — Quad-City Autorama 


arene, lowa, Rock Island, Moline, 
‘ast ine, fl.), Rock Island Armory, 
ren Island, on A ot 
. n Diego tomobile Show, 
Electric Galldiag’” baibes “Port. ba 


iego. 
Feb. 5-I12— Milwaukee Auto Show, Mil- 
wau Auditorium, Milwaukee. 

. & Moines Automobile Show, 
Veterans Memoria! Auditorium, Des 
Moines. 

. &I2 — Buffalo Automobile Show, 
Masten Avenue , Buffalo, 

Feb. 6-13 — Schnect Auto Show, 
Schnectady Armory, , New 


‘ork, 
Feb. &i13 — Omaha Automobile Show, 
gme New Civie Auditorium, ‘Omebe. 


Feb. 13-20—San Francisco Auto Show, San 
Civie Auditori 


Francisco ium. 
Feb. 16-21 and Automobile Show, 


16-21—Clevel 
Public Auditorium, Cleveland. 
yracuse Auto Show, Onon- 
2 County War Memorial Bidg., 
- Syracuse, New York. 
Feb. ioux Automobile Show, 
Sioux City Municipal Auditorium, Sioux 


Feb. ia-iderch. §~Kanees City Motor Co 
5 nsas 
Show, Esbion tall Muticipel Audi 
ium, Kansas City, . 
March—Lewiston Automobile Show, Lewis- 
ton , Lewiston, Maine 
Mai pokane Automobile Show, Spo- 


kane Coliseum, Spokane, Washington. 
March 446—3rd Annual Kansas Automobile 
Show, Fe ggaae Sports Arena, Hutch- 


inson, Kansas. 
March 29-April 3—Sacramento Auto Show, 
Civic Auditorium, Sacramento, Califor- 


nia. 
April 20-23—Danville Auto Show, Danville, 
Virginia. 
* 8 ¢@ 


General 


Jan. 10-13—American Road Builders’ As- 
sociation Convention, Roosevelt Hotel, 
New Orleans, La, 

Jan. 10-14—National Annual Meeting and 
exhibits, Society of Automotive Engi- 
neers, Sheraton-Cadillac and Statler 
Hotels, Detroit. 

Jan. 11-14—34th Annual Meeting of the 
Highway Research Board, Building of 
the National an of Sciences and 

Council, Wash- 


the Roteee Researc’ 
20-21 — 16th Annual Convention, 


ington, 
Jan, 
(See CALENDAR, Page 24, Col. 2) 
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‘Clean Competition ... . 


This is an open forum for the discussion of any subject of interest to 

letters are welcomed. 

you may sign your name with the assurance that it will 
Address Editor, Automotive News. Detroit 26, 


readers, and your 


letters but 
used, if you so request, 


Needed: New Broom 

I have just finished reading about 
Jim Gorman’s discussion of “boot- 
legging” in the Dec. issue of AuTo- 
motive News. (Gorman is manager 
of the Missouri Automobile Dealers 
Assn.) 

I have grown up in the automo- 
tive business and now, at the age 
of 45, feel more uninformed than 
at any time since I first began 
working for my father and uncle 
as an errand boy. Competition is 
the very life of business. Good 
clean competition is the health of 
any business. Under present exist- 
ing conditions of all kinds, manu- 
facturers of all sorts—not only the 
automotive business but others as 
well—seem to be interested only in 
their stockholders and not in the 
dealer. 

If Ford and General Motors, in 
particular, and others in general, 
were not production happy and 
produced only the cars that could 


The Big Stories 


Preliminary approval of reorganization plang of Studebaker and 
Rockne Motors Corp. was given in Federal Court iri Fort Wayne, 
Ind., by 25 percent of the creditors . . . New Pontiac prices are $615 
for the six-cylinder and $730 for the eight-cylinder model . . . Ford’s 
new models sell for $495 up to $670, compared with the former price 
range of $505 to $650 . . . Stout Engineering Laboratories plans to 


announce a new car with rear engine . 


. . Auto factory sales through 


November totaled 2,595,502 vehicles against 1,839,492 in the corre- 
sponding period last year. Passenger car sales amounted to 2,061,608 


. units, compared with 1,519,651 in 1938 . . . Automotive plants in Cali- 


fornia now represent a $10 million investment . .. The French gov- 
ernment said it would offer no financial aid to the bankrupt Citroen 
Automobile Corp., since it did not wish to use the taxpayers’ money 


to bolster up private firms. 


—From the files of Automotive News. 





unsigned 
not be 


No attention is given to 


Mich. 
be properly sold and still retain @ 
buyer’s and competitive 
dealers would thrive and 
healthy return on their investment 





As it is, its dealers are little more 


than breaking even, a good many 
not even that. , 

On Page 1 of the same issue, in 
the lower left hand corner, it says 
“Dealer Profits fall to 1.7% for 
First Nine Months.” This is not 
surprising, for the firm of auditors 
that takes care of our tax returns 
and other problems says that our 


operation is about in line with the — 


average of the better dealers. 


If the manufacturers were not — 


mainly interested in the 

ers and consequently production 
happy, territorial protection, such 
as all new-car dealers used to have, 
is the answer. However, the penalty 
involved in which conditions now 
exist should be 100 percent of the 
gross profit for any infringement 
involved by an offending dealer. 

Dealers in small groups alone, oF 
even in state associations, t 
correct the ills of the present day 
situation nearly as easily as the 
several manufacturers of not only 
automobiles but manufacturers of 
all kinds. 

Good clean competition and 4 
buyers market, yes, but bootlegging 
and other evils of present day bus- 
iness, no. Let the manufacturers 
buy a new broom! —J. Cipro 
Hartman, partner, Hartman Broth- 
ers (Dodge-Plymouth, Montrose, 
Colo. 

5 * * 
A Doctor Speaks 

According to a recent Turning 
column in Automotive News, Joba 
Benedict is unable to unde 
why a doctor of medicine 
suggest features to improve 
modern automobile. The article fol- 
lows the typical “Detroit line” that 
the present automobile is the ulti 

(Continued on Page 21, Col. 2) 
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| ew Sig their Grand Rapids (Mich.) plant. 
Maci:ine Design, New Systems Hold Key | aetna ery 

© ‘ tion of a commercial process for 

Plating Progress Speeded U, chrome, plating alin wa 

accomplished only after accumu- 

an extensive background 

(Continued from Page 10) mercially feasible! The tremen- ,ings of aluminum—since this sub- on exhaustive corrosion 

cessfully for such items as grille| dous electrical loads make it nec- | ject is of intense interest to both tests and cleaning procedure ex- 

components, door handles, window| essary to cool the solutions, in- | plating men and autemotive trim , to obtain = proper bond 

ators, instrument panel parts| stead of heating them in accord- | and body engineers. The Aluminum the metals. 


and other brightwork. 
s 


- New Trends Are Evident 


In Plating-Machine Design 
NING to design of plating 
equipment, a trend to use hy- 
draulically driven machinery is 
noted by Udylite Corp.’s chief engi- 
neer, John Davis. In citing inher- 
ent advantages of this type of de- 
sign over mechanical or electric 
drives, Davis mentioned such 
ts as smooth, reliable power 
lication, and a pressure relief 
valve that prevents damage to ma- 
chine parts when a “jam” occurs. 
A limitation of mechanically 
driven equipment is said to be that 
any shear pin strong enough to 
overcome static friction and inertia 
joads in starting the machine also 
may be strong enough to “keep 
driving” and cause damage under 
a jam-up such that a hydraulic 
pressure relief valve would auto- 
matically stop the machine. The 
game reasoning is said to be ap- 
plicable to some electrical overload 
cutout devices. 


The beginning of another trend 


equipm: 

eration at Pontiac. In the conven- 
tional straight-line automatic 
plating machine, the work car- 
rier enters one end of the plat- 
ing tank and travels between 
rows of anodes to emerge from 
4 plating baths at the opposite 


Davis explained that, although 
| this type of design was satisfactory 
| for straight, flat bumpers, it does 
4 not produce uni- 
form plating 
thickness on the 
newcurved 
bumpers. In the 
new Udylite ma- 
chine, Davis has 
introduced a novel 
method of rack 
handling that al- 
lows racks of 





4. V. Davis of- conform- 
ing anodes in the plating tank 
cells, for the required plating time. 
Now, even for the curved-end 
bumpers, each anode is the same 
~%g ce from the surface of the 


Another important mechanical 
design innovation claimed for this 
machine is its automatic “cell pro- 
gramming,” in which a rack will 
leave one phase of the plating op- 
eration, move along the conveyor, 
and pass over occupied cells, until 
it is automatically lowered into the 
first empty cell in sequence for the 
text plating operation. Rack han- 

is such a basic measure of 
overall plating efficiency that Davis 
considers this machine’s effective- 
ness in rack utilization as one of 
its outstanding design features. 


KK DESIGN and operation of plat- 
ing machines, two of the funda- 
Mental interrelated variables are 
time and electric current. For a 
given output (parts per hour), ma- 
thine length can be shortened by 
taising amperage. Improved solu- 
tion properties, particularly greater 
tonductivity, have permitted a 
steady rise in current density from 
% to 40 amperes per square foot. 
Udylite’s Fellows says that in 
tory experiments, they are 
Plating with current densities 20 
times as high as those now com- 


Nickel Welding Electrodes 


Covered in Booklet 

NEW YORK. — A 12-page book- 
let entitled “Tentative Specification 
for Nickel and Nickel-Base Alloy 

ered Welding Electrodes” has 

issued by the American Weld- 
Society and the American So- 
for Testing Materials. 

The booklet is priced at 25 cents 
Copy and can be obtained from 
| AWS, 33 W. Thirty-ninth St., New 
| York 18, N. Y., or ASTM, 1916 Race 
St, Philadelphia 3, Pa. 


| b 


rT 


Another large automatic plating 
installation with novel features re- 
cently was announced by James 
Gerity jr., president, Gerity-Michi- 
gan Corp. This 160-foot-long elec- 
troplating machine has a vertical 
transfer and return type work con- 
veying principle that is said to dis- 
pense with elevating superstruc- 
ture, transfer cams, chains and 
sprockets and hydraulic cylinders 
above the tanks. All transfer and 
conveying mechanism is mounted 
on a reciprocating carriage located 
between the two rows of tanks. 


Aluminum Chrome-Plating 


Now ‘Commercial’ Reality 


O DISCUSSION of “plating” 
would be complete without 


Co. of America recently announced 
that improved die casting tech- 
niques now produce a type of sur- 
face finish that finally will open 
the way for widespread use of 
chromium-plated aluminum die 
castings. 

In the past, aluminum die cast- 
ings had to be subjected to expen- 
sive finishing rations before 
chrome plating. Now, Alcoa says 
they may be plated with “very little 
more effort than zinc.” A tipoff to 
future automotive applications is 
implicit in the statement. that Al- 
coa’s improved methods are ex- 
pected to make possible better 
Alumilite finishes “in the many 
colors available.” 

Through Maurice Caldwell, 

of electroplating and 





Loading End— 


This end view of Udylite’s 460-foot 
installation at Pontiac shows bumper bars 
about to be lowered into the soak clean- 
ing tank. The fully automatic, selective 
cell machine operates on a two-minute 
cycle to plate 30 racks of bumpers per 
hour. Hourly production is 360 bumpers. 

+22 e 


Indication that Doehler - J: 


It is not a deposited coating— 
but, rather, a type of anodizing that 
igs treated to produce a durable, 
bright surface. In addition to po- 
tential cost advantages as a 
chrome - plating substitute, this 
process offers a hard coating that 
is said to have unusual corrosion 
resistance, and, in many cases, it 


per-nickel-chrome plating is be- |may be used for finish on inside 
Doehler-Jarvis revealed | ing applied to aluminum die cast- | automotive hardware in any de- 
some mention of progress in coat-| to Automotive News that a cop- | ings on a commercial basis at 


sired color. 








Wilkerson Studio ~ 


Fairfield, Iowa (pop. 7,299) 
Commercial studio, and an Ansco 

dealership with a large stock of cameras, 

films, photographic equipment. George 


Wilkerson, owner, said: 


“* About 98% of the farmers in this area 

have cameras, The younger people buy new 

flash movie equipment. 

ictures in color, 
projectors.” 


cameras, with 
Farmers like the 35mm. 
and buy both viewers 





Pardekooper Drug 
Pella, Iowa (pop. 4,427) 


This store is an Eastman dealer. The 
stock of cameras, films, flash equipment 
and accessories, fills a double section 
of shelves from floor to ceiling. 

“Our trade is largely farm. This is one 
of the most camera conscious areas in the 
tulips here, and 


country. We have man 


people like to photograph them. Every farm 
i one camera.” 


family has at least 


Lyon Camera Shop 


Jefferson, Iowa (pop. 4,326) 


Mr. Marvin Lyon, owner, says he has 
sold a total of 1,500 of a certain model of 





camera with flash equipment; and most of 
the sales were to farmers. The store was 
showing twelve 35mm. slide projectors in 
one display, three home movie cameras 
in another. The proprietor said: 

“My trade is mostly farm. Farmers in 


this community are camera conscious. They 
buy cameras, bring in film for developing, 
ir problems.” 


come to me with 





Lehman Drug Store 
Carroll, lowa (pop. 6,231) 


This store carries a $6,000 inventory 
of cameras and accessories, and grosses 
$30,000 a year from its photographic 
section. Beymer Lehman; proprietor, says 
that more than 75% of his photographic 
sales are to farmers; and pointed’ out 


that there were five other drug stores ’ 


in the town. 





Do you know any better 
customer. Dae oie anything? Than the farm 


family subscribers to SuccessruL Farminc?...Their farm 
cash income averaged just under $10,000 in 1953. They 
have more spendable income after taxes than the average 
urban family...They spend more time together as a family 
—and more time outdoors—than city people do... In the 


past three years, 82% have remodeled or repaired their 


homes, and 4% have built new homes. They are prime 


prospects for new automobiles, trucks or tractors for 


better farm business and better farm living. 


And there are an awful lot of them—more than 


1,300,000 of the country’s most prosperous farmers. ..a bloc 


of buying power equivalent to another national suburbia, 


in this one magazine! 


... Ask any SF office for the story! 


MEREDITH PUBLISHING COMPANY, 
Des Moines... New York, 
Chicago, Cleveland, Detroit, 


Atlanta, San Francisco, Los Angeles. 





Dial Test Indicator 
For Heavy-Duty Tasks 


Model 675 indicator features extreme 
rigidity and universal adjustment to any 
position. The upright post can be posi- 
tioned at any point along the base with- 
out shake or side play. 

Another feature is the indicator clamp 
which permits facing the indicator in any 
direction. The gauge is furnished with 
No. 25-131 dial indicator, graduated 
.0005 inches, dial reading 0-25-0, range 
-125 inches, contact point three-quarters 
of an inch long. L. S. Starrett Co., 101 
Crescent St., Athol, Mass. 

* 


Dimension Readings 


Dial-Cal is a caliper which can be read 
directly to thousandths of an inch. It has 
a six-inch capacity and is made of 
tempered stainless steel. Precision Tool 
Sales, 417 E. Florence Ave., los Angeles 


3, Calif. 
“: * 


Remote-Controlled Valve 
For Many Applications 


This four-way pressure-operated model, 
which is said to be adaptable to many 
industrial applications, is controlled by 
air from a remote pilot valve which may 
ee by hand, foot, cam or sole- 
Standard models include side ports, 
one-quarter through three-quarter-inch 
pipe sizes. The one and 1%%-inch sizes 
are bottom-ported. Main valve pressure 
can go to 125 psig. Ross Operating Valve 
Co., 120 E. Golden Gate, Detroit 3, Mich. 


Gage Block Catalog 


Jansson Gage Co., 13550 Auburn Ave., 
Detroit 23, Mich., has published a 19- 
page catalog on its gage block sets, sine 
bars, trisquares and accessory sets. The 
company reports it now produces 36 sets 
of gage blocks and also offers an inspec- 
tion service for gooe, blocks of all makes. 


Valve Inserter Facilitates 
Tubeless Tire Handling 


Model M-1161 inserts valves into the 
rims of tubeless tires. It operates on 80-90 
pounds of air and has a “C" type yoke 
to span Gil wheels. The rubber valve is 
started in the rim valve hole, the pin 
in the end of the yoke is inserted in the 
bottom of the valve, and a stroke of the 
inserting tool pushes the valve into its 


Valves can be inserted three to five 
times as fast as with hand-operated tools, 
according to Rotor Tool Co., 26300 Lake- 
land Bivd., Cleveland 23, o. 


Gas Tractor Features 
Electric Transmission 


Dynamotive Model GLT, which 1s man- 
ufcctured by Automatic Transportation 
Co., 149 W. Eichty-seventh St., Chicago 
20, ll., has an electric, infinite-step trans- 
mission providing gentle starting with 
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Engineering and Production 
New Products 


smooth pull and acceleration with maxi- 
mum efficiency. 

The tractor's overall length is 78% 
inches without coupler, and its wheelbase 
is 50 inches. Its draw bar pull reaches 
2,000 pounds, with 0 pounds normal. 


Feedrail Trolleys Provide 
Power for Mobile Loads 


Two heavy-duty trolleys rated at 375 
amperes are said to eliminate the paral- 
leling of two lighter capacity trolleys for 
an equal power takeoff. They are de- 
signed for speeds up to 300 feet per 
minute. 

The trolleys are track supported and 
facilitate the movement of cranes, weld- 
ing apparatus and other equipment with 
motor loads up to 200 horsepower. Feed- 
rail Corp., 125 Barclay St., New York 
7, N. Y. 


+ * . 

Bronze Bearing Catalog 

More than 600 sizes of oil-retaining 
porous bronze bearings are listed in the 
Compo bearing stock list No. 4.by Bound 
Brook Oil-Less Bearing Co., Bound Brook, 
N. J. Also provided is information on 
application, installation, lubrication and 


machining. Aen: 


Deburring Tool Uses 
New Roll-Forming Process 


The Rol-Bur head is a tool for de- 
burring both the inside and outside 
diameter corners of the ends of ferrous 
and non-ferrous metal tubing by a new 
roll-forming process. 

lt is 33% inches in diameter, 1¥% inches 
long, and includes three rollers and a 
mandrel. The mandrel provides tube sup- 
port during the roll deburring operation 
and also corrects any tube deformation 
from previous cutoff operations. Tubco 
Co., Fowlerville, Mich. 


Die Casting Process 


A 28-page booklet, “Die Casting — 
Molten Metal to Finished Part—Direct,” 
has been published by the American Zinc 
Institute, 60 E. Forty-second St., New York 
17, N. Y. Zine, aluminum, magnesium and 
copper base die casting alloys are dis- 
cussed. 


Mechanical Pressure Gauge 
Measures Up to 10,000 Pounds 


This gauge measures compressive forces 
up to 10,000 pounds with accuracy within 
1 percent of indicated reading. The com- 
pact instrument measures 4-9/16 by 5% 
by 2-9/16 inches. 

The gauge is available in 10 ranges. 
Shockless mechanisms are standard equip- 
ment. W. C. Dillon & Co., Inc., P. O. 
Box 3008, Van Nuys, Calif. 


Air-Powered Clamping Device 


Adaptable for Milling 


The Vi-Speed Avtovise Model 663 has 
deep jaws, backed with a large pushrod, 
to provide rigidity. It may be used in any 
position and is especially adaptable for 
milling and holding for drilling and tap- 

ing. 

: Jaws open to eight inches on standard 

units, The unit is powered by spring re- 

turn air cylinders with 19:1 ratio on any 

line pressure to 150 p.s.i., with three-inch 

air stroke. Van Products Co., 5715 Old 

Ridge Rd., Swanville, Erie 7, Pa. 
oe 


Multiple-Unit Valve 
For Mobile Machinery 


Series CM 11 valve, for heavy-duty 
mobile equipment, is said to give greater 
precision in nudging, crowding and inch- 
ing operations. The valves are made of 
interchangeable units in combinations be- 
tween special compact combination inlet 
and outlet units. 

The design features a three-point 
mounting for ease of installation. The 
valve is designed to protect the pump 
when shifting any operating valve sec- 
tion. Vickers, Inc., 1400 Oakman Bivd., 
Detroit 32, Mich. 


Fastener Catalog 


Standard Pressed Steel Co., P. O. Box 
915, Jenkintown, Pa., has issued a 32- 
page catalog on its line of Unbrako 
precision threaded fasteners. The catalog 
also covers socket screw products, socket 
head cap screws, shoulder screws and 
button head socket screws. 


Two New Tool Grinders 
Offered by Ex-Cell-O 


Shown is Model 46-D, a general-purpose 
grinder using six-inch wheels for face 
grinding. Its built-in motor spindle is per- 
manently lubricated. Coolant flows by 
gravity from a reservoir above the spindle. 

Model 49-A is a heavy duty model using 
14-inch wheels for sharpening of large 
tools and grinding of smater sizes. It 
features a pressure coolant system with 
individual control valves at each side of 
the wheel. Ex-Cell-O Corp., 1200 Oakman 
Bivd., Detroit 32, Mich. A 


Air Valve Bulletin 


Ross Operating Valve Co., 120 E. 
Golden Gate, Detroit 3, Mich., describes in 
a 20-page bulletin design advancements 
in its 600 and 800 series of hand and 


foot valves. The bulletin, 303-8, also gives 
exploded views of the valves to show the 
assembly relationship among parts. 


Analog Computer Meets 


Varied Requirements 


Model GN215-N3 GEDA is a nonlinear 
analog computer said to have unlimited 
applications when used in conjunction with 
other analog computing equipment. Among 
its applications are problems in electric 
motor design, fivid and heat flow, power 
system design and simulation of brakes, 
cams, clutches, gear trains and turbines. 

The unit contains regulated power sup- 
plies, stabilizers, calibrators, a control 
panel and spaces for 10 auxiliary units. 
Goodyear Aircraft Corp., 1220 Massillon 
Rd., Akron, O. 


New Feeder Automates 


Grinding Operations 


The Automatic Thru-Feeder is designed 
to automate the centerless grinding opera- 
tions for bearing races. The parts are 
delivered from the hopper with their axes 
parallel. A stacking device arranges the 
parts with the axes aligned and feeds 
them into a dual pair of feed discs which 
carry them to the grinder work rest. 

The F-4 model accommodates races or 
other parts from three-eights to 1'%4-inch 
diameter, while the F-7 handles parts 
from 1% to three-inch diameter. Kraus 
Design, Inc., 927 Exchange St., Rochester 
8, N. Y. 


Gang Slitting Shears Give 


High Cutting Speed 
* The Weybridge Rotary Gang Slitting 
Shears are said to give cutting speeds up 
to 200 feet a minute and to cut cleanly 
and with true parallelism. They are 
claimed to cut silicon iron electrical sheet. 
The lateral movement of the cutter shaft 
is eliminated by preloaded taper roller 
bearings at the driving end. The strips 
produced are said to be within .002 
inches of* their required width for the 
entire length of the strips. S$ & S$ Machin- 
ery Co., 140 Fifty-third St., Brooklyn 
32, N. Y. 


Electrical Cable Reel Sr 
Operation of Hoists 


The Spring-O-Matic Powereel Series 
features a heavy-duty cable reel with g 
compact retractable spring, which adapi 
itself to all types of mobile elect 
equipment. ; 

The reel is available with either ¢ 
plain or pivot base. The weight is 25 
pounds. Its operation is based 30 om 
peres, 600 V.A.C., 300 V.D.C., one ip 
eight conductor collector rings. Ind E 
Electrical Works, 1503 Chicago $f, 


Omaha, Neb. 
* + 


Epoxy Resin Adhesives 


A 16-page brochure with data on epoxy 
resin adhesives has been published by 
Armstrong Products Co., P. O. Box 1, 
Warsaw, Ind. The adhesives are formy 
lated for bonding operations involving 
metals, wood, glass, ceramics, hard rub 
ber and thermosetting plastics. E 


Magnetic Chip Detector 
Protects Engine Parts 


Designed as a warning signal agains 
internal engine or gear damage, the 
magnetic chip detector attracts ferrous 
metal present in the lubricant, lighting up 
when there are enough metal particles 
accumulated to bridge the gap between 
the insulated magnet extension and the 
grounded body of the detector. = 

Spacing between the extension and the 
detector body can be varied for proper 
gap in various applications. Lisle Corp, 
Clarinda, la. 


Magnet Motor Features 
Wide Gear Reduction 


This 3%-ounce permanent magnet me 
tor reduces as high as 1,600 to 1, accord- 
ing to the maker. It is available in sh 
models with or without gear reducion 
units. 

The motor is said to operate with @ 
smaller air gap than customary withoul © 
any deterioration of commutation Z 
without increasing the loss in field shoes, — 
due to specially shaped and laminated — 
field shoes. Airquipment Co., Inc., 2248 
E. Thirty-seventh St., Los Angeles, 


Air-Grip Clutch 


Features of the new Air-Grip 
are described in Bulletin A-634 | 
by Dedge Mfg. Corp., Mishawaka, | 
Also given are selection data of | 
sizes and air pressure. Z 
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(Continued from Page 9) 
pour, a present-day car requires no 
more horsepower than its counter- 
did five years ago—when peak 
lle sao hair 
gent less. 
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Tae designers have been faced 
“with this spark plug dilemma. 
| When they specified a plug cold 
| enough to avoid preignition at high 
gpeeds, they were likely to get into 
trouble with low-speed fouling. A 
‘pot plug that reduced fouling often 
' prought on preignition by overheat- 
ing at high speeds. 
Beaubier said that the various 
ting conditions encountered 
jn automotive service are an im- 
portant factor in determining the 
type i of fouling experienced. 
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He” ADDED etal in the lightest 
of service, where com- 
ka temperatures are lowest, 
oil fouling can be the predominant 
factor in promoting a failure. An 
oil-fouled plug usually will miss 
over the entire speed range, includ- 
ing idling. 

Operating conditions that involve 
| a somewhat higher load, such as 
} city driving, but still are well be- 

low peak output, may produce a 
type of failure in which lead com- 
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‘The Problem—. 


in the past, cars (curve A) were safely 
out of the fouling zone at speeds of 20 
to 25 m.p.h., and they encountered no 
serious preignition troubles. Now, in an 
efiort to avoid high-speed preignition in 
modern engines (curve B), some manufac- 
turers have been forced to install “cold” 
plugs that are susceptible to fouling under 
prolonged operation at speeds under 40 
m.p.h. 





pound deposits are a factor. Termed 
“lead fouling,” this condition causes 
misfire during accelerations from 
| speeds of 45 to 65 m.p.h., depending 
on the length of operation at low 


speeds. 
The driver most likely to ex- 
perience spark plug fouling is one 
uses his car for a week or 
More under stop-and-go condi- 
tions in congested traffic that 


Se eS 86562 













period of prolonged operation in 

- middle speed range of 35 to 
50 m.p.h. 

Then, when he comes to one of 
the modern expressways, or goes 
om the open highway, the driver 
r want to accelerate immedi- 

to speeds of 50 to 70 m.p.h.— 
ad he finds that the engine has 
Bt its zip. 
E * cd * 
bas Cavity Important 

MANY experts believe the volume 

of the “gas cavity” around the 
center electrode insulator has an 
important bearing on spark plug 
Derformance. 
To provide satisfactery operation 
r the severe requirements im- 
e Posed by today’s engines, and have 
wut & sufficiently broad heat range to 
nd @ Ptform well at either low or high 
s, § ‘Reeds, it is believed that the plug 
ed 
48 
f. 





'} ‘Must permit burning gases, exhaust 
i ee and inlet charge to circulate 
: y in this space. 

That’s the principal advantage 
for the new 18 mm. plugs 
Wed by Ford, Mercury and Lin- 
By using a standard 14-mm. 
center electrode and insulator in 
an 18-mm. thread, designers pro- 
@ large gas volume that 
keeping the insulator nose 


Modern Engines Demand Versatility . . . 


‘Dual-Personality’ Spark Plugs 


tremely wide heat range by en- 
abling the plug to respond more 
rapidly to changing gas tempera- 


Paul Clayton, chief engine engi- 
neer on the Ford engineering staff, 
explained that when you consider 





Paal Clayton 


the entire operat- 


perature variation 
on the critical in- 
sulator tip area. 
He pointed out 
that, by running 
at temperatures 
of about 1,000 de- 
grees, even at 
speeds of 20 to 30 
m.p.h, the plug is 


less likely to build up lead deposits 
of the type that become conductive 
at higher temperatures. 

It is fairly well agreed that, when 
such deposits form on an area 
whose temperature is in the 700 to 
900-degree range, they may short 














Auden tie. head ot the | 
50 MILLIONTH (,M CAR is a 





And it’s in very distinguished 


company. 
under the hood of a GM Car, a 
product must measure up to the 


very high standards of GM en- 


gineering and manufacture. 


Vickers has been an alternate 
source for the dependable “Vane 
Type” pump used in GM Power 
Steering systems ever since the Sag- 
inaw Steering Gear Division has 
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the new plug is its tapered seat, 
which seats directly — without a 
gasket — on the 
tapered mating 
surface of the 
Head. At 
Champion Spark 
Plug Co., which 
manufactures the 
Turbo-Action 
plug and which 
worked with 






$1700 
aoe 
the plug and misfire because of a = 

chemical change that brings de- 5 900 Ke 
creased electrical resistance at- 


higher temperatures that accom- 
pany high-speed engine operation. 
* 
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problem epos- 
its formed - the nee LOAD LOAD —s THROTTLE THROTTLE | ay 
ture range 1,000 to 1,300 degrees 
do not have this objectionable | Ford Solution— 


characteristic. “ Comparison of insulator tip tempera- 
tures for the 18-mm. spark plug and a 
conventional 14-mm. plug shows that the 
new plug acts like a “hot” plug at low 
spéeds and a “cold” plug at high speeds. 
It avoids low-speed fouling by operating 
in the 1,000 to 1,400-degree temperature 
range. Freedom from preignition is indi- 
cated by flat slope of curve above 60 m.p.h. 


prompting Ford to make the 
Pride bellel te sed on. the: 
widely ‘held opinion that, in actual 
service, more plugs are fouled by 
common soot and oil than by con- 
ductive lead deposits. 
Another controversial aspect of 


Although the likelihood of greater 
freedom from lead-fouling is an 
accepted advantage for the new 
Ford plug, there are a number of 
engineers who think that a desire 
to avoid “soot” (carbon and oil) 
fouling was the major reason 
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(MIcKERs. DESIGNED PUMP 
for POWER STEERING 


been building them. These pumps 
are ideal for power steering. 
Hydraulic balance eliminates pres- 
sure-induced bearing loads. Pres- 
sure compensation maintains op- 
timum running clearances. The 
result is high operating efficiency 
and exceptionally long life with a 
minimum of attention required. 
These Vickers Designed Pumps 
deliver ample power over a very 
wide range of operating speeds. 


In order to get a place - 






Engineers and Builders 
of Oil Hydraulic 
Equipment Since 1921 


VICKERS Incorporated 


DIVISION OF THE SPERRY CORPORATION 
1582 OAKMAN BLVD. ¢ DETROIT 32, MICH, 






THIS YEAR. ENLARGING OUR SALES STAFF ALREA’ 


WILL DOUBLE OUR SALES 


WE ARE PLANNING TO RUN WIDE OPEN IN 1955. TURNOVER MEANS suco: 





The dealers know...the dealers say: 


THE HOTTEST CAR ON THE MARKET! 


SO MUCH 
NOT SINCE PILGRIMS FIRST LANDED HAS THE WORD PLYMOUTH MEANT 


PUBLIC ENTHUSIASM SO GREAT WE ARE INCREASING SALES STAFF. 


i 


Sold 97 cars in first 48 hours! The fastest selling car we’ve Buyers don’t even wait to We wrote orders right into Couldn’t close our showroom 
Greatest crowd in all my 23 ever shown; public accept- compare. They look over the the night! Looking forward before 11:30 p.m. Sold B® 
to the greatest volume year Plymouths. Should close 


years with the automobile in- ance has been fantastic, our car and engine and buy! 
Never saw anything like it. we have ever experienced. twice that many in few days! 


dustry. Harold S. Robinson, enthusiasm knows nobounds! 
Philadelphia, Pa. C. J. McCorkle, Chicago, Ill. George R.Ranes, Dallas,Tex. Wm. E. Day, Denver, Colo. Irving Rogers, Brooklyn,N.Y, 


GOING ALL-OUT FOR SALES VOLUME. ADDING ADDITIONAL SALESMEN. 


WE ARE SETTING A VERY FAST PACE. TURNOVER HAS BEEN THE ANSWER. 


Greatest car ever built to sell in the lowest-price field ! 


iw PLYMOUTH ‘55 


GOING 
AFTER VOLUME SALES. TURNOVER INSURES SUCCESS FOR 1955 


MOST SUCCESSFUL PLYMOUTH ANNOUNCEMENT EXPERIENCED IN 10 YEARS AS PLYMOUTH 


























HAVE SOLD 32 ALREADY AND MORE ORDERS BEING WRITTEN AS FAST AS POSSIBLE. 





SALES FAR AHEAD. MEDIUM-PRICED CARS BEING TRADED FOR BIG, NEW PLYMOUTH. 





i : PLYMOUTH REALLY RANG THE BELL. SET FOR FAST SALES WITH RAPID TURNOVER. 
MORE PLYMOUTH ORDERS ON HAND’ THAN AT ANY TIME IN OUR HISTORY. 
3500 PEOPLE VOICE THEIR APPROVAL RESULTING IN APPROXIMATELY 200 ORDERS. 


SHOWING CREATED A MOB SCENE. 33 ORDERS WRITTEN FIRST DAY. 





WONDERFUL TURNOVER. DELIVERED 24 ORDERS IN THE FIRST 4 DAYS. ORDERS FOR 16 MORE. 


SOLD 9 PLYMOUTHS' BY NOON. COULD HAVE SOLD 50 MORE. OVER 5000 PEOPLE REGISTERED. 


ACCEPTANCE UNBELIEVABLE. TRAFFIC IN FRONT TIED UP FOR HOURS BY CROWDS. 


ESTIMATE 8000 PEOPLE VISITED OUR SHOWROOM YESTERDAY. 


oT" LOOKERS. 





pig é OFF TO A GREAT START. WE HAVE HAD BUY. 
Plymouth the“Star of Cars!” 
Ship us additional cars to 
take care of serious back- 
order position. George H. 
Harger, Los Angeles, Calif. 


m 
8 
se 
3! 
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FAST SALES WITH, 


SETTING A 





SOLD OUT, NEED PLYMOUTHS. =D OUT, NEED PLYMOUTHS. 
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‘Dual-Personality’ Spark Plugs 


(Continued from Page 15) 
Plug division, Chief Engineer Mar- 
tin Caserio, disclosed that his 
organization has done considerable 
work on a different method of seal- 
ing between the plug and cylinder 





W. A. “Syetineky 
head. Caserio anticipates that the 


M. 3. Oaserlo 


type of seal developed will be 
superior to that obtained from line 
we 

Both Caserio and Dr. Wilfred 
Bychinsky, assistant chief engi- 
neer, asserted that, for many 
years, AC plugs have embodied 
the concept of adequate clear- 
ance volume for gas circulation 
inside the shell. 

About 10 years ago, for example, 
AC went into production with plugs 
that contained a small diameter 
insulator in an extra-large diam- 


New Lunn System 
Said to Rid Plastic 
Of Mat Prints 


NEW YORK.—A process which 
is said to eliminate traditional tell- 
tale mat prints from finished prod- 
ucts press molded or reinforced 
plastics, has been developed by 
Lunn Laminates, Inc., according to 
Harry T. Douglas, vice-president. 

Lunn Finish No. 107, as the new 
operational procedure is called, 
does away with buffing, sanding 
and painting in press molding 
manufacture, Douglas said. 

“In addition,” he explained, 
“color pigments, impregnated in 
the operation itself, are spread 
evenly throughout the finished 
product, which evolves with a 
smooth, glossy metallic-like finish.” 

For years molders, fabricators 
and laminators have been burdened 
with the extra costs of labor and 
time involved in hiding fibrous 
glass strands in reinforced plastic 
products, it was pointed out. When 
@ product has been cured and the 
flash trimmed and buffed, it was 

‘ mecessary to clean the surfaces 
thoroughly prior to the application 
of paint. Several coats of paint 
were required to hide the mat 
prints. 

This new process should presage 
the realization of many of the 
untapped product potentials in the 
reinforced plastics field, Douglas 
declared. He added that the auto- 
motive industry long has sought 
the answer to the elimination of 


— . prints always evident 
ished product’s surface. 






eter shell, to provide extra clear-|“long-reach” plug for the Clipper 


ance space for gas circulation. 


Plug i aieilass Studied 


pamans new V-8 engines for 
its 1955 cars offer an interesting 
example of how spark plug consid- 
erations have influenced engine de- 
sign. The matter of spark plug 
location in the cylinder head was 
given very careful attention. 

Plug location, and _ cylinder 
head cooling passage design, are 
planned to eeetiae maximum 
cooling. Rigid quality control of 
foundry products is exercised to 
make sure that the manufac- 
tured passages actually conform 
to design specifications, since 
clogged areas could lead to seri- 
ous plug and engine troubles. 

In design of the combustion 
chamber and intake manifolding, 
the engineers located the plug so 
it would be “scoured” by the in- 
coming fuel-air charge. It is felt 
that gas swirl and turbulence 
around the electrodes will tend to 
minimize plug deposits. 


Paar engineers also are 
working with Champion to 
develop a new i14mm., %-inch 





728 in Management 


Attend C.1.T. Talks 


NEW YORK. — A series of 20 
management conferences which 
was begun last March and has 
turned out a total of 728 “gradu- 
ates” has been comepproed by Uni- 
versal ©.LT. Credit Corp. 

The conferences, held in New 
York, have been attended by all 
executive personnel of the com- 
pany, including the managers of 
some 450 branch offices scattered 
throughout the U. S., Canada, Ha- 
waii and Puerto Rico. L. Walter 
Lundell, president of Universal 
C.LT., estimated that almost 50,- 
000 man-hours were spent in the 
sessions. 

Next year, he said it is ex- 


all new newly-appointed branch 
managers will have an oppor- 
tunity to get the training. 





DETROIT. — High-strength low- 
alloy steel is a “truly remarkable” 
metal, according to Charles M. 
Parker, assistant vice-president of 
the American Iron & Steel Insti- 
tute because it: 

1, Is stronger. 

Ce Has great resistance to corro- 
sion. 

3. Has high elasticity. 

4. Withstands fatigue stresses. 

5. Requires little upkeep. 

6. Is light in ma Bnished products surface. ' 6. Is light in weight 5s 


Low-Alloy Steel Hailed 


Called ‘Remarkable Metal’ Because of Strength, 
Corrosion, Resistance, W eight 


engine, which has a cast combus- 
tion chamber. To increase the gas 
cavity between plug and shell and 
insulator nose, experiments are 
underway with a smaller ceramic 
core and center electrode. The 
objective is to double the volume 
provided in present designs. 

Ian McKechnie, chief electrical 
design engineer at Chrysler’s engi- 
neering division, is among the 
many people in the industry who 
deny that Ford’s introduction of a 
modified 18-mm. design is the be- 
ginning of a trend that will sweep 
the industry. 

He introduces an element of 
mystery by saying, “should the 
fouling problem ever become ser- 
ious enough to warrant a change 
in ignition components produced 
by the various Chrysler 
divisions, our research 
has developed a number of other 
possible solutions to the problem. 
We believe that any one of these 
would be more effective than a 
change in spark plug size.” 

When shown McKechnie’s state- 
ment, some ignition engineers said, 
“Could be he’s just whistling in 
the dark.” Others thought that, “if 
he’s found the answer, he’s smarter 
than we are.” While a third group 
guesses that maybe Chrysler will 
convert to a high-frequency igni- 
tion system at some future date. 


—Joun T. Benepict 


Stresen-Reuter Creates 


New Additive Subsidiary 


CHICAGO. — Fred’k A. Stresen- 
Reuter, Inc., manufacturer and 
supplier of chemicals, has an- 
nounced the formation of a new 
subsidiary, Gain Corp., to handle 
primarily five new automotive ad- 
ditives. 


The new products are Engine- 
Care, a crankcase additive said to 
reduce friction; Carb-Care, a car- 
buretor cleaner and gas antifreeze 
substance; Valve-Care, an additive 
said to free valves and rings; Gear- 
Care, a material for making gear- 
shifting easier, and Engine-Cleaner, 
a@ preparation that reportedly dis- 
solves friction-making deposits. 


7. Resists abrasion. 


8. Needs no “babying”’ on the 
production line. 


Speaking before the Detroit 
Section of the Society of Auto- 
motive Engineers, Parker cited 
several case histories to show the 
merits of high-strength low-alloy 
steel. 

He said a recent investigation 
was made of 81 garbage truck bod- 
ies made of high-strength steel and 
used in Pittsburgh since 1940. The 
check revealed the trucks to be in 
excellent condition, while another 
type of garbage truck built from 
carbon steel and used in similar 
service was found to be consider- 
ably rusted. 

The high-strength bodies were 
painted only on the outside and 
have had to be repainted only twice 
since they were built. 

Gasoline transport units built 
from the low-alloy steel have 
proved to be sturdier and longer 


In one such case, high-strength 





steel saved 765 pounds of weight 
in the truck tank, and 906 pounds 
in the trailer tank—the equivalent 
of 257 gallons of gasoline hauled 
on every trip for the life of the 
vehicle, Parker said. 

Low-alloy steel needs no special 
handling methods or equipment on 
the production line because “it has 
what it takes to take care of itself,” 
Parker said. 

“In addition,” he added, “the ad- 
vantages of magnet handling are 
important in many production op- 
erations.” 











Remote-Controlled Menipulator— 


Cumeron Iron Works, Inc., Houston, uses a remote-controlled five-ton forging 
monipulator, which is positioned next to the press operator. The manipulator, designed 
by Kendall Engineering Co., Alliance, O., uses a standard Cone-Drive vertical speed 


reducer made .y the Cone-Drive Gears division of Michigan Tool Co., Detroit. it 
has a reduction :ctio of 20 to 1 and is driven by a 20-horsepower motor developing 
1,800 revolutions per minute. 



































































































1,000-Pound Vacuum-Melting Furnace— 


This unit, which operates semi-continuously; is to be installed at General Flee 
Co.'s Carboloy pilot plant in Detroit early next year. It is being built by Consolidated 
Vacuum Corp., Rochester, N. Y. The control panel for vacuum melting and the charg. 
ing unit are on the mezzanine floor. The melting tank is at center; three-stage vacuum ; 
pump in foreground, and discharge tank at lower right, with ingot mold in pout 


position directly above it. 


Automated Crank Grinder 
Introduced by Norton 


(Continued from Page 9) 


automatically in four or x suc- 
cessive grinding stations, grinds the 
pins to close tolerance limits and 
places the finished crankshaft on 
another conveyor. 

A demonstration showed that 
the machine is able to grind = 
pins of 45 to 60 c¢ 
hour. It is capable of pe 
ing a pre-set production rate all 


Robert D. Lawson, Norton Grind- 
ing Machine division’s sales man- 
ager, says this type machine is ex- 
pected to become standard equip- 
ment in most of the automotive 
plants of the nation. He believes it 
will be followed shortly by “the 
complete automation of all the 
crankshaft manufacturing opera- 


* * * 


“AID Walter G. Johnson, divi- 
sion manager of research and 
development: “The machine is a 
step toward the dream of the full 
automatic factory.” He said the 
machine’s appeal to auto makers is 
in its economy of floor space, 
power, grinding wheel life and op- 
erator cost. 

It was announced that the first 
of the new machines will be in- 
stalled in the Utica (Mich.) plant 
of Studebaker-Packard Corp. A 
second machine is being built for 
= General Motors Corp. in West 


In most automatic equipment, 
the tools take turns doing their jobs 
on the “work.” In this machine, the 
work—a crankshaft—is “transfer- 
red” from tool to tool, just as an 
auto assembly is transferred from 
worker to worker on an assembly 
line. 

* cd cd 
| > THE case of the crankpin 
grinder, however, there are no 


Automation Seen 
As Labor Boon 


DETROIT. — Milton O. Cross jr., 
president of Cross Co., foresees 
more predictable and stable em- 
ployment as a re- 
sult of automa- 
tion in factories 
of the future. 

A broad up- 
grading of labor 
will oceur, under 
which the un- 
skilled will be- 
come highly 
trained mainte- 
nance men, while 
present - day 
skilled tradesmen 
will be transformed into techni- 
cians, according to Cross, whose 
firm produces transfer machines. 

He added that labor will be con- 
sidered a capital investment of 
business, rather than a current 
cost. Increased machine capacity 
will reduce human drudgery and 
working hours to provide more 
leisure time, Cross said. 





M. O. Cross Jr. 
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human workers, just automatic ail 
chine tools. The new transfer 
grinder is so automatic that it even 
oils itself. 

Because no machine operators 
are involved, there will be no 
problem of human fatigue. i 
wise, the factor of human 


Vac 





Automated Grinder— 

The Transfer-Type Crankpin Grinder, 
believed to be the first of its kind, has 
been unveiled by Norton Co., Worcester, 
Mass. It picks up a crankshaft from a con: 
veyor line, automatically locates the work 
in four successive grinding stations where 
the crankpins are ground to close toler 
ance limits, and places the finished work 
on a conveyor for the next operation, 
Estimated production rate is one complete 
shaft per minute. 

* * ®& 


in truing the grinding wheels 
will be eliminated. This, combined 
with the use of new-type spin- 
dies and bearings, is expected to 
make for much increased grind- 
ing wheel life. 

The man most responsible for 
the machine’s designing is 
A. Mader, who headed up a crew 
of 10 design engineers working on 
the project. 


Melting 


(Continued from Page 9) 


fatigue strength 10 to 15 percent at 
1,500 degrees Fahrenheit. 

What can be done through vac- 
uum melting in the creation of 
new materials is shown by high- 
temperature alloys where such 
materials as titanium, aluminum, 
zirconium and vanadium are used 
as hardening elements. 

These materials are highly reac 
tive and result in a great deal of” 
dirt in air melting techniques. Pos- a 
sibilities offered through vacuum” 
melting include alloys with greater’ ff 
corrosion resistance, a 
netic properties or exce 
dampening qualities. 
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ggnet sales on the West Coast. 
bbard will make his new head- 
ers in Los Angeles. Both 
e their new duties Jan, 1. 





and J. David Benedict. 


Goebner Joins Pennsalt 





A PAS iy tll nite a 


sek on wep 


department has 
been announced 
by J. F. Forster, 
vice - president 





chine tool sales engineer for the 
firm’s midwest and _ east-central reap 


sales areas. 
+ * * 
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4 Russell G. Whittemore, manager of | troller of the Tulsa Winch division.| “Chemical Engineering Prog- 
; product development. Johnson was formerly tax account-| gress,” since 1946, has been suc- 
i “e * ant for the company. we hick ce a ane tae 
: joined staff year. 
; Sannin ane Alcoa Names Sens ce 
: Richard R. Senz has been named Joins Acheson Colloids 
‘| Max 8. Hartl, Atlantic district | erations by General Motors Ex- | mond, president and treasurer of | Works of Aluminum Co. of Amer-| , ted service engineer, with 
| magnetic materials repr port in 1931. Gemmer Mfg. Co. ica, according to H. C. Cook, works | (tices at 333‘N. Michigan Ave., for 
[the for Carboloy department of * * ¢ * * * uyeiieces Mee EP the Chicago sales territory of Ache- 
| General Electric Oo., Detroit, has | Benedict, Miner Join GE | Davis and Johnson son Colloids Co., Port Huron, Mich. 
Vt er of mag- Mather Appointed Acheson Colloids manufactures dis- 
: z materials sales with head- os tas we have a ro Moved Up by Vickers Alfons Alven, general sales man-| persions of “dag” G “i s 
¥ quarters in Detroit. seabed om sdiiten ot ie Car: Appointment of Owen C. Davis | ager, Lipe-Rollway Corp., Syracuse, | ite, molybdenum disulfide, and 
| Bartl succeeds H. L. Hubbard, boloy Ps bel of General Elec- | 9% controller and Floyd Johnson as|N. Y., has announced the appoint-| other solid mate: in such car- 
| the has been assigned to develop | tric Co. They are Donald K. Miner manager of the general accounting | ment of Edgar N. Mather as ma-| riers as oils, volatile hydrocarbons, 
b 


Wilkening Names Lutz 


3 im the shift, W. 8. Gripman Richard ©. Goebner has joined | ~ and treasurer ‘of|Vaqn Antwer Succeeds 

IN gee, the Detroit office toll tae | the staf of the Pennsylvania Salt |i Vickers, Inc. r C a C To Executive Post 

; i Horite position in the At- | Mfg. Co.’s metal processing depart- | ~ Davis will be yler as Chemists’ hief Helmuth Braendel, director of 

‘E jantic district, and J. O. Betts | ment as a sales trainee. He replaces | | responsible for all} F. J. Van Antwerpen has suc- | engineering and production for 
"@ will be transferred from Detroit | Mal P who is transferring accounting func-| ceeded Stephen L. Tyler as | Wilkening Mfg. Co. Philadelphia, 
1 to the east central district office |to field training. tions and will di-| executive secretary of the Amer- |maker of Podrick piston rings, 
DT i Cleveland a ne rect accounting| ican Institute of Chemical Engi- ounces appoin t of 0. 
ve * * « policy matters for| neers, a post Tyler held for 17 | Lats as assistant chief engineer. 

DeWalt Elects Hamlin Pittsburgh Names McKinley the Omaha Pro-| years. Tyler has been named Lutz has had experience in pro- 


Appointment of Robert W. Mc- 


0. ©. Davis duction, Tulsa 


as technical representative 


for Pittsburgh Plate Glass Co.’s 


Winch, Vickers Electric, Water- 


Executive Vice-President bury Tool and Joplin divisions, as 





_ the company’ 


Conde Hamlin, sales vice-presi-| »1444 division product devel clei an tke Deteet beadawastere | Wain AubRciak whee tae tain lee Seadin” Cade Shipbuilding 
d a director of DeWalt Inc., | 8'25* on ees, Saree as the q . twerpen, w an 0 a 
iirnster Pa. has been elected | 2epartment has been announced by | He joined Vickers in 1946 as con-| editor of the institute’s Co. 


executive vice- 
president of that 
American Ma- 
chine & Foundry 
Co. subsidiary, ac- 
cording to More- 
head Patterson, 
AMF board chair- 
man and presi- 
dent. 

Hamlin was 
elected a director 
i and sales vice- 
Conde Hamlin president in Au- 
gust, after having served as gen- 
eral sales Manager since August, 
1952. Hamlin joined AMF in March, 
1952. 


Wasson Heads Operations 
For National Malleable 
_ Stowell C. Wasson has been 





_ Wasson has been manager of 
's Chicago and Mel- 
-fose Park plants since 1943. In 
his new position, Wasson will 


‘have general responsibility for 


ions at National’s plants in 
Chicago, Indianapolis, 


Sharon, Pa., Melrose Park, and 
Phoenix. 
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Wilson Named Manager 


Of Sel-Lok Division 


John D. Wilson has been ap- 
pointed manager 
of the Sel-Lok 
spring pin divi- 
sion of Standard 
Pressed Steel Co., 
Jenkintown, Pa. 

Wilson, who 
joined Standard 
in 1951, had been 
thief clerk of the 
8PS automatics 
division until his 
hew appoint- 
ment. 





J. D. Wilson 


x * of 
Weidler Joins Wesson 
Appointment of Lester G. Weid- 
ler, tool engineer, to the sales en- 
gineering staff of the Indianapolis 
district is announced by Wesson 
Co, Detroit. Prior to joining Wes- 
Son, Weidler was employed by the 
nm Mfg. division of Dana 
. as machine and tool pro- 
curement supervisor. 
+ * ” 


AC Spark Plug’s McDougal 


Quits After 40 Years’ Service 
Taine G. McDougal, director of 
plug engineering and re- 
Search at the AC Spark Plug di- 
of General Motors, has re- 
tired after 40 years’ service with 
the company. : 
In addition to his being an au- 
thority on spark plugs, Mc- 
Dougal is well known throughout 
States and Europe for 
in the ignition and cer- 


his 40 years at AC, Mc- 
in a number of 
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New improved shaded E-Z-Eye 
has great color integrity 


The new neutral blue color in the shaded band of E-Z-Eve 
windshields was adopted as a 1955 G. M. option. Every- 
thing is seen in its true color. Blues stay just as blue. Greens 
stay just as green. Reds stay just as red. Yet glare is reduced 
remarkably. Millions of people have bought E-Z-Eve. 
Millions more will want this new shaded E-Z-Eyve. In 
1955, they will be told about it . . . will even be taken for 
a ‘‘demonstration ride”—through full-color advertisements 





THIS MEANS COOLER DRIVING NEXT SUMMER! 


Look at the difference between the candle on the seat of the car with clear safety 
plate glass (left) and the candle on the seat of the ‘““E-Z-Eve”’ car (right) after ex- 


posure to heat rays for the same length of time. 


in a number of top national consumer magazines. 

_ Show your prospects how shaded E-Z-Eye cuts down 
glare. Explain how it helps keep solar radiation out and 
makes summer driving cooler. It means extra profit for 
you .. . extra commissions for your salesmen . . . extra 
satisfaction for your customers. 


LIBBEY* OWENS * FORD GLASS CO. 
TOLEDO 3, OHIO 





POINT OUT THIS SYMBOL 


The letters P-L-A-T-E on side windows 
mean that your customer is getting 
maximum safety and truer vision 
through the glass. 


E-Z-EYE SAFETY PLAT 


WITH THE SHADED WINDSHIELD ; 


“Keduceo Glare, Eyestiain, Sun Heat 





AUTOMOTIVE NEWS, DECEMBER 27, 1954 


Average Used-Car Prices 


Used-Car Auction Prices 


Market Trend 


The average price of used cars sold at wholesale auction thus far in 
December declined $8 last week, according to Automotive News’ index. 

The price of ’47s remained unchanged, while the average price of 
"48s and '49s each edged upward a modest §1. 

All other prices were depressed, with the latest models taking the 
most severe losses. Reductions were as follows: ’53s, down $24; ’54s, 


down $22; ’52s, down $14; ’50s, down $4; and 


51s, down $1. 


Record low prices were established for ", 52s and ’51s, and equal- 


led for ’50s. 


At a group of representative auctions last week, 1,369 cars were con- 
signed and 972 were sold, for a ratio of 71 percent. In the previous 
week, the sales ratio was 68 percent. 

Prices marked with an * indicate a unit equipped with an automatic 
transmission or overdrive, and (ps) indicates power steering. 


DENVER 


(Denver Auto Auction. Sale every Fri- 
day. Prices are for sale of Dec. 17.) 
ee steady with more autos <. 


135 heme out 203 
BUICK—’55 Century conv., $3,200* (ps); 
. 64 RM Rivi 


Super Riviera, $465°, 49° Super 4-dr., 


$320°. 

OADILLAO—'55 (62) 4-dr., $4,810* (ps), 
$4,605* (ps); coupe, " (ps). °54 
(62) coupe, $4,150° (ps). =~ (62) coupe 
deVille, $2,800* (ps); 4-dr., 2 at $2,600° 
(ps). '52 (62) coupe, $2,250°. 

ILET—’55 Bel Air (8) Sport coupe, 
$2,350; 4-dr., $2,250; 2-dr., $2,200; Bel 
Air (6) Sport coupe, $2,300, $2,220; 4- 
dr., $2,000; Two-ten (8) Delray coupe, 
er 4-dr., $2,125*, 2 at $2,100*; 2- 

, $1, 825. '64 Bel Air 2-dr., $1,560°; 4- 
ae $1, 555; Two-ten Delray coupe, $1,- 
390°; 4-dr., $1,335. ’53 Two-ten Sport 


coupe, $1,200 
"8 Windsor (8) 4-dr., $3,- 

050° (ps). 
DODGE—’50 Coronet (6) 4-dr., $455. °46 
’55 Custom (8) Country sedan, $2,- 


4-dr., $155. 

500, $2,425; 4-dr., $2, 190, $2,080*; Main 
(8) Ranch Wagon, $2,450* (ps), $2,250 
$2,235; Fairlane (8) Victoria, ana *80*. 
$2,350, $2,275; 4-dr., $2,400, $2,350* we 
235; , $2,315; Main (6). Ranch ' Wag- 
on, $2,230; Custom (6) 4-dr., $1,930*. 
92.100 Custom (8) Country sedan, $2,330, 

HUDSON —'53 Hornet 4-dr., $1,200*. °49 
2-dr., $245. 

LINCOLN—'51 Cosmopolitan 4-dr., $700. 
*50 Cosmopolitan 4-dr., $410. ’49 ‘Cosmo- 

politan 4-dr., $235. 

—'55 Montclair coupe, $3,200°. 
°54 Monterey Sport coupe, $2,115*. ‘53 
Custom Sport coupe, $1,225. °52 Mon- 
terey 4-dr., $1,100*. 

NASH—’51 4-dr., $430. ‘47 4-dr., $110. 

OLDSMOBILE—’55 (98) Holiday, $3,520° 
(ps); (88) Super Holiday, $3,250* ¢ps); 
4-dr., 2 at $3,050* (ps), $3,000* (ps); 
“(88) Deluxe Holiday, 4 at $2,925*; 4-dr., 

$2,750*, $2, ’54 (88) Super “ew. 
#2.000 595° (ps). '53 (98) Holiday, $1,880 


ps). 
PACKARD—'49 (180) 4-dr., $280. 
PLYMOUTH—'51 Cranbrook’ 4-dr., $550. 
PONTIAO — ‘55 Star Chief (8) Catalina, 
$2,975° (ps). $2,925° (ps), $2.810° (ps), 
Chieftain (870) ee $2,575°; Chief- 
. "64 Star Chief 


up, $1,565. °52 GMC %-ton pickup, $560. 


NEW YORK CITY 


(Skyline Auto Auction. Sale every Tues- 
day. Prices are for sale of Dec. 14.) 


entered were sold.) 
BUICK—’53 Special 2-dr., $1,240. ’52 Super 


conv., $920°. °51 Super Riviera, $660*; 
Special 4-dr., $590. °50 Super 4-dr., 
$525°*; 2-dr., $310; Special 2-dr., $455. 
CADILLAC—'49 (60) Special 4-dr., $740°. 
CHEVROLET — '53 Two-ten 2-dr., $930; 
One-fifty 4-dr., $815, $750; 2-dr., $775; 
club coupe, $800. °52 SL Deluxe 2-dr 
$755*, $700*; 4-dr., $725, $700, $690. '50 
SL Special 2-dr., $370. '49 SL Deluxe 
conv., $290. ’47 FM 2-dr., $175. 
CHRYSLER—’52 Saratoga >-dr., $710°. °50 


(8) 4-dr., $1,- 


DODGE—’50 Coronet station wagon, 

FORD—’54 Crest (8) 2-dr., $1,440. 
Custom (6) conv., $275. 

HUDSON—’51 Hornet 2-dr. -, $430°. 

KAISER—’51 2-dr., $275. 

LINCOLN—’51 4-dr., $455*. 

— *51 Rambler conv., $300; 2-dr 
$310. 

OLDSMOBILE—’51 (98) 4-dr., $765°. °50 
= Holiday, $580°. °'49 *(76) 2-dr., 

10°. 

PLYMOUTH—’53 Concord Suburban, $915. 
$910. °51 Cranbrook 4-dr., $505. ’49 De- 
luxe 2-dr., $250. ’46 Deluxe 4-dr., $110. 

PONTIAC —’'49 Silver Streak (8) 2-dr., 

2 


STUDEBAKER — ‘49 Commander 4-dr., 


$195. 
WILLYS—’53 Aero Lark 4-dr., $660. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every Wed- 

nesday. Prices are for sale of Dec. 15.) 
(Market off due to slack retail 
activity. Sold 62 cars out of 103 offer- 
ings.) 

BUICK—’55 Century sedan, $2,950* (ps). 
‘54 Special conv., $2,100*. °52 Super 
sedan, $800*. *51 Super Riviera, = 
Special sedan, $600. °50 Special sedan 
$400, $340. 

CADILLAC—’ 53 (62) coupe deVille, $2,- 
925°. 

CHEVROLET—'"5 Bel Air (8) 4-dr., ~ 
225* (ps); 2-dr., $2,000; Two-ten (6) 
2-dr., $1,775, $1, 750. 53 Two-ten conv., 


$1,190. ‘52 SL Deluxe Bel Air, $925°*. 
‘61 SL Deluxe Bel Air, 2 at $700. ’'50 
SL Deluxe sedan, $410, $330. '49 SL De- 
$000 sedan, $310. '47 SM sedan, $410, 
CHRYSLER — '52 Windsor sedan, $830*. 
— sedan, $380. '47 NY sedan, 
"50 Cus- 


$190. 

DeSOTO—’51 Custom sedan, $595. 
tom sedan, $540. 

DODGE—’53 Coronet station wagon, $1,- 
200*, ’°50 Meadowbrook sedan, $430. '49 
Coronet sedan, . 

FORD—'55 Fairlane (8) Victoria, $2,270* 
(ps); Main (6) 2-dr., $1,600, ‘51 Cus- 
tom (8) sedan, $555. "50 Custom (8) 
oe $410. 49 Custom (8) sedan, $345, 

HUDSON—’52 Pacemaker sedan, $490. 

LINCOLN—’51 sedan, $495°*. 

MERCURY—’52 sedan, $1,000. "51 sedan, 
$450. '47 conv., $175. 

NASH—’52 Rambler station wagon, $520. 
*51 Statesman sedan, $415. '49 (600) se- 
dan, $180. 

OLDSMOBILE — '52 (98) sedan, $1,140*. 
"50 (88) sedan, $610*. '49 (88) conv., 
$315*. '48 (76) conv., $210. 

PLYMOUTH— 52 Cambridge sedan, 
*51 Cranbrook sedan, $570. '49 ‘anectai 
oo sedan, $380, $345. °47 Special 

juxe sedan, $210. 

PONTIAO 64 "star Chief (8) conv., $1,- 
975*, °563 Chieftain (8) sedan, $1,350°. 
*562 Chieftain (8) sedan, $890*. ’51 Silver 
Streak (8) sedan, $690*. 


49 «Silver 
Streak (8) sedan, $340, $260. 
STUDEBAKER — ’51 Commander Land 
Cruiser, $380. '50 Champion sedan, $240. 
MISCELLANEOUS—’53 Austin sedan, $460. 
’51 Ford Prefect sedan, $240. 


OMAHA 


(Soderberg-Kline Auto Auction. Sale 
a Prices are for sale of 
(Market good for this time of year.) 
BUICK— Special conyv., $1,350*; Rivi- 
era, $1,265*. ‘51 Super Riviera, $715*; 
4-dr., $705; RM Riviera, $560*. '50 Su- 
per _4-dr., $570°, $565*, $525*; RM 

Riviera, $460*; Special 4-dr., $140*, 
CADILLAC—’ 1 (62) 4-dr., $1, 585°. 
CHEVROLET—’53 Bel Air 2-dr., $1,170*; 

Two-ten 2-dr., $950. '52 SL Deluxe 4-dr., 

$735. '51 SL "Deluxe Sport coupe, $575*. 

*560 SL Deluxe Bel Air, $525; 2-dr., $390. 

’48 FL 4-dr., $280. 47 school bus, $280. 

’46 FL Aerosedan, $105. 
DODGE—'53 Coronet 4-dr., $1,360. 
FORD—’54 Custom (8) Country sedan, 

$2,020°; 2-dr., $1,510%; Crest 

Country Squire, $1,895. °53 Custom (8) 

2-dr., $1,095, $850. *52 Custom (8) 2-dr., 
$785. '51 Custom (8) 4-dr., $700, $520*, 
=, 2-dr., $535. °50 Custom (8) 2-dr., 


MEROURY—’51 club coupe, $755; 4-dr., 
$645. '50 coupe, $500. 

NASH—’52 Auebesunder 4-dr., $625. 

OLDSMOBILE—'54 (88) Super 4-dr., $2,- 
670°. °52 (98) 4-dr., $1,055*. "50° (88 ) 
Holiday, $685*; 4-dr., $520*, $425*. 

PLYMOUTH— 51 Cambridge coupe, $415. 
"48 Deluxe club coupe, $180. 

PONTIAC—'49 Silver Streak (8) coupe, 


STUDEBAKER —’60 Champion 4-dr., $315. 
"eo. Us 51 GMC %-ton 


CHICAGO 


(Arena Auto Auction. Sale every Tues- 

day. Prices are for sale of Dec. 14.) 

(Sold 239 cars out of 503 offerings.) 

BUICK—’55 Century Riviera 2-dr., $3,135* 

ae; Super Riviera 2-dr., $3,150* (ps). 

54 RM Riviera 2-dr., $2,375* (ps), $2,- 
300° (ps), $2,200° (ps); Century Riviera 
2-dr., $2,195*; Special Riviera 2-dr. +» $2,- 
140°. °53 } Super Riviera 2-dr., $1,500*, 
$1,425*; 4-dr., $1,420* (ps), 2 at $1,400* 
(ps); Riviera 2-dr., $1,335. '52 

RM Riviera 4-dr., $1,050 

OADILLAO—'5S4 (60) Special 4-dr., $4,285° 
(ps), $4,145* (ps); (62) coupe, $3,885* 
(ps). *53 (62) 4-dr., $2,600*%, $2,420* 
i an eeee's $2,585* (ps). 
" coupe, ps); 4-dr., $1, 
840*, $1,780*. nape 

‘65 Bel Air (8) Sport coupe, 
$2,060°; 4-dr., $1,835; Bel Air (6) 4-dr., 
$1,860; Two-ten (8) 2-dr., $1,855*; Ono- 
fifty (6) Handyman, $1,790. 54 Bel Air 
Sport coupe, $1,795* (ps); 2-dr., $1,530*, 
$1,500*, $1,185; 4-dr., $1,500; Two-ten 
2-dr., $1, 185. '53 Two-ten 4-dr., $1, yt 
2 at "$1,025", $950°; 2-dr., $1,025*; 
fifty Handyman, 055. 

Sa == 5.88, lmperial 4-dr., $1,410* 

" c coupe, $985* 
(ps); Windsor 4-dr., $815*. ’51 Windsor 
4-dr., $530*; club coupe, $505*. °50 Wind- 
sor Newport, $455*; 4-dr., $365*, 

DeSOTO—'54 Fire Dome (8) 4-dr., $1,750* 
(ps); Sportsman, $1,615* (ps). "53 ' Fire 
Dome (8) 4-dr., $1, 430° (ps). °52 Fire 
Dome (8) 4-dr., $680*. '50 Custom 4- 
dr., $475*, $315*, $155*. 

DODGE—'53 Coronet 2-dr., ee Mead- 
owbrook 4-dr., $665*, 
4-dr., $515*, "$505°. 
$385"; 4-dr., $375*, 49 Coronet 4-dr., 

FORD—'55 Fairlane (8) Crown Victoria, 
$2,600° Country Squire, $2,460*; 
Victoria, $2,350%; 4-dr., $2,015. '54 Crest 

Victoria, $1,720*, $1,700*; Custom 
(8) 2-dr., $1,440"; Main (8) 4-dr., $1,345. 
563 Main Ranch Wagon, $1,245°; 


mpeakep. 


Main (8) Ranch Wagon, $1,165; Crest 
,225*; Custom (8) 4-dr., 
$1,020°. 


(8) Victoria, 

HUDSON—’53 Jet sedan, $755, $680°. ‘5: 
Hornet 4-dr. es $450°. 

LINCOLN—’53 Capri coupe, $1,915* (ps) 
oe. $1,750° ye). ’61 Cosmopolitan 


** 

Yeh Monterey coupe, $1,905*; 
eee,’ aoe $1,885*. —, sess, - 
54 $1,530° ; $1,- 
180, ‘62 ‘Monterey coupe, $1,230°; 4-dr., 
$870*, $665. 

Naam—v08 Statesman club coupe, $1,205°; 
. ‘52 Rambler station wagon. 


$210. 

—'55 (88) Super Holiday, 
$3,025* (ps). '54 (98) Holiday, $2,850° 
(ps), $2,835° (ps), $2,800 (ps), $2, a. 
le a i ae 

’ 4 ps ’ 
i * ; 4-dr., $2,010° 


2-dr., 


P. 
(400) 4-dr., oe (200) 2 
PLYMOUTH—’54 Belvedere 4-dr., $1,525. 
wee Cranbrook Belvedere, $1,000°; 4-dr., 
$825. ’°52 Cranbrook 4-dr., $510; 
Sambridgs 4-dr., $475. ’51 Cambridge 
2-dr., $405; 2-dr., $300; Cranbrook 4-dr., 


$400. 

PONTIAC—’55 Star Chief (8) conv., $2,- 
775*. ’564 Chieftain (8) Catalina, $1,890*; 
Star Chief (8) 4-dr., $1,850*. ’53 Chief- 
tain (8) Catalina, $1,560%; 2-dr., $1,- 
325°; conv., $1,300°. ‘52 Chieftain (8) 

4-dr., $695*, $640°, $625*. 

STUDEBAKER—’51 Champion, 2-dr., $385, 
$350; Commander 4-dr., $370; conv., 
$280°. '50 Commander 4-dr., $220*. 


GRAND RAPIDS, MICH. 


(Grand Rapfds Auctions, Inc, Sale every 
Tuesday. Prices are for sale of Dec. 14.) 
(Market shows little change. Buyers 
very selective. Sold 44 cars out of 68 


offerings.) 

BUICK—’54 Super Riviera 2-dr., $2,285* 
(ps); RM Riviera 2-dr., $2,200*; Century 
4-dr., $2,170*. '53 RM Riviera 4-dr., $1.- 
510*; Super Riviera 2-dr., $1,475*; Spe- 
cial 4-dr., $1, ae, $1, 105°, *52 Special 
4-dr., $880. ‘special Riviera 2-dr., 
$740; — Riviena 4-dr., $725*. °50 
Super 2- $480 

Co. ADILLAO-!51 (62) 4-dr., $1,400°. 

CHEVROLET—’54 Bel Air 4-dr. -, $1,455*. 
’53 Bel Air club coupe, $1,235*. '51 SL 
Deluxe 2-dr., $560°; 4-dr., $550°; Bel 
Air, $535*. 

CHRYSLER—’ 53 NY 4-dr., $1,025*. '52 NY 
club coupe, $425°*. 

DODGE—'53 Coronet — , $1,140*; Mead- 
owbrook Suburban, 

FORD — '54 Crest ‘8 ‘tae $1,410. °52 

-, $1,020, $1,000, $995, 
$965, $955, $950, $940, $930; 4-dr., $995, 
$955. '52 Crest (8) 2-dr., $830*. °51 Cus- 
tom (8) Victoria, $600; 4-dr., $510; De- 
luxe (6) 2-dr., $400. '50 Custom ( 

. °49 Custom (8) 2-dr., $315; 
Custom (6) 2-dr., $235, 

MERCURY—’52 Monterey 4-dr., $785°. 

OLDSMOBILE—’50 (98) 2-dr., "$415°. 

PONTIAC—’ 54 Chieftain (8) 4-dr., $1,590*. 

WILLYS—’53 2-dr., $520. 


MASON CITY, IA. 


(Lapiner Auction Co. Sale,every Wednes- 
day. Prices are for sale of Dec. 15.) 
somewhat 


-dr., fase 


cars out of 126 offerings.) 

BUICK—’54 Super 2-dr., $2,250* (ps), S 
205* (ps); 4-dr., $2,225* (ps). °53 

4-dr., $1A65° (ps). *52 Super 4-dr., a. 
040%, $985*, $850°. ‘50 Special 4-dr., 
$425°, $400*. 

CADILLAC—’54 (62) coupe deVille, $4,- 
055* (ps). 

CHEVROLET—’55 Bel Air (6) 4-dr., $1,- 
955°. °54 Bel Air 4-dr., $1,435*; Two-ten 
2-dr., $1,250 a $1,205. 53 Bel Air 
coupe, $1,175°; , $1,125*; 4-dr., $1,- 
100*; Two-ten ‘eee se "$1, 040, $1,035 , $930. 
52 SL Deluxe 2-dr., $765, $680. '51 3L 
oad 4-dr., $605, $555, 2 at $505, $500, 

CHRYSLER—'54 NY 4-dr., $2,000* (ps). 
’53 NY 4-dr., $1,350°. '51 Windsor New- 
port, $895*. 

DODGE—’53 Coronet 4-dr., $1,110*. 

FORD — '55 Fairlane (8) 4-dr., $2,250*, 
$2,225*; 2-dr., $2,250*; Custom (8) 2-dr., 
$2,065*, $2,045*, '$2,040°. ’54 Custom (8) 
4-dr., $1,535*. ’52 Crest (8) Victoria, 
$915*. °51 Custom (8) 2-dr., $500. °49 
Custom (8) 2-dr., $345*, $285*; Deluxe 
(6) 2-dr., $135. 

HUDSON—’49 Super (6) 4-dr., $285*. 

KAISER—’51 Deluxe 4-dr., $300. 

MERCURY — ’54 Monterey 4-dr., $1,995*; 
Custom 4-dr., $1,860*. '53 4-dr., $1,390*. 
’52 Monterey coupe, $1,100*. ‘51 4-dr., 

10*. 


$71 

OLDSMOBILE —'52 (98) 4-dr., $1,085°, 
$1,015*; (88) Super 4-dr., $1,205* (ps), 
$1,125*. ‘51 (88) Holiday, $1,000*. °50 
(98) 4-dr., $285*. '49 (98) 4-dr., $370°*. 

PACKARD—’52 Mayfair coupe, $985°*. 

PLYMOUTH—’55 Savoy 4-dr., $2,030*, $1,- 
890. °53 Cranbrook Belvedere, $895. '52 
Cranbrook 4-dr., $575*. 

PONTIAOC—’ 52 Chieftain (8) 2-dr., $945°. 
*60 Silver Streak (8) 4-dr., $440*. 

STUDEBAKER—’50 4-dr., $215. 


(Minneapolis Auto Auction. 
nesday. 


lighter. 94 

BUICK—’53 Super 4-dr., $1,460*. '52 Super 
4-dr., $1,105*. ’51 Super 4-dr., $900*. °48 
RM 4-dr., $210°, 

CADILLAO—’ 52 (62) 4-dr., $1,835*. °51 


(62) 4-dr., $1,510*. 
CHEVROLET— - $1,405, 
*53 


’54 Bel Air 4-dr., 
$1,395; sat a $1,300, $1,250 
. 52 SL Deluxe 
4-dr., 
$600, $500. _ 
$450, $410, . 49 SL Deluxe 2-dr., 
$310, 2 at = $250. °48 SM 2-dr., $100. 
CHRYSLER—’'5. 


1 Windsor 4-dr., $510*, "50 
Windsor 4-dr., $405*. 
DeSOTO—’53 Custom (8) 4-dr., $1,050*. 


ler 2-dr., $590. 
OLDSMOBILE—'53 (88) ‘Super 4-dr., $1,- 


(Compiled by Automotive News) 


Tih aluas daares ave oxtvensh oh endows nts. tiie: all 
and models, carried regularly in Automotive News.) 


105*. "52 (88) Super 4-dr., $810°. °51 
(88) Super 4-dr., $660°, $610*. '49 (88) 
4-dr., $310. ‘48 (88) 4-dr., $185. 

PACKARD—’51 4-dr., $460°. 

PLYMOUTH—’53 Cranbrook 4-dr., $905*, 
$800. °'52 Cranbrook 4-dr., $600°, °51 
Cranbrook 4-dr., $440. 

PONTIAC—’54 Chieftain (8) 4-dr., $1,495. 
’53 Chieftain (8) 4-dr., $1,105". ‘52 
Chieftain (8) 4-dr., $810*, $800*, *51 Sil- 
ver Streak (8) 4-dr., $615*, $540*. °50 
Silver Streak (8) 2-dr., $410*. '49 Silver 
Streak (8) 4-dr., $305*. 

EBAKER—’51 Champion 2-dr., $340*. 


STUD) 
WILLYS—’51 4-dr., $260. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Dec. 15.) 
(Offerings heavier than usual for this 
time of year. Sold 87 cars out of 118 
entered.) 
BUICK—’53 Super 2-dr., $1,510*. °52 Spe- 
cial 4-dr., $640. 50 Super 2-dr., $665*. 


CADILLAC—’38 4-dr., $170. 


CHEVROLET—’53 Two-ten 2-dr., $815. '52 
SL Deluxe 2-dr., $850*°, $640; 4-dr., 
a SL Special 4-dr., $615, $610; 2- 
dr., $600, ’51 SL Deluxe 2-dr., $510. '50 
SL Deluxe 4-dr., $600*, $415, $400; 2-dr., 
$550. °49 SL Deluxe 4-dr., $405, $300; 
2-dr., $365, $345, $335; ‘Yy-ton panel, 
$280. '48 FL 4-dr., $140, $135. '46 FM 
4-dr., $230, $185, $170. 

DODGE—’53 %-ton pickup, $510. '52 Cor- 
onet 4-dr., i *51 Custom 2-dr., $380. 
49 Custom 2-dr. $200; cont conv., $155. 

FORD—’53 Custom (8) 4-dr., $940; 2-dr., 
$840. '52 Crest (8) 4-dr., $810*, $765°. 
*61 Custom (8) Victoria, $740*; 4-dr., 
$375; 2-dr., Custom (6) 4-dr., 
$410; %-ton pickup, $445. °50 Custom 
(8) 2-dr., $490, $425, $390, $375; 4-dr., 
$100; %-ton pickup, $390. °49 Custom 

$300, $200; 4-dr., $315, 


48 Deluxe (8) 4-dr., $180; 
2-dr., $120; Deluxe (6) 2-dr., $145. °47 
Deluxe (8) 4-dr., $225; 2-dr., $150, $125. 
'46 2-dr., $160, $110. '40 coupe, $210, 
$105. 

MERCURY— 51 2-dr., — "50 4-dr., $470. 
"49 4-dr., $280, 

NASH—’51 4-dr., $300. 

OLDSMOBILE—’53 (98) 4-dr., $1,490°. ’52 
(88) 2-dr., $1,075*. ’50 (76) 4-dr., $565*. 

PLYMOUTH — '53 Cambridge 2-dr., $860. 
‘52 Cranbrook Belvedere, $ 
cial Deluxe 4-dr., $400. '46 Special De- 
luxe 4-dr., $220, $115. ‘41 Special De- 
luxe 4-dr., $110. 

PONTIAC —’51 Silver Streak (8) 2-dr., 
$740*, $720*. '47 Torpedo (8) 2-dr., $280. 

STUDEBAKER — '51 Commander 2-dr., 
$500*. °50 Champion 4-dr., $390. 

Us—’51 GMC ,f-ton pick- 

up, $380; Henry J 2-dr., $145. 


ALBANY 


(Tim Anspach Auto Auction. Sale every 
Monday. Prices are for sale of Dec. 13.) 


(Prices held steady today in a fast 
moving auction. We had a good sale, sell- 
ing 140 cars out of 166 offerings, for a 
Percentage of 84.3.) 

BUIOK — ’53 RM Skyliner conv., $2,010* 
; Special coupe, $1,150. '52 Special 
’51 Super Riviera coupe, 


CADILLAOC—’55 (62) coupe deVille, $5,- 
200* (ps). '54 (60) Special 4-dr., $4,020°; 
(62) 4-dr., $3,650°. ’53 (60) Special 4- 
dr., $2,750° (ps). 50 (61) coupe, $1,270°. 
"46 (62) 4-dr., $210*. 

CHEVROLET—’55 Bel Air (8) 4-dr., $2,- 
100*, $2,005*; Two-ten (6) 2-dr., $i, 750; 

One-fifty (6) 2-dr., $1,620. '54 Bel Aire 

Sport Sport coupe, $1,710*. ’53 Bel Air 

2-dr., $1,220*, $1,200*; 4-dr., $1,180*; 

conv., $1,150; One-fifty station wagon, 
$1,160*; Sone $920, $840; Two-ten 4-dr., 
» $1,060; coupe, $875. ’52 
-» $800, $785; 4-dr., $750, 

$720*, $700; SL Special 4-dr., $780*. ’51 
8sL Deluxe station wagon, $900; conv., 

$565*; 2-dr., $560; FL Special 4-dr., 

$510. ’50 FL Deluxe station wagon, 


; 49 BL De- 
luxe 4-dr., 2 at $390, ” $270; FL Deluxe 
2-dr., $360, $230; 4-dr., $340; coupe, 
$185. ‘48 FM coupe, $240; FL Aerosedan, 
$170, $150. 
CHRYSLER—’'51 Windsor 4-dr., $630. 
NY club coupe, $180*. 
’50 Custom 4-dr., $310. 
DODGE—’'55 Custom Royal 4-dr., a 
; 4-dr. 
$420. 


"49 


, $260. 

FORD—'53 Custom (8) 4-dr., $1,120; %- 
ton pickup, $650°. ‘52 %-ton pickup, 
$650. °51 Custom (8) Victoria, $790; 2- 
dr., $430. ’50 Custom (8) 4-dr., $480; 
station wagon, $430°; 2-dr., $400, $380°*. 
*49 Custom (8) conv., $180; 2-dr., $180; 
station wagon, $160; club coupe, $140; 
Custom (6) 2-dr., $160; %-ton pickup, 
$200; tanker, $71 

HUDSON—’52 ‘Pacemaker 4-dr. -» $370. 

KAISER—’51 4-dr., $350°. ‘50 Vagabond 
station wagon, $220°. 

en 4-dr., $290. *48 club coupe, 


NASH—’53 Rambler station wagon, $850. 
49 Ambassador 4-dr., $110. 
ae me (88) Holiday, $2,850* 
ps); 4-dr., $2,825* (ps). '53 (98) 4-dr., 
Mtoe (ps), $1,510* (ps). "51 (88) 4- 


5 hegg eee So 
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dr., $760°. '50 (88) 2-dr., $510*; 
$470°. 

PACKARD—’53 (300) 4-dr., $1,060*. 

PLYMOUTH—’55 Savoy (8). 4-dr., $1, 
’53 Cambridge club coupe, $930, 
Cranbrook 4-dr., $510; conv., $480. 
Special Deluxe ‘4-dr., $355. 

Deluxe 2-dr., $300. 
4-dr., $120. 

PONTIAC—'55 Star Chief (8) 4-dr., 
625*; Chieftain (860) 2-dr., $2,000, 
Chieftain (8) 4-dr., $1, 375°, $1,340; 

» $1,080*; Chieftain ‘( 


a 
50 38 
Jeepster, ‘$600. " ( 
$395. '47 station wagon, cise Fe 
NEOUS—’53 Henry J ’ 
$535, °45 Federal tanker, $500. ‘ 


N. LITTLE ROCK, ARK, 


(Arkansas Auto Auction. Sale 
Tuesday. Prices are for sale of Dec, 
(Sold 52 cars out of 135 offerings.) 
BUICK—’53 Super 4-dr., ® 
ait Se ae nae 
O—'50 (62) coupe, $1,405* 
(62) cony., geass, > #1400 oe 
LET — '51 SL Deluxe Bel 
$900°; coupe, $425; 4-dr., $430; 
$320; = pickup, $435. °50 SL’ 
sedan, $410, $385, $370; SL 
cial tae, 2 at $460, $350; %-ton 
oe 48. FL ome, $310. °46 FL 


Y—'50 2-dr., $370; *‘4-dr., a: 
OLDSMOBILE—’50 (88) 4-dr., $725%. 
PLYMOUTH—'54 Plaza 4-dr., $1,225, 

Cranbrook 2-dr., $660, $415. 49 
$275. 
(6) we 


Deluxe 4-dr., 
PONTIAC — '51 Silver Streak 
50 Silver Streak (8) 4-dr., 
*50 Champion 4-dr., $380; 


"50 

$425. 

coupe, $320. 
US—'53 GMC %-ton pick 


up, $610. 


FARGO, N. D D. 


(Tri-State Auction Co. Sale every Thurs 
day. Prices are for sale of Dec. 16.) 


(Due to bad weather, this week’s bid- 
ding was slow with little activity. Sold 
45 cars out of 96 offerings for = per 
centage of 49 percent.) 
BUICK—' 54 Century Riviera 2-dr., $2,000: 

*53 Super Riviera 2-dr., $875°. °60 Spe 

cial 4-dr., $400. '49 Super 4-dr., ; 
CHEVROLET—'52 SL Deluxe 2-dr., 

4-dr., $695°. '51 SL Deluxe 2-dr.,. 

SL Special 2-dr., $490, $485, 

SL Deluxe 4-dr., "$520, $490; 2-dr., 

"49 SL Deluxe club = $285. 
DeSOTO—’51 Custom 4-dr. 


‘ . "50 ‘Custom (6) 
$365. °49 Deluxe (6) 2-dr., $215, “= 
luxe (6) club coupe, $140. 

KAISER—’48 4-dr., $100. 

MERCURY—’49 4-dr., $225. 

NASH—’53 Ambassador 2-dr -, $1,100 

OLDSMOBILE—’54 (98) oa $2,255°. ‘s 
(98) Holiday, $1,820*; (88) Holiday, $1 
675*. ’51 (88) Super 2-dr., $755%. 

PACKARD—’49 2-dr., $125. 

PLYMOUTH — '53 Cranbrook Belvedere, 
$990; Cambridge 4-dr., $790; club coupe, 


PONTIAC—’51 Silver Streak (8) Catalina, 
$785°; 4-dr., $590°. 


DYER, IND. 


(Dyer Auto Auction. Sale every Friday. 
Prices are for sale of Dec. 10.) 

(Sold 153 cars out of 248 offerings.) 
BUICK — ’54 RM Riviera, $2,390° (ps); 
Special 4-dr., $2,050*, $2,025°. ’53 Super 

Riviera, $1,545* (ps), $1,435°. "52 
Riviera, $1,100*. ’51 RM 4-dr., . 
50 Special 2-dr., $415%, $335, "49 
Super 2-dr., $220. 48 Super conv., $265. 
CADILLAC—'53 (62) 4-dr., $2,540*, $2,100" 
(ps). _ (62) coupe deVille, $2,110° 
(ps); coupe, $1,900* (ps). 51 (62) 4dr. 
$1,470*. "50 (63) 4-dr., $1,125*, '49 (€2) 
%-dr., $840*, $785°. 
CHEVROLET—’55 Bel Air (6) 2-dr., a 
780; One-fifty station wagon, $1,775. ‘SA 
Bel Air coupe, $1,475. ‘53 Bel Air 
$1,310; 2-dr., $1,115; Two-ten 2-dr. 
050°, . ‘52 SL Deluxe 4-dr., 


. '52 Windsor ar $700°. 
pesoro. 61 Cus . 
51 Custom Ay coupe, $520. 
Custom 


(Continued on Page 21, Col. 1) 
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$430; Meadowbrook ” $295. °49 Cor- 
onet 4-dr., $275, ne 

FrorRD— 55 'Fatriane Victoria, 

600° en Victoria, $2,375": Main (6) 

» $2,200*; Custom (8) 2-dr., 


"50 
qin, 3 — $270; Main (8) 2-dr., $315, 


aaah Super Jet 4-dr., $535*, ’51 
Hornet Hollywood, $465*, "48 Commo- 
dore (6) 4-dr., $105. 


LINCOLN — ’50 Cosmopolitan club coupe, 


‘00°. 
¥ jRY—'55 Monterey coupe, $2,785*. 
'§4 Monterey coupe, $1,900*; Custom 2- 
dr., $1,485. °53 Monterey coupe, $1,675* 
(ps), $1,425*°. ’52 Monterey coupe, $1,- 

085°. °51 4-dr., $635, $585*. 

'53 Statesman club coupe, $1,225*; 
Q-dr., $950°. '52 ee club coupe, 
$1,025°. 61 Statesman » $430°. '50 
Ambassador 4-dr., gisse. "49 *(600) 4-dr., 

° 


oe (88) Holiday, $3,120* 
(ps), 3 i $3,050* (ps), $2,850*°. '53 (88) 

$1,465". °52 (98) 4-dr., $1,385* 

(ps), $1, 345; (88) 2-dr., $1, 075%. °51 (88) 

$920*, $910°; (98) 4-dr., $755°*. 

50 (88) 4-dr., $570°, ‘49 (88) 4-dr., 


piomaRD—' 152 (300) 4-dr., $800*. 
jUTH—’55 Savoy (8) 4-dr., $1,900. 
63 Cranbrook 4-dr., $825, $800, $790; 
club > oe $790. 62 Cranbrook 4-dr. ee 
Cambri: 4-dr., $520, ’51 Con- 
cord 2- 2-dr., $330. °49 Deluxe club coupe, 
$195. '47 Special D Deluxe 4-dr., $110. 
Co — Chief (8) Catalina, 


a 
2-dr., $860, 52 Chieftain (8) 4-dr., $720°. 
"61 Silver _Atreak (8) 4-dr., $635*; Cata- 


lina, $615* 
sTUDEBAKER—’51 Champion 4-dr., $350*. 
WILLYS—’49 (4) ¥-ton panel, $165. 

MISCELLA NEOUS—’ 52 Morris Minor 2-dr., 


MANHEIM, PA. 
(Manheim Auto Sales & Auction, . Inc. 
Gale every Friday. Prices are for sale of 


Dec. 10.) 
good, Sold 150 cars out of 
281 offerings. 
BUIOK—'55 Century 2-dr., $2,800* (ps); 
Special Riviera coupe, $2,790* (ps). ’54 
4-dr., $2,560" (ps). °53 ns 
_ coupe, $1,650* (ps), $1,410*; 4- 
$1,600°; Special 2-dr., $1,280°. ’61 
Seat 4-dr., $710°. °49 Super 4-dr., 


$365. 
GADILLAC—'54 (62) 2-dr., $4,100* (ps); 


: 4-dr., 
4dr., $1,620°. '52 SL Deluxe 2-dr., $710: 
Special 2-dr., $610. '51 SL Deluxe 
2-dr., $680. °50 BL Deluxe 4-dr., $450°. 
49 SL Deluxe club coupe, $450; conv., 
$295. °47 FL a at $220; SM 4-dr., $135. 
CHRYSLER— 


Y coupe, one 00*; 4-dr., | J 
rn) 


$1,325*. ‘52 Saratoga re $900, 
Windsor club coupe, $450; cou! $390°. 
— 4-dr., $180. '47 NY 4-dr., 
/53 Fire Dome (8) 4-dr., $1, 
275*. '52 Custom (6) S 
"Sl Custom 4-dr., $580. '49 Custom club 
my $230°. °48 Custom club coupe, 
DODGE — ’53 Coronet Diplomat, $1,120*; 
tlub coupe, $965*; %-ton pickup, $775. 
"b2 Coronet 4-dr., $720*°; Wayfarer 4-dr., 
$530. '49 Coronet 4-dr., $430°. 
FORD—’55 Custom (8) 4-dr., $2,150°, $2,- 
005; Fairlane (8) 4-dr., $2, 100. ’°54 Cus- 
a eS ee 


Bank Robbery 
Brings 4 Years 


SPRINGFIELD, Ill. — Maynard 
L. Roberts, 51, who described him- 
self as a former used-car dealer, 
Was sentenced to four years in Fed- 
fal prison last week after he 

ed guilty of robbing the State 
of Latham, IIl. 

Roberts was arrested a few hours 
after the $1,800 armed robbery of 
the bank Nov. 29. He pleaded guilty 
to counts charging armed robbery 
aid illegal possession of a weapon. 

The holdup car, he said, was 

ed” from Otto Schler Mo- 
tors, 811 E. Jefferson St., Spring- 
i car was reported stolen 


(Continued from Page 20) 
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. ,715; 2-dr., ms 
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tom (8) 2-dr., $1,480; Main (6) 2-dr., 
$930°. °53 Custom (8) 4-dr., $1,125; 
= (8) 4-dr., $780. ’'52 Custom (8) 4- 
dr., $925; 2-dr., §$760*. 51 Custom (8) 

Victoria, $720*; Deluxe (8) 2-dr., $550*. 

HUDSON —’51 Hornet 4-dr., $540*. °49 
Commodore 2 4-dr., $195. °46 Super 
(6) 4-dr., $100. 

KAISER—’ 47 4-ér., $125. 

LINCOLN—’49 Cosmopolitan 4-dr., $220, 
$160*. 


MERCURY—’54 Monterey coupe, $2,000*, 
$1,500*. '51 4-dr., $600*, $340*. ‘50 2- 
dr., $410. 

NASH—’51 Rambler station wagon, $450*. 
’50 Statesman 2-dr., $320. 

OLDSMOBILE—’55 (88) Holiday, $3,170*; 
2-dr., $2,540*, '53 (88) Holiday, $1,775*. 
"52 (98) 2-dr., pie 230°, '51 (88) 4-dr., 
$850*, $790*. *50 88) 2-dr., $500*. °48 
(78) ‘4-dr., $165 

PACKARD—’51 (200) 4-dr., $700*, $510. 

PLYMOUTH—’55 Belvedere sedan, $2,350*; 
Savoy (8) 4-dr., $1,815. °53 Cambridge 
Suburban, $1,085; 4-dr., $990; Cranbrook 
2-dr., $950. °52 Cambridge 4-dr., $720. 
"51 Cranbrook 4-dr., $650. °48 Deluxe 
Business coupe, $190. 

PONTIAC— 55 Chieftain (8) 4-dr., $2,460°; 
2-dr., B 010; Star Chief (8) 4-dr., $2,- 
450°. ’53 Chieftain (8) 2-dr., $1, 100*. '52 
Chieftain (8) 4-dr., $980°, *51 Silver 
Streak (8) 4-dr., $805°, "49 Torpedo (6) 


coupe, $440. 

STUDEBAKER — ’53 %-ton pickup, $490. 
’52 Champion 4-dr., $650; 2-dr., $500. ’51 
Champion 4-dr., $270, $250. °50 Cham- 
pion 4-dr., $230. 

WILLYS—'53 Aero (6) sedan, $740. ‘51 
%-ton pickup, $400. °49 (4) station wag- 
on, $230. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 

Friday. Prices are for sale of Dec. 10.) 
(Sold 157 cars out of 203 offerings.) 

BUICK—’55 Special 2-dr., $2,450°. '54 Su- 
per 2-dr., 2 at $2,400*. ’53 Super Rivi- 
era, $1,440*, ’52 Super 2-dr., $900. ’51 
Super Riviera, $775*. '50 Special 4-dr., 

50 


$450°. 

CADILLAOC—’54 (62) coupe deVille, $4,- 
250* (ps); coupe, $3,975* (ps); 4-dr., 
$3,950* (ps). °53 (62) conv., $2,775* 

(ps). ’51 * aces 4-dr., $1,450. 48 (62) 4- 


pickup, $910, ‘53 Bei Air 2-dr $1208; ee eich 
, $1,140", $900;" Station Clever Car-Theft Ring 
wagon, $1,110; One-fifty 2-dr., $900, $890. ae a MONTREAL.—_A th 
'52 SL Deluxe Bel Air, $820; 2-dr., $740,| Flint Auto Auction, Inc. every Wed- car-theft ring 
‘SL SL, Deluxe coupe, $685%, ‘80 BL. De nesday (Dec. 15). Sold 62 at eck has been broken up here with the 
Dehune Bar,’ 6008. as eat . * * ® ot seven suspects, police 
70ba Coronet aan. $1,000, oa. Colie’s Auto Auction, Sale e They said the thieves opeated 
a s A . every Wednes- : 
a eae m (8) “| day (Dec, 15). Not much interest at pres- by nes a@ car and buying a 
Wann’ GLt00r 4 Main (8) Haneh ent. Sold 6 cars out of 27 offered. wreck 4f 
agon, $1,7 sto’ - » ‘eck same make and year. 
$1,120; 2dr. $1080; %-ton pickup * * * After rejinting vaiteu i 
$1,170; Main (8). Sdn. $080, 52 Main sit ee ay| that the new car could ow be 
(8) 4-dr., $1,050; Custom (8) 4-dr., $850: | (pee. 18). We had @ good sale with 100 | identified, @ paint job would be ap- 
toria, $750 », $680, "50 Custom (8) | °@F8 consigned and a good percentage sold. | plied and the car sold at top price. 
4-dr., $610. '49 Custom (6) 2-dr., $385 
52 Capri coupe, $1,000, $925° 
Y¥—'655 Custom 4-dr., $2, 'h4 
Menterey coupe, $2,000. ‘53 Monterey 
coupe, $1,555*; Custom coupe, $1,- 


$500. 

OLDSMOBILE —'55 (98) 4-dr., $3,250° 
(ps); Holiday, $2,900*. "54 (88) 2-dr., 
$2,500. '53 (88) Super 4-dr., $1,610, $1,- 
600; Holiday, $1,580. °52 (38 ) Super 4- 
dr., $1,100, '51 (88) Super 4-dr., $800°. 
50 (98) conv., $450°*. 

PLYMOUTH— 54 Savoy club sedan, $1,- 
125. ’53 Cranbrook club coupe, #18 025. 
*52 Cranbrook 4-dr., $595. ‘51 Cran- 
brook club coupe, $490. °39 4-dr., $290. 

PONTIAC—’55 Chieftain (8) 4-dr., $2,650. 
"53 Chieftain (8) Catalina, $1,400. ‘51 
Silver Streak (8) 4-dr., $600; Silver 
Streak (6) 4-dr., $415. ’50 Silver Streak 
(8) Catalina, $700*; Silver Streak (6) 
4-dr., $310. 

STUDEBAKER’ 52 Champion 2-dr.; $610. 
'51 Commander coupe, $500; 4-dr., $375. 

bre ae OH 50 %-ton pickup, $250. '48 jeep- 
ster, 

MISCELLANEOUS—'54 ig conv., $1,235. 


ii linia in eas 


EBENSBURG, PA. 
Ebensburg Auto Auction Co. Sale every 
Thursday (Dec. 16). Prices and demand 
good considering weather and road condi- 
tions. Sold 55 be of 75. 
+ a 


DETROIT 

State Fair Auto Auction. Sale every 
Tuesday (Dec. 14). Market prices are down 
with out-of-state buyers purchasing 
“‘cheapies’’ at the present time. Consignors 
are unloading in order to trim their inven- 
tories for the winter months. Sold 75 cars 
out of 121 — 


dr., 2 * 
55 Two-ten (8) club coupe, 
$2,000*, $1,920; Two-ten <8), ite., $1,- FT. wa IND. 
925*; %-ton pickup, $1,225. 54 Bel Air| Carl Marker’s Auto Auction, Sale every 


In the Letterbox 
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mate in engineering and that the 
automobile manufacturers are 
above reproach. Of course, if he 
eviated from this idea, he would 
no longer write for an automotive 
paper. 

However, more and more people 


io*, | are refusing to swallow that type 


of line. Doctors develop a feeling 
of satisfaction resulting from their 
ability to prevent disease, prolong 
life, and relieve the pain of the 
suffering. Therefore, when a condi- 
tion exists which is dangerous to 
life and limb, he attempts to alle- 
viate it. 

The dangerous condition is the 
apparent disdain for suggested 
safety features in automobile de- 
sign. If you don’t believe me, name 
one car in which the ignition key 
is not located directly in front of 
the knee; name one car with a 
functional door latch (one in which 
the doors do not fly open with a 
minor collision); name one car 
with the hood painted with flat 
paint so that glare will not cause 
hypnosis; name one car with a 
padded dash; name one car with a 
reinforced top; name one car with 
safety belts as an available ac- 
cessory. The answer to the last one 
is the Ford Motor Co. (as of this 
week). 

On Dec. 15 we will participate in 
an interesting national experiment. 
S-D Day will tell us whether it is 


AUTOMOTIVE NEWS 


N.A.D.A. SHOW ISSUE 
will be published January 31st 
Thousands of dealers who are looking for 


new parts, equipment, and accessories for 
1955. will get your message in that issue. 


No Inerease in Rate 


possible to drive without accidents. 
If the incidence is not 
decreased, there will be added im- 
petus placed on the automobile 
manufacturers to build automobiles 
to crash. At the present time they 
are built to 

By the way, if you have an idea 
for immobilization of a fracture, or 
a new design for a crutch, or a 
method of treatment for a fatal 
disease or even a temporary dis- 
abling condition such as “the com- 
mon cold,” any doctor will be glad 
to discuss the idea with you. — 
CHarites W. Maruarnoars gr., M.D., 
Toledo. Ia. * * 


Wrong Connection 


The enclosed cut is taken, from 
the Dec. 6 issue of AUTOMOTIVE 
News. 

This connecting rod construction 
seems rather interesting if-it is, in 
fact, installed as stated in your 
caption. — Davmw L. Curr, Chrysler 
Corp. Engineering Division. 

Enrror’s Nots: As shown in the 
photograph, confesses the Reo 
publicist, the connecting rod con- 
struction indeed is “interesting,” 
for it is one designed for an air- 
craft engine. The incorrect photo 
was sent out by mistake with the 





THERE’S A 


WUNDILAUNID 


WELDING NUT 
FOR EVERY SIZE JOB! 


For Fabricating, Fastening, and 
Assembling Metal Parts... Mid- 
land Welding Nutsare the Answer! 


No matter what your product— 
whether big or small—if there’s metal 
fabricating, fastening, or assembling 
involved, chances are you can use 
Midland Welding Nuts to big advantage. 

Now relied on by manufacturers the 
world over—and specified universally 
by product designers—Midland Weld- 
ing Nuts will lower your assembly costs 
and speed up operations all along the 
line for you. 

Write or phone for 
complete information. 





Reo V8 truck. engine ennounae- THE MIDLAND ee PRODUCTS CO. 





Rod Analysis— 


The piston and rod of Reo's new V-8 
Gold Comet engine undergo strain-gauge 
tests in a giant “tuning fork,” simulating 


i  e 


6660 Mt. Elliott Avenue Detroit 11, Michigan 
Export Department: 38 sie St., New York, N.Y. 





Manufacturers of 


AUTOMOBILE AND AIR AND VACUUM AIR AND ELECTRO-PNEUMATIC 
TRUCK FRAMES POWER BRAKES DOOR CONTROLS 


PENETRATING FLUID—Du-O! is a non- 
inflammable, non-toxic fivid marketed in 
a colorful can. It is said to free frozen 
and rusted parts. It also is said to elim- 
inate squeaks from rubber-to-metal action 
parts and to help remove mufflers or break 
the bead of tires. Supersite Corp., 384 
Canal Pi., New York 51, N. Y. 


BEAD BREAKER—The Lee air power 
breaker is said to break both tire beads 
at the same time, with the wheel mounted 
on the car. It is actuated by normal tire- 
inflating pressure and works with both tire 
changer or wheel on the ground. Automo- 
tive Equipment Mfg. Co., 11000 S. Ala- 
meda St., Lynwood, Calif. 

* * ®« 


POCKET CLIP OILER—The OjilMate clips 
in a pocket and is said to be leakproof. 
it is made of tenite and has a transparent 
barrel. it comes in yellow, maroon, bive, 
green and black. E. S. Tubin Engineering, 
3906 Cohasset Ave., Burbank, Calif. 

ae ae 


MAP HOLDER — The Map-Visor is a 
combination map holder and sun visor 
which can Be attached to any car or 
truck. It is a plastic case with polished 
aluminum trim. Included are sectional 
maps on rollers. Model A has indirect 
illumination for night travel, Model B 
comes without lights. Rockford Engineered 
Products Co., 2324 Twenty-third Ave., 
Rockford, Ill. Sy 


‘Lifetime’ Filter Element 
Offered by Calif. Firm 
Development of a cylindrical 
“improved lifetime” oil filter ele- 
ment, with greater filtering area 
and structural strength, has been 
announced by Engine Products 


Los Angeles 22, Calif. 
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most cars and trucks, thus elimi- 
nating stocking problems. It is 
available in either sintered bronze 
or sintered stainless steel. 


SANDPAPER—Tufbak is 


WATERPROOF 


ELECTRIC CLOCK—Featured on the 1955 
Lincoln, this clock is integrated in the 
dashboard design. The Motochron is said 
to be the only auto clock on the market 
with sweep-second hand. It is said to be 
dependable under wide variations of tem- 
perature, voltage and vibrations. Tele- 
chron department of General Electric Co., 
902 Homer Ave., Ashland, Mass. 

* * * 


@ tough, fine waterproof sandpaper whose | ' 


wet sanding properties make it suitable 
for removal of “orange peel,” dust nibs, 
runs and overspray shots. Now available 
are the 500-A and 600-A series. Behr- 
Manning Corp., 1933 Sidford St., Troy, N. Y. 


CAR BED—The pplastic-covered Baby- 
Pullman is a safety crib, which can be 
converted into a play area. It folds to 
five inches for carrying or storage. It fits 
all standard cars. Stacy Mfg. Co., 155 E. 
Twenty-third St., New York 10, N. Y. 


x * * 


OIL FILTER—Made of sintered bronze, 
this filter carries a 99-year guarantee and 
is claimed to need no replacing or 
monthly oil changes. The double cone 
design and sintered bronze screen out 
abrasives and metal particles. An acid 
neutralizer is said to offset the sulphuric 
acid solution created by gasoline. Micro 
Bronze Filter Corp., 11766 W. Pico Bivd., 
Los Angeles 64, Calif. 


PONTIAC KiTt—Joining the Buick, Cad- 
illac, Oldsmobile, Mercury and Ford kits, 
this Ottowan spare wheel assembly for 
the 1955 Pontiac is said to be installed in 
a short time. Coachcraft Sales Corp., 9015 
Santa Monica Bivd., Hollywood 46, Calif. 


* * * 


‘Flow-In’ Gasketing 


Described in Booklet 


A method of industrial gasketing 
that is said to eliminate time-con- 
suming hand assembly is explained 
in a 12-page, illustrated booklet pre- 
pared by Dewey & Almy Chemical 
Co. division of W. R. Grace & Co., 
Cambridge 40, Mass. 


— and Leland Aves., Chicago, 


Comprised of 41 sections on vari- 
ous aspects of promotion, the book 
is available for 10-day inspection 
at $12.50 per copy. 


Sear er ae ee ee aa eee eens 


BODY TOOl—The Handy Angle 


>| weighs 1% pounds and is less than 


Operation 


MAGNET TOOL—The Series 70 Mag- 
netool for handling small parts consists of 
@ magnet, a control lever and hand grip. 
It is available in three models with capac- 


inches long. Designed for shaping 
glass panels, it also can be used on 
metal, pipe and other materials, it is 
is on standard quarter. 
electric drill geared at any speed 
1,800 to 3,500 r.p.m. Price & R 
22150 Meekland Ave., Hayward, Calif, — 
* ¢ *# 


ities ranging from three to nine pounds. 3 


Magnetool division of Multifinish Mfg. Co., 
26341 W. Eight Mile Rd., Detroit 19, Mich. 


* * * 


In the process, compound made| © 


primarily of domestically available 
synthetic resins and rubbers is de- 
posited under close tolerance on a 
part spinning in a chuck. The 
“flowed-in” compound forms a uni- 
form, circular film which is dried 
or baked quickly into a permanent- 
ly attached gasket. 

Two kinds of machines and tun- 
nel-type drying ovens developed by 
Dewey & Almy for use in applying 
the gaskets are described in the 
booklet. One is a semi-automatic, 
requiring only two motions on the 


part of the operator and can gas-' 


ket up to 50 parts a minute. The 
fully automatic machines have rates 
of 70 to 300 parts per minute. 


‘Sales Promotion Handbook’ 


Offered in New Edition 


A new edition of “The Sales 
Promotion Handbook” has been 
prepared by Dartnell Corp., Ravens- 


* * * 


PORTABLE MASKER—The P 7 L, which 
dispenses a 12-inch width of masking 
paper with tape aligned along one edge, 
can be modified into double or triple-duty 
units by the addition of conversion kits. 
The double-duty unit can dispense both a 
three and nine-inch apron while the 


triple-duty unit can handle a 12-inch 
width, plus three and nine-inch rolls. 
Permacel Tape Corp., New Brunswick, N. J. 


* * + 


POWER STEERING BOOSTER — Series 
$23, a hydraulic power steering booster, 
is available with or without relief valve 
and can be mounted interchangeably with 
the $6-270 series, yet has a longer stroke. 
It is designed for trucks, buses and min- 


CAR WASH INSTALLATION—This Car-A-Mint Wash Building came as a complete | ing and construction units. Model $23-700 
Mfg. Co. 5301 E. Beverly Blvd.,| package ready for assembly. It is an Armco steel byilding of Steelox construction | has a seven-inch maximum stroke, Model 
' (interlocking steel panels). The structure is 150 feet long, 28 feet wide and 12 feet | $23-120 a 12-inch maximum. Vickers, Inc., 

The element comes in one size for|hizh. Armco Drainage & Metal Products, Inc., 1939 Armco Ave., Middletown, O.! 1400 Oakman Bivd., Detroit 32, Mich. 


DROP-LIGHT REELS—Models 700, 80) 
and 900 feature a crackproof i 
pistol-grip handle with toggle-action swith — 
and socket and a chrome reflector. Corde 
matic division, Vacuum Cleaner Corp, of 
America, 1724 W. Indiana Ave., Philadel: 
phia 32, Pa. 


SEALING COMPOUND—Aviation Form- 
A-Gasket No. 3 is now marketed in o we 
ounce bottle, packed 12 to a carton. The 
brushable compound is equipped 


close-fitting parts. 
1720 Ave. Y, Brooklyn 35, N. Y. 


* * - 


Paint Remover 
Wilbur & Williams Co., 130 
coln St., Boston 35, Mass., 
introduced a spray paint remove 
called Blister-Off. The mixtl 
causes hundreds of tiny blisters t0 
form on paint, which then can be 
scraped or rubbed off. 


MOLDING TOOL—This device is @ 
of pliers measuring about 16 inches. 
massive jaws fit the undamaged 
molding, and when a hammer is 
drive the tool through the damaged 
tion, the gutter is ironed ovt 
formed. Fairmont Tool & Forging, 
10611 Quincy Ave., Cleveland 6, O 
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and cause it to (1) regain a 
ion of eminence in the fine-car 
and (2) expand the market for 
gs products.” 
at that time, Nance and his en- 
ring advisers concluded that 
next great area of automotive 
lopment would be improve- 
ments to provide greater riding 
comfort, better control at high 


peeds, and safety contributions 
ed by lessening of driver fa- 
sue on long trips 


A firm belief that conventional 


Se oe ere 


=" | suspension systems as used on 
» §| American cars were nearing the 
om § Jimit of their potential for refine- 
. & ment and development prompted 
Packard to look for something 
entirely new that would “open 
| the way for new standards of 
gomfort” as the next major phase 
of motor-car ata on This 
thinking finally led to adoption 
ef the torsion-bar design. 
Although various tonaidn-bas de- 
signs have been used in this coun- 
‘Hy on some commercial vehicles, 
md in Europe on passenger cars, 
wkard’s use of the principle is 
ed to be unlike anything pre- 
sly put into production. The 
t difference is use of long tor- 
bars running from front to 
on each side of the chassis 
connecting front and rear 
s through a system of arms 
ks. 


that the new Packard sus- 

is a commercial reality, 
p says, “I feel very strongly 
ut there will be increased empha- 


= fon suspension development 

Ee fong all cars in the next few 

E. Knowing that a number of engi- 
and executives concur in this 
“opinion, I thought you might be in- 
terested in hearing about a recent 
SAE meeting on “The ABC's of 
Suspension Systems. " 


. Basic Cunitibiiielian’ Listed: 
’ § Comfort, Control, Safety 

- MHE junior members of SAE’s 
* Detroit section staged a meet- 
img that I believe deserves more 
an passing mention. It had the 
rks of a highly informative, 
Mdensed series of technical lec- 
i on a subject of basic interest 
“§ te all automotive engineers. 

> Moderator Donald Kinker, 
: Rrysler Corp. project engineer, 
sided over a two-hour session 
it included speakers from three 
notive companies, each talk- 
ig on a phase of suspension de- 


; Baracos, who works in the 
tury chassis section of the Ford 

heering staff, opened the pro- 

fam with a discussion of suspen- 
ion requirements and fundamental 
sign considerations. 

: stated that the basic 
ee of a suspension system is 
® provide comfort, control and 

; safety for the oc- 
cupants of the 
car. 

Passenger com- 
fort was stated to 
mean that the 
three major de- 
grees of freedom 
—bounce, pitcna 
and roll—must be 
controlled to an 
acceptable degree. 
= Baracos referred 

/Nick Baracos to steering con- 
fol as meaning that there must be 
Mtisfactory guidance of the wheels. 
Safety includes strength and dura- 
tility, as well as adequate control. 

in discussing front suspension 
ign, Baracos defined “wheel 

Tate” and went into some detail in 
describing factors in design of the 
wu ion arms. He also described 
illustrated such basic terms as 
4 , caster, kingpin inclination 
/ toe-in. 

; uspension design consid- 
tions were explained for the 
et leaf spring used with 

oe axle. Baracos reviewed 

4nd briefly outlined design de- 
) Si and geometry of the rear 

Mispension. He stated that cote 

springs often are made 

Loe sPrines to obtain desira- 
& Seometry for understeer, 
slip, and pinion carrier and 

t clearance with the 










(Continued from Page 9) 


body floor pan. This also adds to 
the roll stiffness without increas- 
ing ride rate, according to Bara- 
cos. 

The purpose of shackles was said 
to be to compensate for the change 
in length of the chord between the 
eyes as the spring deflects. Baracos 
completed his discussion by describ- 
ing compression and tension shack- 
les, and pointing out that spring 
rate is influenced by shackle angle 
and length. 


* * * 


Speaker Explains Forces 
Felt by Car Occupants 


T= next SAE speaker, Philip 

Bowser, Chevrolet project engi- 
neer, opened his presentation with 
the remark that the automobile in- 
dustry is “on the threshold of ad- 
vances in suspension design that 
will enhance ride and comfort to a 
significant degree.” 

Bowser stated that what we real- 
ly feel in driving an automobile is 
the response of the various car 
natural frequencies to forces trans- 
mitted to the car body. These forces 
are encountered because the sus- 
pension cannot completely isolate 
the car and its passengers from the 
road. 

The three major ingredients of 
suspension forces were identified 
by Bowser as re- 
sponse of the fol- 
lowing principal 
car natural fre- 
quencies: 

1. Ride motions 
or main frequen- 
cies of sprung 
mass on suspen- 
sion springs. 
These are oscilla- 
tory motions of 
sprung mass to 

Philip Bowser unsprung mass at 
frequencies of 50 to 100 cycles per 
minute. 

2. Boulevard jerk or tire bounce. 
These are 150 to 250 c.p.m. oscilla- 
tions of the entire car on the 
spring provided by the tires, to the 
extent that sprung and unsprung 


Controls Firm Expands 


PHILADELPHIA. — A new sales 
office of the Fielden instrument di- 
vision of Robertshaw-Fulton Con- 
trols Co., operating directly from 
the division’s plant, will distribute 
all Fielden products in metropolitan 
Philadelphia and eastern Pennsyl- 
vania. Sheffler Gross Co. formerly 
served as manufacturer’s represen- 
tative in the area. 


GE Aide Says 


















masses are held together by sus- 
pension friction. 

8. Shake ‘or vibration of body- 
frame structural components. These 
400 to 900 c.p.m. oscillations are 
caused by suspension transmitted 
forces resulting from wheel hop 
and axle tramp. 

Harshness and road noise, al- 
though included among natural car 
frequencies, are excited by road- 
surface irregularities and/or tire 
non-uniformity. Since these vibra- 
tions are caused by transient ex- 
citation, they were omitted from 
Bowser’s discussion, for the sake 
of brevity. 


A particularly interesting and 
enlightening phase of Bowser’s 





with 
fort zone” in the graph of vibra- 
tion amplitude versus 
To me, another highspot of the 
Chevrolet engineer’s presentation 
was his concluding remarks on fu- 
ture suspension developments 
needed for improved ride and com- 
fort. Included were such things as: 

1. Lower spring rates, to lower 
ride frequencies and transmissibili- 
ties. This was said to require “some 
sort of automatic leveling arrange- 
ment.” 

2. Lower damping control from 
shock absorbers, to reduce trans- 
missibility at high frequencies. Ac- 
cording to Bowser, this will be pos- 
sible through lower ride frequen- 
cies and/or reduction of unsprung 
masses. 

3. Less suspension friction, ac- 
complished by rubber-bushed pivots 
in place of threaded pin joints. 

4. Reduction of wheel hop, with 
independent rear suspensions men- 
tioned as helping relieve this prob- 
lem. 

5. Better tires, to minimize high- 
speed roughness and runout prob- 


lems. 
+ = * 


Oversteer and Understeer 


Aired by Chrysler Aide 


pe speaker in the SAE sus- 
pension panel discussion was 
Robert Batchelor, of the develop- 
ment design section, in Chrysler 
Corp.’s engineering division. 

An automobile’s directional sta- 
bility depends on its reaction to 
forces tending to change its course. 
According to Batchelor, the two 
principal sources of these disturb- 
ing forces are wind or aerodynamic 
loads, and acceleration or inertia 
loads. 

A major portion of Batchelor’s 

tation was de- 
illustrated 


analysis 

steer. It was pointed out that the 

driver of an oversteering car 
(Continued on Page 24, Col. 1) 


Automation 


Won’t Come Suddenly 


CHARLESTON, 8S. C.—A predicted 
change in the ratio of plant equip- 
ment to land and buildings from 
2:1 to 4:1 in the next decade will 
be largely a result of the increasing 
emphasis on the automation of pro- 
duction processes, according to Dr. 
L. T. Rader, general manager of 
General Electric Co.’s specialty con- 
trol department. 

Rader, speaking to the South 
Carolina chapter of the American 
Institute of Electrical Engineers, 


said that the dynamic nature of the| | 
future economic climate, together) 
with an increased willingness to| ~ 


solve problems by technology, are 
important factors in this prediction. 

“This, however, does not mean 
that industry's progress towards 
automation will be revolutionary, 
that tomorrow the countryside will 
be dotted with automatic factories,” 
he continued. 

“The cold facts of economics will 
continue to govern the of 
automatic controls in industry, and 
their successful adoption requires 
such detailed study followed by pe- 
riods of trial operation that prog- 
ress will continue to be evolution- 
ary, rather than revolutionary.” 

Industry has much of the control 
equipment necessary for the auto- 
mation of many types of produc- 
tion, including tracer control, 
punch-card programming, and the 
record-playback control which pro- 
grams sequences of operations by 


means of magnetic tape, Rader said. 

These and many more will be util- 
ized extensively throughout indus- 
try in the years to come, whenever 
the resulting savings will pay off 
the investment in a reasonable 
length of time, he said. 

He added that his department is 
building a new plant for the ex- 
clusive production of special con- 
trol equipment. 




















Unloading a 314,000-Pound Press— 


It took nearly three days and 60 men to unload this 314,000-pound mechanical 
forging press at Willys Motors’ forge shop in Toledo. The press, owned by the Air 
Force, weighs 600,000 pounds when completely assembled. It develops 4,000 tons of 


pressure to turn out 100 forgings an hour. 


Technical News in Brief 


Efficient Tool & Die Co. has 
started construction of a second 
plant in Cleveland, according to 
Richard Bredenbeck, president. 

When the plant is completed, the 
firm will be able to build press 
tools up to 25 tons in weight, com- 
pared with its present capacity of 
15 tons. The new tryout equipment 
will handle draw dies up to 148 
inches long against the present 
104-inch capacity. 


Plant Maintenance Parley 


A total of 37 sessions are sched- 
uled for the Plant Maintenance and 
Engineering Conference to be held 
in Chicago Jan. 24-26 at the Inter- 
national Amphitheatre, according to 
Clapp & Poliak, Inc., producer of 
the m 

Separate roundtable sessions will 


be set up for the chemical, food, limi 


paper, steel and textile industries. 
One sectional conference will be 
devoted to the process industries. 


Huge Packard Jig 

A 25-ton drilling and tapping ma- 
chine has been built by South Bend 
Tool & Die Co. for Studebaker- 
Packard Corp. and shipped to the 
Packard plant at Utica, Mich. 

Used for processing V-8 engine 
crankshafts, the machine is hy- 
draulically and electrically oper- 
ated. It is powered by eight motors, 
totaling 60 horsepower, and con- 
tains 10,000 feet of electric wire. 
* 


Ford Scientist Cited 


Dr. Michael Ference jr., chief 
scientist of the Ford engineering 
staff’s scientific laboratory, has 
been awarded a U. S. Army citation 
for exceptional service at the Evans 
Signal Laboratory, Fort Monmouth, 
N. J., from 1946 to 1953, Ference 
was credited with furthering mili- 
tary rocketry by research into the 
upper atmosphere. 


Adhesives Shifted 

Eutectic Welding Alloys Corp. 
New York, has announced that 
metal bonding adhesives formerly 
manufactured by the ChemoTec di- 
vision will henceforth be manufac- 
tured, sold and serviced by the 
Adhesive Division, Polymer Indus- 
yw Inc., Viaduct Rd., Springdale, 

nn. 


* * * 


Gasoline-Knock Study 
Equipment which instantaneously 


photographs combustion phenomena 
which cause gasoline to knock has 
been presented before the Society 
of Automotive Engineers by George 
|| A. Bell, of the research and engi- 
neering department of Ethyl Corp. 
Bell said that photographs con- 
firmed that knock is due to preig- 
nition. Sig Nag 


Multi-Use Fiberglas 

An auto instrument panel pad, 
a shipping container for electronic 
tubes, a baffle for an aircondition- 
ing unit and a filter for nitroglyc- 
erine are among uses for a new 
form of glass offered by Owens- 
Corning Fiberglas Corp. 

Called molded or high-density 
Fiberglas, the product is made by 





arebe vibes 


Sketch shows working parts of sus- 
pended brake pedal and brake-booster 
assembly on all Chrysier Corp. cars equip- 
ped with PowerfFlite. Inset shows wideness 
of brake pedal. 


uncured Fiberglas insulat- 


molding 
ing “wool” under heat and pressure 
to form an object of the desired 
shape and density. The glass re- 


tains varying degrees of the ther- 
mal and acoustical wore! prop- 
erties of ra 


New Alloy Markings 

The Aluminum Assn. has officially 
approved a new system of alloy 
designations for wrought aluminum 
and aluminum alloys. 


oo alloy or impurity 
* * : 
Plant Safety Book Revised 


panies. Copies, at $1.40 each, may 
be obtained from the association at 
60 John St., New York 38, N. Y. 

& 2 s 


Aluminum Data Book 


A new edition of “The Aluminum 
Data Book” offers 220 pages of de- 


man, 
executive who con it on his 
company | To all others, 
the price is $1 per copy. 

s = * 


Plastics Handbook Issued 


The Society of the Plastics Indus- 
try, Inc., has issued a Plastics En- 
gineering Handbook containing 850 
pages of information on the — 
materials, processes, equipment, fin- 
ishing, assembly, testing and stand- 
ards of plastics and plastic products. 

This is the second edition of the 
handbook - be issued by SPI and 
is said to be particularly useful for 
=. designers and suppliers 

of plastics raw materials, shop fore- 
men and fabricators. 
+ x a 


Morrison Elected 


Samuel Morrison, president of 
Morrison Steel Products, Inc., Buf- 
falo, N. Y., has been elected presi- 
dent of the Pressed Metal Institute. 

Elected vice-presidents were: J. 
J. Boehm, president of Boehm 
Pressed Steel Co., Cleveland, ne 
C. Glenwood Rose, president of 
Judson & Rose, Inc., Philadelphia. 
W. B. Gemmill, treasurer of Amer- 
ican Stamping Co., Cleveland, was 
elected secretary-treasurer, 

* . 


Wagner Consolidation 


Wagner Brothers, Inc., manufac- 
turer of metal equipment 
and supplies, has co all 
equipment manufacturing facilities 
in a new plant at 7800 Dix Rd., De- 
troit, according to Fred Wagner, 
sales manager. 
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must be alert to prevent inherent 
characteristics of the vehicle 


Turning 


The driver of a neutrally stable 

car makes the vehicle follow a 

ven course with minimum effort. 

t some margin must be provided 

rd against a condition of in- 

resulting from, for exam- 

ple, a normal change ‘in weight dis- 

tribution. In practice, then, cars 

are designed with a tendency to 
understeer. 

After referring to the relation- 
ship of front-end geometry and 
steering qualities, Batchelor gave a 
brief discussion of rear-axle steer- 
ing. He said that understeer can be 
built into a Hotchkiss-drive rear 
axle by a low mounting of the front 
spring eye, which causes the wheel 
on the highly loaded outer side to 
move forward while the inner 
wheel moves aft. The solid axle 


Calendar 


(Continued from Page 12) 


General 
Private Truck — 2 America, Inc., 
Statler » New York. 


Jan. 20-21 — =, Private Truck Council of 


America Annual Convention, Hotel 
Statler, New” York City. 

Jan. 27-29 — Truck-Trailer eeres 
Ceaeiee iin Raton 
Hotel, da, 


Feb. 5— fate Automobile Club of 
America Annual Meeti and Dinner, 
Franklin institute, Phila 


Feb. sy Fever J National Ca Car 
an I, 


Cincinnati. 

Mar. 16-18—Iith ual Canadian Auto- 
motive Automotive Bidg., 
CoN. E Grounds, Toronto ; 

|—37th Internationa ‘or 
2 oo, «tele, 
‘pen of a 
ie P. fa ia. 

oe S 12-1 Ptah Vice- 

and Golf 
lacy York Se Automo- 
a, 

on Shows 


Feb. 24-27—Pacific Automotive Show, Pan 
Pacific Auditorium, Los Angeles. 

March 31- 2—Southwest Automotive 
Show, sow “County Coliseum, San An- 
tonio, Tex. 

Apr. 28-30—Southeast Automotive Show, 


—_ ante, 
22—Tri-State Automotive Show, 





lew York City. 
9-12—Great Lakes Automotive Show, 
Michionn State Fair Ground, Detroit. 
Manco Publishes 
Copper Mold Book 








MELVINDALE, Mich. — A guide 
to the use of beryllium copper mold 
components has been published by 
Manco Products, Inc., 2401 Schaefer 
Rd., Melvindale, Mich. 

“The ‘Tru-Cast’ Handbook,” an 
illustrated booklet of 48 pages, is 
priced at $2. However, the fee is 
waived in the case of concerns en- 
gaged in stamping, molding and re- 
lated activity. 
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- $2,271.53; conv., $2,204.09. Station 
2-seat Ranch 


ee ° 

048.07 2-62. 2 2- gon 
. r. seat oe ‘Beoan, - 
156.14; d-dr. 3-seat = =e 


287. Sears $2,- 

391.59. — eal 3 

conv., _ 30; combination hardtop-conv. 

$3,234 « optional at $178, 20 

on. conventional models, oT on Thunder- 
re 











than one less 
heavily loaded. 
tends 







steer. 
It also was in- 


R. B. Batchelor 


36; hi ; ; conv. 4-dr. sed. ; | 780.50; ; 
dicated that any increase in load | 551.56. standard | on bs ., $2,045.85. , ; 638.50. a he 

















884; 
transfer due to centrifugal loading| master, optional at $192.50 on other 2-dr. sed., $2,209.43; cl. cpe., | sed., $1,841. Savoy 6—4-dr. sed., $1,8 
on a pair of wheels will increase | ™°¢!s-) Vg ea hg re a Be od . “ar. 
the slip angle. S ante. s0d., 98,- po Hollywood, $2,704; eanv., $5 $5,004°20. | S-dr, aed., $1,978.60; dar, sed, $1.8 

In conclusion, Batchelor said, “To | $1 305'017 cone” Seuasat Bark bo eee. | Hornet —4-dr. sed., $2,619; 2-dr. | hardtop cpe., $2,113. Belvedere V-s 
insure safe high-speed handling, | cial—4-dr. sed., $4,728.32. indi. ‘sed., $2,708'86; cl. ‘ope. dete te: Cpe., $2216.50; conv. $2,901, (Pow 
the designer must not only make | Dass. sed. $6,186.75; lim. $6,402.17. | Ei- ywood, $2, : av $3,267.70. | optional at $178.30), 

at § PONTIAC — 860 — 4-ar, 





the car understeer when acted up- 
on by inertia loads, but he must 
see to it that the resultant of lat- 
eral wind loads is applied behind 
the center of gravity, so the center 
of wind pressure is aft of the cen- 
ter of gravity.” 


$2,163.62; 2-dr. sed., a me 2-dr, 


wag., $2,434; 4-dr. Ns 
Chieftain -dr. ion,  gaaet on; 


(Hydra-! 

models in Jet category. Borg-Warner auto- 
matic transmission optional at $178.03 on 
all other models.) 

IMPERIAL — Custom — 4-dr. sed., $4,- 
483.25; hardtop cpe., $4,719.75. (Power- 
Fite standard.) 

KAISER — Special — 4-dr. sed., a Gh008: 


2-dr., sed., $2,334. Manhattan—4-dr. sed., 
$2,670; 2-dr. sed,, $2,617. 


conv., $3,668. (¢ 
. $178.20 on all models except Darrin, which | 7 


From Specialized Session CHRYSLER—Windsor Deluxe—4-dr. sed. pyre re sero a rng ronan 

; |—Custom—4- sed., bw 

Cvaace Maurice Olley, $2,518.25; conv. | DaFdtop cpe., $3,666. Capri Special Cus dra-Matic 
Maurice Kennedy, froth Thomp- ; Deluxe—4-dr. sed., | cony stot §2:752; hardtop ee eon #10; 

son Products, and LeRoy Frailing, gg Newport hardtop cpe., oe , 

of Packard's proving ground staft| sr gif? MeritoR cP, S0,080,75;, conv. 

comprised a group of senior con-| Yorker Deluxe, optional at $189 on Wind- 

sultants who backed up the SAE | *°r Deluxe.) 

speakers in handling questions from 








CHEVROLET Prices 
models; for V-8, add $99)—One-Fifty—4- 
sed., $1,728; 2-dr. sed., $1,685; utility 
sed., $1,593; 2-dr. stat. wag., Two- 
Ten—4-dr. sed., a 819; 2-dr. sed., $1, 775; 
cl. cpe., $1, 838; 3 stat. 
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276.50; Dan “eed, 
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4-dr. sed., $2,400; hardtop rt $2,464.50; 
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cpe., $2,631; | Sun Valley glasstop, $2,711.50; 
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DeSOTO—Fire Dome—4-dr. sed., $2,497.- 
75; special hardtop cpe., $2,540.75; Sports- 
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the audience. coma -lconv., $2,712 at 2-dr. sed., $1,873. 

Olley was in fine form and added | 823.75. Fireaite. 2 age ene $1,969.03; "Sean, pe ass wake 
considerably to the evening with hardtop cpe., $2,938.75; conv., arora eas Barer gyms $2,274.12. Commander Regal — 4-dr. 1 
his detailed answers of questions | *)°) 7. (owentite at $189.) | oP entry, $2,121.25; S-pass. | pe., 

DGE—Coronet , » 282.24; 
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that American LeMans 
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been a very worthwhile technical 
session. 

To me, it was particularly sig- 
nificant that of the approximately 
600 engineers in attendance, a large 
number are engaged in other than 
suspension work. I saw men who 
specialize in such varied phases of 
automotive engineering as trans- 
missions, brakes, engines and body 
design. 

I’m sure they all found the panel 
discussion to be educational in that 





New Commercial Car Registrations, — 
Four States for November, 1954-1953 — 
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ucts Co., Cleveland, according to 

George B. Beitzel, president. Gil- 
ron’s main product is Drawcote, a 
light drawing compound. 
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AUTOMOTIVE WASHINGTON 
No Relief in Tax Costs 


Seen for Next Year 


By William Ullman 
Washington Correspondent 
T is the tax outlook for the new year? Will the total 
tax bill—Federal, state and local—be larger, smaller 
or just about the same as 1954? 
The finance department of the U. S. Chamber of Com- 
merce in its official publication last week said that “at this 


ent” it appears that the 
Pode 1 bill will be slimmer 
in 1955, but that the total 


pill may be the same—or perhaps 
jarger—because of steadily mount- 
ing state and local demands. 

Here, in part, is the picture as 
presented by the chamber: 

Federal tax revenues were lower 
in fiscal 1954 and are expected to 

down still further in fiscal 1955; 
ut state and local imposts, which 
have been climbing steadily since 
World War II, are expected to go 
peyond their 1953 alltime high of 
$208 billion to offset whatever sav- 


ings are achieved 


through Federal 
William Ullman 
five 


reductions. 
In 1939 total 

more than five times the amount 

paid in 1939. The tax bill per 

family averaged $361 in 1939 and 

784 in 1953. 

From 1939 to 1953 state taxes 


—more than 
four times as 
much; and by 
1953 taxpayers 
were paying 
$83.6 billion— 


$1, 

m 
' went up three and one-half times, 
from $3. 


1 billion to $10.6 billion; 


ADVERTISEMENT 


PORTABLE 


AUTO TURNTABLES 


Amazingly low in price and easily 
set up by you—ANYWHERE. 


As je as that—AMER-STAGE ——— 

furntables now br light 

thip within the reach every car deal- 

o's budget. Best of all, they can be 
and easily moved to any spot you 


Here is a rugged, all steel turntable, 

tclentifically balanced to take all cars. 

an, plug in. For indoor or outdoor 
jay. 


for Wlvstrated folder Ne. 7 
AMERICAN STAGE 
EQUIPMENT, INC. 

805 East 134 St., Bronx 54, N. Y. 


WHAT'S NEW!! 


Used Car 
Field Tested Aids 


Write for Free Catalogue 


Ba 
Aatematies Co. 


with personalized 
rT name plates 
DETAILS ON REQUEST 


1281 $O. CHEROKEE 
DENVER, COLORADO 


focal taxes more than doubled— 
from $4.6 billion to $10.2 billion. 
* e 


Growing Government 


A= from the depreciation 
of the dollar, the principal cause 
of this rise in taxes is the growth 
of government over the same pe- 
riod. Government expenditures 
amounted to $17.3 billion in.1939 and 
$101.3 billion in 1953—an increase of 
500 percent. 

Public spending in 1953 was 9.1 
percent higher than in 1952—an in- 
crease of about $8 billion. National 
defense expenditures at a postwar 
peak of $50.5 billion were $6.5 bil- 
lion above the $44 billion spent in 
1952, while other public spending 
rose $1.9 billion to $50.8 billion. 
Spending by all governments 
amounted to $640 per capita—$319 
for national defense and $321 
other public functions. 

The next largest function of gov- 
ernment was cducation, claiming 
the expenditure of $10.1 billion or 
$64 per capita; a 5 percent increase 
over 1952. 

Interest on general govern- 
mental debt was the third larg- 
est item, involving an expendi- 
ture of $7.1 billion or $45 per 
capita; an 11 percent increase 
over 1952. 

Then came highways, with spend- 
ing of $5.1 billion or $32 per capita; 
a7 percent increase. 

The $83.6 billion of tax collec- 
tions during 1953 was 5.7 percent 
above the amount for 1952. Included 
are individual and corporation in- 
come taxes, taxes on sales, gross 
receipts, and customs; property 
taxes, death and gift taxes, and li- 
cense taxes and permits. 

Present estimates indicate that 
the total taxes of state and local 
governments may be above the 
1953 figure of $20.8 billion. 

* 2 a 


Unit’s New, Faces Same 


OURTNEY JOHNSON and Bob 
Cass, both former directors of 
the automotive division of the now 
extinct PNA, were recent callers at 
the Business and Defense Services 
Administration, of the Department 
of Commerce, where the new Gov- 
ernment automotive division is in 
operation. 

With the passing of NPA, the old 
formula was continued with most 
of the salaried working staff of the 
wartime set-up. George Davis, who 
was assistant to Johnson and Cass 
at NPA, was made director. George 
Curtis was continued as chief of 
the passenger-car section and Ray 
Fussell as head of the truck and 
trailer branch. 

The division, of course, is much 
smaller now than it was at the be- 
ginning and end of the Korean con- 
flict and, in addition, it suffers the 
lack of many needed facilities be- 
cause of the stinginess of Congress 
when the NPA went out and the 
BOSA came in. 

In planning for the future, 
there are many details of Gov- 

ernment industry cooperation 
in the automotive field to be set- 
tled, such as materials controls 
in event of another war or 
“emergency.” 
With the breaking up of NPA, 
both Johnson and Cass promised 
to remain as industry consultants. 
This was by both Government and 
automotive industry agreement. 

While the Government and in- 
dustry ponders materials controls, 
if needed again, the Government 
also is studying economic controls 
with trade representatives. This 
particular task rests with the Office 
of Distribution, in the Department 
of Commerce, and the car dealer 
interests are represented on that 
board by Executive Vice-President 
Frederick Bell, of NADA. 


Sells For You Alli Year Long 


Because it’s Referred to 


All Year Long 


More than 44,000 copies of the industry’s 

statistical reference book ss used 
our prime prospects in car and truck - 

ces and factories throughout the year. 


Service managers, parts managers, presidents 
or owners and f. executives refer to 


AUTOMOTIVE S ALMANAC for 
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new product and new model data, statis- 
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Year of Extreme Actions and Reactions... 


Freight Cut, Mergers Mark °54 


(Continued from Page 1) 

1953, had strong competition this 

year from new-car bootlegging 
and the industry - wide freight- 
rate adjustments. 

Complete results of the AuTomo- 
tive News’ staff poll in each cate- 
gory are as follows: 

SPOT NEWS 


1. Ford freight-rate cutback—49 
points (nine first-place votes). 


2. Dealer stocks hit postwar low 
—80 points (one first). 

. Chrysler Corp. divisionalizes 
—24 points (one first). 


. George W. Mason dies—16 
points (one first). 
. General Motors gets 50 per- 
cent of sales—14 points. 
. Missouri tops California in 
auto production—12 points. 
. “Clutter under the hood’—8 
points. 
. Guaranteed annual wage an- 
alysis—7 points. 
RUNNING NEWS 
1. Mergers—40 points (5 firsts). 
2. Bootlegging — 35 points (3 
firsts). 
3. Freight cuts — 31 points (2 
firsts). 
4. Chrysler reorganizes — 15 
points (one first). 
5. Dealer stocks—12 points. 
6. New-car sales—12 points. 
7. Chevrolet - Ford battle — 11 
points (one first). 
8. Dealer profits—10 points. 
9. Labor front—9 points. 
10. Franchise protests—5 points. 
(In each category, AUTOMOTIVE 
News staff members voted secretly 


Reo Sales Reins 
Handed to Adams 
As Struble Quits 


LANSING.—Reo Motors last week 
announced appointment of J. L. 
Adams as sales vice-president, ef- 

fective at once. 
He succeeds A. L. 
Struble, whose 
resignation has 
been accepted by 
the Reo board of 
directors. 
Adams leaves 
his position as as- 
sistant to the 
president of Bohn 
Aluminum and 
Brass, Detroit, to 

J. L. Adams direct Reo sales. 
Reo Motors will operate as a Bohn 
Aluminum subsidiary after the first 
of the year. 

His appointment was announced 
by John C. Tooker, Reo vice-presi- 
dent who is scheduled to become 
president of the pioneer truck 
manufacturing firm Jan. 1. 

Starting in 1946 as a sales repre- 
sentative in Bohn’s Chicago office, 
Adams rose to district manager 
operating out of Dayton, O. After 
three years in Dayton, he was 
called to Detroit in 1950, where he 
became sales manager and subse- 
quently assistant to the president. 

Struble closes a career with Reo 
that began in 1928, interrupted by 
periods from 1937 to 1947 when he 
held executive positions with 
trailer manufacturing companies. 
He became general sales manager 
of Reo in November, 1 


for five choices in order of impor- 
tance. Points were awarded on a 
5-4-3-2-1 basis. Twenty-two stories 
were nominated on the spot news 
ballot and 11 on the running news 
ballot.) 
* *~ * 

ee the topsy - turvy 

fluctuations of the past year 
were the extremes reached by 
dealer stocks. Automotive News’ 
monthly compilations showed that 
new-car inventories reached not 
only a postwar low Nov. 1, but also 
a postwar high last May 1. 

Ford’s freight-rollback announce- 
ment came after West Coast dealer 
protests against so-called “phan- 
tom” rates had reached a crescen- 
do. The National Automobile Deal- 
ers Assn. sought last summer to 
arrange a freight conference in- 
volving Federal officials, factories 
and the industry.’ 


The total effect of the Ford ac- 
tion was completed in two 
made necessary when GM follow- 
ed up the original Ford action 
with reductions of a greater 
amount. The Big Three all offset 
the benefits for far-away dealers 
by increasing wholesale vehicle 
prices slightly. 

Chrysler’s divisionalization pro- 
gram was announced in mid-sum- 
mer, following a sharp slump in 
sales for the corporation’s four 1954 
car lines. The administrative re- 
forms were coupled with a speedup 
in development of completely re- 
styled ’55 cars in five lines. 

Death on Oct. 8 of George W. 
Mason, top executive of American 
Motors and president of the Auto- 
mobile Manufacturers Assn., ended 
the. career of a colorful manufac- 
turer. He had been instrumental in 
combining Kelvinator with Nash in 
1937 and in teaming up Hudson and 
Nash-Kelvinator last May 1. 


Stepping into Mr. Mason’s AMC 
jobs, George Romney launched a 


Belling Steps Up 
To Presidency 
Of Fram Corp. 


PROVIDENCE.—T heodore H. 
Belling has been elected president 
of Fram Corp., succeeding Steven 

B. Wilson, who 
retires as presi- 
dent but remains 
as chairman of 
the board. 
Joining the fil- 
ter company in 
1939 as general 
sales manager, 
Belling became 
sales vice - presi- 
dent in 1940. In 
1942, he was 

T. H. Belling named general 
manager of Fram, and became ex- 
ecutive vice-president in 1944. 

Another vacancy was filled when 
Doris A. Glover was elected secre- 
tary to replace the late T. Edward 
Aldham. 

Two new directors are Arthur F. 
Pettet, general manager of Fram, 
and Howard E. Robinson, sales 
vice-president. 

Ralph W. Haslehurst, assistant 
treasurer, was also named assistant 
secretary. He joined Fram in 1944. 


Greenlease Organization Holds Parley— 


Meeting in Kansas City, dealers served by Greenlease Motor Car Co., Cadillac 
distributor in Missouri and Kansas, discussed questions of recontracting for 1955. 


The meeting was conducted by 


E. F. Upson, 


Cadillac assistant general sales manager. 


Greenlease has been a Cadillac distributor in the Midwest for 46 years. 


management reorganization pro- 

gram. A new AMA president still 
has not been named. 
* * . 

-MONTH registration sta- 

tistics gave GM 52.23 percent 

of new-car sales—an achievement 

which President Harlow Curtice 

said the corporation intended to 

maintain. 

In the first state-by-state census 
ever made of its type, AUTOMOTIVE 
News found that Missouri auto 
plants outproduce factories in Cali- 
fornia. Michigan plants build 30.8 
percent of all U. S. cars, Missouri 
10.4 percent and California, 9.4 per- 
cent. 

“Clutter under the hood” was the 
theme of a story underscoring the 
mounting concern of mechanics 
and service managers with power 
equipment, which creates a main- 
tenance nightmare. The need for 
remedial efforts was given an air- 
ing. 

In a three-part series on the 
UAW-CIO’s prospective drive for 
@ guaranteed annual wage, many 
of the pros and cons involved 
were reproduced well ahead of 
the recent meetings at which the 
union began formulation of its 
1955 negotiating plans. 

As a source of running news, the 
Hudson-Nash and Packard-Stude- 
baker mergers and the recurring 
talk of one giant consolidation by 
independents were rated ahead of 
bootlegging and freight adjust- 
ments. Studebaker-Packard began 
Operations as one corporation Oct. 
1, rounding out a cycle which be- 
gan early in 1953 when Kaiser and 
Willys joined forces. 

ok x * 


ASHINGTON, the sites of most 

state dealer conventions and 
the auto plant cities provided the 
constant flow of news on bootleg- 
ging. Developments growing out of 
the problem were paramount at all 
levels of the trade. 

NADA -was only partially suc- 
cessful in obtaining an anti-boot- 
legger law, and GM failed to win 
Justice Department sanction of a 
proposed buy-back scheme. The 
NUCDA convention defended its 
resale prerogatives, and nearly all 
state conventions of franchised 
dealers adopted anti-bootleg reso- 
lutions. 

Closely related were the Chev- 
rolet-Ford sales struggle and ac- 
counts of selling gains by some 
makes and losses by others. Ford 
actually outstripped longtime 
champion Chevrolet in first-half 
registrations and was making a 
down-to-the-wire fight of its bid 
for the No. 1 position in 1954. 
Plymouth fell to fifth place as 
Buick and Oldsmobile seized third 
and fourth, respectively. 

Dealer profits sagged to 1.7 per- 
cent before taxes during the first 
nine months of the year under the 
pressure of intensive selling drives 
by volume makers. The profit rate 
was 0.8 percent in the first quarter 
and 1.9 percent for the first half, 
according to NADA figures. 

* * * 


(== highly-rated spot news 
of 1954 included: 

1. Report of a boom in freelance 
transporting of vehicles. 

2. Adoption by GM of a dealer 
heir policy. 

3. Setbacks for an AFL drive to 
organize Detroit dealer salesmen. 

4. Studebaker’s clean sweep of 
the Mobilgas Economy Run. 

5. Exclusive report of in-process 
seating changes for ’55 models. 

_ 6. Announcement of Ford Foun- 
dation plans to sell stock to the 
public “sometime in the future.” 

7. Acceptance of wage cuts by 
Kaiser-Willys and Studebaker 
workers. 

8. Report of the spread of new- 
car price packing by dealers. 

9. Account of the far-reaching 
implications of GM’s new whole- 
sale parts discount plan. 

10. NLRB exclusion of most deal- 
ers from its jurisdiction. 

11. The November and December 
production surge which promised 
to push 1954 into third place in 
new-car output, 


Figure in Chrysler Divisionalization— 


Key men in Chrysler Corp.'s decentralization-of-authority- program, a 1954 — 
ment rated by Automotive News staff members as one of year's top stories, am 


shown above outside main Highland Park 
Quinn, Chrysler Division president; W. C. 


headquarters. Shown (from left) are E, € 
Newberg, Dodge president; F. W. 


corporation comptroller who directs divisionalization program; John P. Ma 
Plymouth president; R. T. Keller, president of Marine and Industrial Engine mi 


and L. 1. Woolson, DeSoto president. 


Parts Swindle Sequel 


Eastern Vendor, Indicted on 111 Counts of Fraud, 
Blamed for Worldwide Market Turmoil 


NEW YORK. — A New York 
County grand jury last week 
charged a 50-year-old automotive 
parts merchant with making 24 
shipments of 50,000 pieces of coun- 
terfeit Electric Auto-Lite, Ford 
and General Motors parts. 

The defendant, Charles W. Kile, 
of Primos, Pa., brought about a 
“general upsetting of the entire 
automotive parts market all over 
the world as well as in the U. 8.,” 
according to Frank 8S. Hogan, 
New York district attorney. 


In one of the longest and most 
unusual indictments ever brought 
here, Kile was named in 111 counts, 
including grand larceny and at- 
tempted grand larceny growing out 
of counterfeiting and misbranding 
of merchandise. 

Kile was arraigned before Judge 
Jonah J. Goldstein, Court of Gen- 
eral Sessions, and released on bail 
pending trial. 

The defendant is accused of 
cheating American and foreign dis- 
tributors of hundreds of thousands 
of dollars by selling inferior mer- 
chandise bearing counterfeit Auto- 
Lite, Ford and GM brand names 
and trademarks. 

In addition to large-scale distri- 
bution in the U. S., shipments also 
were exported from New York to 
Saudi Arabia, India, Mexico, Vene- 
zuela, Burma, Cuba, the Philip- 
pines, Puerto Rico, Costa Rica, 
Guatemala and the Dominican Re- 
public, the indictment states. 

Kile, who first came under sus- 
picion following a complaint by 
an Auto-Lite representative, was 
arrested in a three-part raid last 

August by Pennsylvania police 

and detectives of Hogan’s office. 

About 500,000 bogus parts and 
five trailer trucks, loaded and 
ready to leave for shipping points, 
were found in Kile’s warehouse in 
Primos. Another location in Phila- 


Ford Dealer 30 Years— 


Bill Froelich is shown with his first car 
he sold as a Ford dealer in 1924. He 
has been in business in Los Angeles ever 
since. 


delphia yielded 150,000 stamped and 
packaged parts, while presses andj 
stamping equipment, phony die 


‘plates, a quantity of forged rubber 


stamps and 25 more cartons were 
seized in a third spot, Hogan said, 

At the time of his arrest, accord- 
ing to Hogan, Kile operated three 
separate firms in Primos—Powell 
Products Corp., Lincoln Automo- 
ya Products Co. and River-Fork 


Through these firms, Hogan said, 
Kile bought ignition parts from in- 
dependent manufacturers and used 
punch presses to stamp them with 
counterfeit brand names. Then, it 
is alleged, he packaged them ih 
printed cartons virtually identical 
with those used by the three lead- 
ing manufacturers and sold them 
for export and for use throughout 
the U. S. 

Hogan estimated Kile had sold 
more than 2,500,000 counterfeit 
ignition parts — contact points, 
condensers, distributors, rotors, 
starting switches and other com- 
ponents—in the past two years. 
He said Kile’s profits had 
between 50 and 75 percent of his 
investment. 

Action against Kile had its begin- 
ning a year ago when Joseph H. 
Smith of Kelley, Drye, Newhall, 
and Maginnes, attorneys for Auto 
Lite, brought to the district attor- 
ney’s attention complaints Auto 
Lite’s export division had been re- 
ceiving for several months from 
many of its foreign dealers. 

The dealers reported that inferior 
“Auto-Lite” merchandise was ap- 
pearing in their market at cut-rate 
prices.. Under the direction of As- 
sistant District Attorneys Jerome 
Kidder and Joseph Stone, an inves: 
tigation of the suspected shipping 
sources was begun in New Yi 

Meanwhile, Auto-Lite had 
representatives in the U. S. 
abroad buy the suspected parts and 
ship them to Toledo where na 

gation by experts revealed 
parts were inferior and 
dangerous. a 

Stone’s investigation — 
the trail to Pennsylvania 
shipments from Primos were seized, 
all yielding counterfeit parts. Fi 
nally, when sufficient evidence 
been amassed, Stone comm 
with the Pennsylvania State Police 
and the three-pronged raid Was 
made on Aug. 24. 


European Car Sales 
Dip 27% in Canada 
OTTAWA. — A preliminary Cal- 
adian Government report . 
that 1,232 European vehicles, ine 
cluding 1,098 cars, were sold 
Canada during October, co 
with 1,691 vehicles the D 
October. This was a decline of 2 
percent. 
Sales for the first 10 months 
1954 totaled 19,080 units, one 
17,693 cars. 
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| JEFFERSON CITY, Mo. — It's 
to hear the native Ozark hill- 
put on his act with “the geese 
went as you have saw,” but 
sen this same individual becomes 
rpie shopper,” the auto dealer 
watch his profits flap away 

the geese. 
es Gorman, manager of the 
uri Automobile Dealers Assn., 
uncovered the operations of a 
ar individual with a rural- 
poute address who has been legally 
g some dealers for the greater 
part of their profits on some deals. 


This particular person shows 
up ata dealership dressed in reg- 
ulation overalls—he is a bonafide 
farmer—and informs the dealer 
that he has a 41, a ’46 or possi- 
bly 2 decrepit 49 and that he 
aims to get as much for his fam- 
ily car as he can. 

He’s not particular about what 
make of new car he gets as long as 
he gets it “wuth the money.” In 
this he is but one of many. Bidding 
for old cars is common practice 
throughout Missouri and Kansas, 
with the sale going to the dealer 
who makes the best offer. 


This individual switches his cud 
of Horseshoe from one cheek to 
the other, hooks his thumbs in the 
bib of his overalls and allows how 
*T brung the title and am ready to 
deal.” From that point on he clams 


up. 

Dealers accustomed to the “bid- 
ding” market and method have 
been separating the sheep from 
the goats by determining if the 
to “deal and 


when the Ozark hillbilly who 
“wove” at them so friendly when 
he busted through the doors, al- 


Charles Lord Killed 


In S-D Day Crash 


BURLINGTON, Vt. — (UTPS) — 
Charles C. Lord, 42, proprietor of 
the Kaiser-Willys dealership here, 
was killed Dec. 15, Safe-Driving 
Day, when his car crashed into a 
tree. 


* 
John E. Alderson 

HAMILTON, Ont.—John E. Alderson, 63, 

president of Alderson Motor Sales, died 

Dec. 10. Mr. Alderson became a Ford deal- 

er in 1913. Later he was district manager 

for Durant Motors and General Motors. He 
started his own firm in 1937. 
oF . + 


Frank S. Clark 
SEATTLE.—Frank 8. Clark, who for- 
merly headed Frank Clark Automobile Co. 
here, died at his home Dec. 15 after a 
heart attack. Mr. Clark, 75, was in retire- 
ment. He was a ome of Salamene, Mich. 


E. Ww. Reiiiees 
JACKSONVILLE, N. C.—E. W. Saun- 
64, retired auto dealer, died Dec. 15. 
He was in business in Greensboro, N. C., 
before coming > heats 10 years ago. 


Fred Stanaland 
SAN ANTONIO. — Fred Stanaland, 52, 
Owner of Stanaland Auto Sales, died Dec. 11. 
* * 


Edward P. Mooers 
WELLESLEY, Mass.—Edward P. Mooers, 
83, president and treasurer of Mooers Ma- 
Co., Boston, and a pioneer in auto- 
Motive building, died Dec. 17. Mr. Mooers 
amd a brother, Louis, in 1898 built what 
Was believed to be the first gas-driven au- 
tomobile in Boston. 
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p-ark Bill a Sharpie 
4s Wholesale Buyer 


lows he’s ready to deal, they 
know he means business. 

At reasonable offers he laconi- 
cally replies with a tone of finality, 
“Nope.” The price goes up to $100, 
$200, $300, $400. He is told they are 
giving him an overallowance. He 
professes to be ignorant of over- 
allowances. 

“All I want is fer you fellers to 
better what the other feller offered 
and I reckon I mought as well 
mosey over and get it if I've got 
your best offer,” he says. 

The dealer goes up another $50 
or possibly $100 and if he is close 
to the invoice cost, the hillbilly 
will chew reflectively, spit a stream 
at an imaginary spittoon, and say, 
“By gum, I'll show the ol’ woman 
sompin’, I’ll jist take ’er.” 

The dealer who has visions of 
picking up a little profit on the 
finance reserve receives another 
shock. The hillbilly counts out the 
cash, gets the title, leaves his 
clunker with clear title and li- 
cense plates, and drives away. 

Such an individual drove 10 such 
vehicles and sold them on the Den- 
ver market in a few weeks, accord- 
ing to an investigation made by 
Gorman. 

His modus operandi is simple. He 
scouts around and buys a clunker. 
He may or may not beat out a few 
dents. He gets the title and license 
transferred and then gives the im- 
pression of having driven the ve- 
hicle from town to farm and back 
for the past seven or eight years. 


Gorman said if dealers would 


check the dates on the titles the. 


man offered they would discover 
that they are dated only a few days 
previous to his desire for a deal, 
which will prove there’s nothing to 
the claim that it is the old family 
car. Gorman said the man selects 
dealers who have been known to 
refuse to wholesale, and particular- 
ly dealers anxious to build a repeat 
service business. 


Gorman checked the man’s 
purchase of clunkers for one 
period. They consisted of eight 
cars ranging from old Cadillacs 
to Fords. Each was traded in on 
a new 1954 in late October. Each 
one was traded to a different 
dealer. All were sold in Colorado 
and the operator made a good 
profit on each deal—more than 
the dealer made. 

As Gorman points out, no law 
has been violated. 

Gorman recommends, if it is sus- 
pected that this operator is on the 
premises and the dealer doesn’t de- 
cide to leave town, that he just ask 
to see the title for the clunker that 

the farmer wants him to bid on. 

If the date is recent and the li- 
cense plate, new and shiny, the 
dealer should tell him “the geese 
have went as you have saw.” 


Southtown in New Home 


ST. LOUIS. — Southtown Accept- 
ance Corp., a finance company 


wholly owned by Hull-Dobbs, will 
occupy a remodeled building at 
Kings Highway and Chippewa Ave. 


Hollywood Dealers Welcome Snyder— 


Jack Snyder (center), new Dodge-Plymouth dealer, is welcomed by the Hollywood 
Car Dealers Assn. From left are Clarence Dixon; Walter Muller; A, E. England, 


int of the Chamber of Commerce; Jim Dawson; Snyder; Ralph Ware; Phil Hail; 


Bil Haimberger, and Tom Ballard, 





Big Four Holds Sales Meeting— 


The Henderson Air Lock tire changer, Air Lift bumper jack and Bal-o-matic jack 


stond were among new products displayed 


at a sales meeting of Big Four Industries, 


Inc., in Cincinnati. More than 50 salesmen attended. A. F. Hildebrant, general man- 


ager, was in charge of the meeting. 


Auto Markets 


Boise, Id. 

New-car sales in Boise during 
November totaled 150, only five 
units fewer than the October count. 

New-truck sales also remained 
constant, totaling 36, compared with 
38 in the previous, month. 

trations of new cars were 

divided as follows: Chevrolet, 60; 
Ford, 26; Pontiac, 14; Nash, 7; 

Plymouth, 7; Chrysler, 6; DeSoto, 
4; Hudson, 4; Studebaker, 4; Bu- 
ick, 3; Dodge, 8; Oldsmobile, 3; 

Packard, 3; Willys, 3; Mercury, 
2, and Kaiser, 1. 

Truck registrations were: Chev- 
rolet, 13; Ford, 11; International, 
6; GMC, 4, and Dodge, 2 

* + * 


Van Wert County, O. 

A total of 62 new cars were sold 
in Van Wert County, O., during 
November, broken down as follows: 

Chevrolet, 23; Ford, 14; Pontiac, 
6; Plymouth, 3; Buick, 3; Oldsmo- 
bile, 2; Mercury, 2; Chrysler, 2; 
DeSoto, 2; Dodge, 1; Studebaker, 1; 
Willys, 1; Cadillac, 1, and Nash, 1.— 
(Simon M. Schwartz.) 

+ * 


Oakland, Calif. 


New-car reception here has been 
excellent. Dealers report their ma- 
jor problem is in making deliveries. 

One result of the increased 
number of models and wider se- 
lection of colors is that dealers 
have been unable to fill the vari- 
ety of orders immediately. 

The future market is looked upon 
as highly competitive but stable. 

Used-car prices are holding up 
and autos are moving well.—(Steve 
Still.) 

+ * . 
Salt Lake City 

A total of 176 new cars and 10 
new trucks were registered in Salt 
Lake County in the period Dec. 1 
through Dec. 8. 

New -car registrations broke 
down as follows: Ford, 58; Chev- 
rolet, 41; Pontiac, 17; Buick, 16; 
Oldsmobile, 9; DeSoto, 7; Plym- 
outh, 7; Dodge, 5; Chrysler, 4; 
Willys, 4; Cadillac, 3; Hudson, 2; 
Nash, 2, and Mercury, 1. 

New - truck registrations were: 
International, 4; ae 2; GMC, 
2; Ford, 1, and ‘Willys, 1 

* * 7” 


Pittsburgh 
New-car registration reflected a 
further sharp increase in the Pitts- 


‘Colorama' 
°55 Cars Get Big Sendoff 


In Philadelphia 


PHILADELPHIA. —A _ two-stage 
promotion was launched by the 
Philadelphia Inquirer with its Sun- 
day (Dec. 19) issue of “Colorama.” 

A regular color rotogravure fea- 
ture of the Sunday Inquirer, the 
four-page collection of 1955 models 
was designed to stimulate consumer 
interest. The section carried no 
advertising. 

On Feb. 20, a special two and 
one-half hour TV-Automobile Show 
will be presented over the Inquirer’s 
TV station, WFIL. For the third 
consecutive year, time segments are 
being made available to manufac- 
turers at no charge. 

As a written guide to the TV 
show, the Inquirer will publish its 
automotive supplement, carrying 
pages of auto news, stories, fea- 
tures and pictures. 


burgh area for the week ended Dec. 
11, according to the Bureau of Bus- 
iness Research of the University of 
Pittsburgh. 


Business in general, according 
to the bureau’s index, rose to 
164.8 percent of the 1935-39 aver- 
age—the fifth consecutive week in 
which the index has gone up. 
Business reached its 1954 low 
point early in July, when the in- 
dex fell to 124.5. 


Steel mills in the area operated 
at 78 percent of practical capacity, 
down a shade from the preceding 


week.—(Leon M. Leffingwell.) 





Dealers U rged 
To Sharpen Eye 
For Bad Checks 


PHILADELPHIA. — A warning 
on bad checks, applicable to all 
dealers, was issued last week by 
the Philadelphia Automobile Trade 


Assn. 

Richard MacMeekin, general 
manager, noted that while the bad- 
check danger always is present, it 
greatly increases in the pre-Christ- 
mas season. Bad checks, he said, 
most frequently crop up in over- 
the-counter sales in the parts de- 
partment. 

He recommended that dealers, to 
protect themselves, follow these 
rules: 

1. Know the endorser. 

2. Refuse to cash out-of-town 
checks. 

3. Be especially careful during 
busy periods. 

4. Demand better identification 
than a Social Security card or 
driver’s license. 

5. Guard blank checks, cancelled 
checks and check-protection equip- 
ment carefully. ¥ 

6. Do not cash checks for juve- 
niles. 

7. Don’t cash post-dated checks. 

8. Don’t cash checks written in 
pencil or checks that show signs of 
alteration. 

9. Don’t be impressed by big 
company names on checks. 


Help for Europe 
OTTAWA.—Since Apr. 1, 1950, the 
Canadian Government has given 
outright 7,020 ambulances, trucks 
and trailers to European allies for 
defense purposes. 








AUTOMOTIVE NEWS 
N.A.D.A. SHOW ISSUE 
will be published January 31st 


Thousands of dealers who are looking for 
new parts, equipment, and accessories for 
1955 will get your message in that issue. 


No Increase in Rate 
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In Furious Close of °54 Race... 


December Sales Run 
Near Record Level 


(Continued from Page 1) 


from dealers are spotty. Some say 
there was no dropoff in traffic and 
sales prior to Christmas. Others re- 
port showrooms pretty well cleared 
out. 

Some market observers feel that 
any dropoff in legitimate new-car 
sales will be balanced by increased 
registrations of cars to members of 
dealer families, salesmen or even to 
persons whose permanent address 
is the cemetery. They say that, in 
practice, anything goes in the bat- 
tle for sales supremacy. 


THE used-car field, business 
continues slack at the retail lev- 

el, although it has picked up in the 
wholesale arenas. Consignments of 
cars to most wholesale auctions 


How They Fared.. . 


New-Car Sales 


i 


i 
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have increased as dealers attempt 
to pare their stocks for the winter 
doldrums. 

Brisker bidding is moving a 
greater percentage of cars at the 
auctions, although prices are eas- 
ing downward. 

The overall average price of cars 
sold at wholesale auction thus far 
in December declined $8 last week 
to $689, according to AvTOMOTIVE 
News’ index. 

Bulk of the loss was taken in the 
top portion of the index, with the 
five newest models showing de- 
clines. Oldest model carried on the 
index, ’47s, held unchanged from 
the previous week at $174. 

An increase of $1 on each model 
pulled the price of ’48s to $219 and 
of '49s to $314. 


* = 
OSSES were as follows: ’53s 
down $24 to $1,153; ’54s, down 
$22 to $1,801; ’52s, down $14 to $807; 
’50s, down $4 to $453, and ’51s, down 
$1, to $594. 

The declines on 53s, ’52s and 
51s brought the average price of 
those models to new lows. The 
low for °60s, established Nov. 15, 
was matched. 

The price spread between models 
after last week’s adjustments, was 
(previous week’s spread in paren- 
theses): '54 to '53, $648 ($646); 53 
to ’52, $346 ($356); ’52 to '51, $213 
($226); ’51 to ’50, $141 ($138); °50 
to °49, $139 ($144); °49 to °48, $95 
($95), and °48 to °47, $45 ($44). 


AAA Denies Rumor 


Of Fewer Races 

WASHINGTON. — Rumors that 
the American Automobile Assn. 
plans to reduce or drop its race 
activities in certain fair circuits 
were labeled “absurd” last week by 
James H. Lamb, AAA contest board 
secretary. 

A full complement of fair dates 
has been drawn up on the 1955 AAA 
racing schedule, Lamb said. 


Kansas City District L-M Dealers Hear from Sales Chiefs— 

More than 350 dealers from the Kansas City district attended a Lincoln-Mercury sales meeting in Wichita. Discussion lead 
ers included William A. Keller, national used-car manager; C. E. Gradwohl, assistant district sales manager; J. M. Love, Lincoly 
district sales manager; J. M. Blackburn, Mercury district sales manager; Steve Conroy, of Detroit, and William Alen, L-M distrig 


sales manager. 


Affecting Factories and Dealers .. . 
Auto Advertising 


By Martin L. Whitmyer 
Staff Writer 
The forecast that 1955 will be a 
hot competitive year in the auto in- 
dustry is beginning to have its 
effect on allied fields. 


the auto industry. 

Last year the auto industry spent 
between $12 and $15 million on sales 
incentive programs for their sales- 
men, district and regional mana- 
agers and other sales personnel. 
That’s about 40 percent of Belnap 


& Thompson’s total business. 

The Ford-Chevrolet race in '54 is 
one example of the change that has 
taken place. Chevrolet, in one of the 
few times since the end of World 
War II, ran such a program last 
year. Ford also used the plan in 54 
with its “Round-the-World Sweep- 
stakes” and other sales incentive 
programs, Fehlman said. 

Other auto companies that have 
used gales incentive plans in the 
past include Lincoln-Mercury, 
Willys, Nash, Packard, Studebaker, 
Hudson, Chrysler and Oldsmobile. 
Some allied industries that have 
used it from time to time are 


the firm’s new incentive Center 
at 2930 W. Grand Bivd., Detroit, 
last week, Fehlman said that most 
programs start from the factory 
lével. 

“This, however,” he said, “de 
pends a great deal on where the 
competition is greatest at the time 
the program is needed. 

“If sales are down in one parm 
ticular area, the program might be 
promoted by a regional or district 
office, or perhaps by a large deal- 
ership in the area. If the problem 
is nationwide, the factory usually 
institutes the program.” 

Working strictly on a merchan 
dise-award theory, Fehlman said, 
“We learned a long time ago that 
merchandise prizes pull greater re 
sults than cash prizes. 

Purpose of the Detroit Incentive 
Center is to arouse enthusiasm for 
incentive programs among sales ex- 
ecutives and sales people, 


United Motors, MoPar and Hast-| said. 


ings Piston Rings. 
Interviewed at the opening of 


Monthly Scorecard on New-Car Sales 


FEBRUARY 


Make 
Ford 
Chevrolet 
Buick 
Plym. 
Pontiac 
Mercury 
Olds. 
Dodge 
Chrysler 
Stude, 
Cadillac 
DeSoto 
Nash 
Packard 
Lincoln 
Hudson 
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AUGUST 
Make 
Chev. 
Ford 
Buick 
Olds. 


1953 Pos. 
117,175— 1 
106,859— 2 

39,070— 4 
28,475— 6 
35,039— 5 
49,218— 3 
26,515— 7 
21,988— 8 
8,429—13 

14,817— 9 
10,082—12 
12,629—10 
10,162—11 
5,017—15 

5,110—14 

3,986—16 

2,960—17 

1,630—18 

955—19 


Lincoln 


Kaiser 
Henry J 
Misc. 
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Other such centers are in Chicago 
and Toronto. 
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U. S. and Canada....147,895 91,782 185,582 610,871 7,711,304 6,734,738 
‘Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 


§.B.: All U. S. totals include cars and trucks for military orders. 


‘Bust’ Threat 


Checked, 


Yntema Tells Bankers 


CHICAGO.—The American econ- 
omy is much more resistant to 
“boom-and-bust” than it was 25 
years ago, according to T. O. Ynte- 
Ma, finance vice-president of Ford 
Motor Co. 


Speaking before the National 
Credit Conference of the Ameri- 


attributed the stability of the 
— economy to these fac- 
LA decline in incomes is auto- 
cushioned through re- 
ficed tax revenues and through 
additional payments for unemploy- 
Ment compensation and farm price 
supports. 
2. Spendable income can be fur- 
ther supported by reduction of tax 
tates when necessary. 


8 The debt structure is much 
Sounder. 


4 The money and banking sys- 
tem is not subject to collapse. 

y business firms are gear- 
their capital expenditures to 
longer-run market rather than 

© short-term fluctuations in de- 


& Important advances in eco- 


| Romic know-how have been made 
_ i the last generation. There is a 


better understanding of the ef- 
fects of stabilizing measures and 
a@ greater willingness to use such 
measures. 


Most of these factors, he pointed 
out, operate to check inflation as 
well as depression. 

“In the nine years since the war,” 
Yntema said, “we have had an un- 
paralleled period of prosperity and 
expansion. This period is notable 
for the snuffing out of inflation in 
1948, for the resilience of the econ- 
omy in the reaction in 1949, and 
particularly for the resistance to 
decline in 1953-54. 


earlier declines. 

moved to new highs. Passenger- 
car sales remained at high levels, 
and consumer reception of the 
1955 models has been excellent.” 

With business activity again ex- 
panding, Yntema said, the economy 
ig now on a sounder base for long- 
run expansion than in earlier post- 
war years. 

“It is no longer dependent on an 
abnormal backlog of demand for 
goods or an expanding defense pro- 
gram,” he said. 











its having more than half of the 
people employed in the production 
of motor vehicles, parts and tires. 
Of the 1,009,852 persons so em- 
ployed in the nation, it has 505,069. 
Ohio trails with 131,495, followed 
by Indiana, with 78,700; New York, 
with 40,600; California, with 39,556, 
and Wisconsin, with 34,376. 
- a * 
ANUFACTURE of vehicles and 
however, accounts for 
but a little more than one-tenth of 
the total employment that is gen- 
erated by motor vehicle use in the 
nation: 1,009,852 out of 9,700,071. 

More than half of the total is 
accounted for by jobs connected 

with the use of motor trucks. 

Of the 5,737,153 employed in use 
of trucks, California leads with 
524,069; Texas comes next with 
433,642, followed by Pennsylvania 
(342,599), New York (325,670), Ohio 
(249,838) and Michigan (226,236). 

* om * 

ALES and service of vehicles 

also create more employment in 


Jason, General Tire Settle 
Dispute Over Patents 


HOBOKEN, N. J.— Jason Co 
manufacturer of electronically 
quilted plastic material, announced 
last week that a non-exclusive li- 
cense had been granted to General 
Tire & Rubber Co., Akron, under 
the Messing patents on stitchless 
quilted plastic material and meth- 
ods of making such material. 

Pending litigation brought by Ja- 
son against the Bolta companies of 
Lawrence, Mass., now subsidiaries 
of General Tire, will be dismissed. 


are the 553,179 jobs involved in 
building and maintaining Federal, 
state, county and local roads; the 
303,509 in petroleum production and 
refining, and the 177,664 in the op- 
eration of common carrier buses. 
New York leads in two of these 
categories, with 51,146 in road work 
and 20,577 in bus operations. Texas 
tops the list with 94,520 petroleum 
workers, while California trails 
with 39,753, followed by Oklahoma 
with 27,310, Louisiana with 24,633, 


Illinois with 16,747, and Pennsyl- | Miss. 


vania with 14,804. 








ey 


Kehoe Takes Ponti 


J. P. Kehoe (center), new owner of the 
former Tom Ray dealership in Alameda, 
Calif., signs a Pontiac franchise. With him 
are George D. Dennis (left), zone man- 
ager, and Charles t. Keyes, assistant zone 
manager. The new firm will be known as 
Kehoe Pontiac Co. 
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PASSENGER CARS 
(U. 8S. PRODUCTION ONLY) (Continued from Page 1) duced 50.4 percent, compared with| while Studebaker was down for 
Week sin Week i Jan. 1 on. 1 | 35,128 ~~ to a — a a ss ac gee inventory. 
Ended Ended oe peak oO 34,287, ‘o weeks r rceen' against ludson = 
= ae ee” cee ee cote. 27.3 percent, and " Cusyuied Corp. ena Boog today "2, 
CAN MOTORS ....... 618 46 3,244 211,088 94,452 Last week Ford continued to |held even at 22.3 percent in both] and Studebaker truck 
top its postwar daily marks, | weeks. production today but will produce 
icles tsa gpace:*aachtiaden 618 28 «61,308 §8=6%5,718 + 31,254! which it has been beating almost yi Am no cars until next 
aes nee Draaglble 9: i aaa ae 18 1,941 135,370  68,198| every day. The mark now is 6,058 HE Big Three’s large percent) packard, which has been slowly 
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Fe Re a ane turned out a record 99.2 percent of |baker. The first three were not $e «* 
ecessceveensvescontestoree 2,500 1,516 2,840 9,949 128439 68,136) the car total. General Motors pro-| producing 1955 models last week 
i iabaceseiisighante 7,000- 2,008 7,004 27,345 292,474 146,843 Canadian Output 
Rakedinsacees 14,500 7,726 18,306 61,137 - 657,707 388,874 OUGH Ford Motor is still on 
spines 32,970 22,068 41,525 140,822 1,524,386 1,652,166 strike, daily ontput rates have 
shied siaseheniscastpaiicien 27,500 16,012 35,128 119,515 1,169,772 1,365,613 been rising because of high sched- 
Biseies gon) 520724. si«OG:—«OTT:—Ss«41,193 85,294 ort Chrysler Corp. end General 
BE aperieensonregeme 4,950 5,332 5,791 19,230 313,371 251,250 Canadian production Iast week 
GENERAL MOTORS .. 62,720 30,548 75,361 251,060 2,765,151 2,808,950 amounted to on estimated 5,485 
PINON oe cssnccsnsnssosnrssnee 11,020 3,667 12,416 42,057 479,604 519,946 cars and trucks, compared with 
GaAHM AC ecccccccccccscceeeee 2,890 nnn. 3,204 11,819 103,722 120,897 6,028 in the preceding week. 
Chevrolet oon..ccecccccccessens 30,500 20,983 38,795 124,710 1,454,628 1,382,492 U eg ewe 
Oldsmobile oo... ee ak, 9,891 33,395 319,852 424,986 ited 
POMBIAC ooecccceceecccecssesee. 9,700 5,898 11,055 38,179 407,345 360,629 _ ators 
KAISER MOTORS ..... re 360 1,100 62,479 += «16,052 Forms Council 
Kaiser Cocvccscescesesceesscocceces ecessecsee == sence seees Ceecescess =» wa neesecee 21,987 5,803 ” 
BO iiss sical WOR tials 360 1,100 40,492 = :11,149 Of Distributors 
GP CORP. one. ceceecseeess.. 6000s «1,184 820 6947 268,715 111,853 DETROIT.—Clearing the way for 
INO aisss icdimnacibaciooss 600 914 565 1,607 «= 82,516 +=: 27,090 a closer ee flow of informa- 
Studebaker ...........000000. 0 secs 5,340 186,199 tion between United Motors Service 
3 ianniiee ete Phen: <athdidiah nicnihdaatas a and its distribu- 
Total Cars, U. S. ........124,300 67,284 152,022 516,214 6,069,198 5,387,157 tors, W. N. Pot- 
ter, Uni on d Mo- 
Goodrich Receives Advertising Award— tors gene — 
COMMERCIAL CARS A plaque for “outstanding excellence in advertising” was presented to B. F. Good- ie - ; ‘week the 
(U. S. PRODUCTION ONLY) rich Co.'s tire and equipment division by the Cleveland Advertising Club in connection | formation of a 
—— re opes, no "ae | with the firm's Tire and Wheel Analysis program. From left are P. W. Stansfield,|United Motors 
Deo. 26, Week, Dee, 1 18, a Dee, 3 26, Dee. 3 25, industrial tire sales manager; F. T. Tucker, advertising director; Charles Farran, vice- eee papi 
cS oa . ident of the Griswold-Eshleman ad John H. Gerber, of the advertising | tors Coun 
CHEVROLET ............. 5200 5,487 5,801 20,116 855,182 $19,482| frm, ond J. E. Powers, truck tire sales manager, or ine ocvertisin@ | The council is 
DIAMOND T. .................. 90 60 ue 318 80387 3,475 made up of 15 
SI ini hitiliesitvinbietionit 45 58 60 201 3,058 = 2,888 ee ara ae ob aoe 
a 1920 1469 2,187 7,471 108,884 98,089 . e ps sable. but 
MN itis cgastec eerie oe — OS 2,089 Mich. Leads In Auto J obs Senecio. bn. Snap: solsanes Waban ad 
SI iccheedBaiebess, vicvoievabssects 5,920 15 7 26,668 $12,177 296,070 “ “ * F sizes of distributors are repre- 
= o~ we California Second, Texas Third in Employment sented. 
GMO eeeccrersererennerinerne L100 2,087 «1,250 4,841 112,883 974,806 : d 
INTERNATIONAL .... 1350 1,549 1,855 65,847 120,257 91,542 By Highway Transport Industries It is planned that the council 
MACK 160 «=-182tsi«‘i9titis«éd SGN tt«,06 WES mmeet With top -Catees -Seenawe 
—— 30 «188—St«—«éikSt« SSC -—7,190| [MPICHIGAN, California and|the nation than does their produc- | cials three times during 1965. 
aa Texas, in that order, last year | tion. In fact, it takes almost twice| “The formation of this distribu- 
STUD: Sadsmsle sebalpehh ; coueshaabe 867 «31,443 = 15,235 led the nation in numbers of peo-| as many people to sell and service — council, pao with us a 
WHITE ... ; 200 «181 280 785 =—:18,840 += 10,586 | nie employed in highway transport |the vehicles as it does to make on aeinooce anainee a 
ee cacsestepeccatie 1,870 1,053 2,085 7,088 87,150 15,317 industries, according to the Auto-| them. The figures are 1,918,714 and UMS and UMS distribut ” Potter 
MISCELLANEOUS 85 187 118 379 14,287 4,830 | mobile Manufacturers Assn. Three | 1,009,852, respectively. said. “Both will benefit by having 
— —— —— —— —— —— | other states, New York, Pennsyl-| In this phase of the activity, | th rtunity to talk directly 
Total Trucks, U.S... 18,020 17,976 21,884 75,107 1,190,478 1,008,574 | vania and Ohio, follow each with| too, California is out in front, | with each — 
Total © Truck eee A eae wee eee ee eee ines wel Goeaet vallason aadlaaaen 
| a SEE 142,410 85,260 173,906 591,321 7,259,671 6,390,781 | P*°Y ew follows with 138,326, discuss policies, marketing 
* = Tabulations show Michigan | and then come Pennsylvania | Practices, products, advertising ef- 
Total Cars, Trucks, with 855,541; California, 3; | (128,596), Texas (122,160), Ohio | fectiveness and sales organization 
SINNED sescovcesthateatecoses 5485 6,472 6,028 19,550 451,688 344,007| Texas, 692,142; New York, 579,668; | (103,291) and Illinois (99,527). efficiency, Potter declared. 
z = Pennsylvania, 560,338, and Ohio, Tt ethet of employ- The first meeting is scheduled to 
Grand Total, 528,849. ; ment opened by motor vehicle use| be held in Detroit sometime d 
Cars and Michigan’s leadership is due to March. Membership on the council 


- handling 
ceived Underwriters’ 
approval and listing of its complete 
line of solid-tired industrial fork- 
lift trucks powered by liquified 
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Makers Build and Modernize Plants. . . 


$750 Million for ’55 Models 


DETROIT.—The rewards of a 
fully competitive automotive mar- 
ket are coming home to roost in 
garages all over the country. 

Auto makers have invested well 
over $750 million—the largest sum 
in industry history—to bring from 
each company at least one line 
“new from the ground up,” reports 
the Automobile Manufacturers 
Assn. That is only part of the story 
however. 


New plants, major additions 
and completely rebuilt production 
facilities may be seen in every 
auto-building center these days. 
A division of one company has 
boosted its plant capacity 25 per- 
cent in recent months, adding 5.5 
million square feet of new floor 
space in preparing for 1955 
models, 


Superlatives such as biggest, cost- 
liest and most modern have been 


ASI Show Draws 
12,880 Visitors for 
Attendance Mark 


CHICAGO. — A record total of 
12,880 persons visited the Automo- 
tive Service Show held at Navy 
Pier here, according to authenti- 
cated attendance reports issued by 
the chairman of the joint operating 
committee. 

The show was judged by both 
exhibitors and officials ag one of 
the best ever held by the three 
sponsoring associations—the Motor 
& Equipment Manufacturers Assn., 
the Motor & Equipment Whole- 
salers Assn. and the National 
Standard Parts Assn. 

Included in the attendance count 
were 2,186 wholesale firms, with 
4,862 persons; 638 manufacturers 
with 4,412 persons; 1,663 manufac- 
turers’ agents; 392 associated auto- 
motive representatives, advertising 
agents and export men; 245 over- 
seas guests from 47 countries, and 
1,306 other guests. 

There were 478 exhibitors with 
984 booths covering 110,548 square 
feet of exhibit and conference 
booth space. 

Door-check counts were 8,169 on 
Dec. 8, 9,027 on Dec. 9 and 5,986 
on Dec. 10, 

The committee rated the 1954 
show one of the best in history, 
with approximately 300 more 
wholesale firms in attendance than 
at the 1952 ASI show in Atlantic 
City. 


Jay County (Ind.) Dealers 
Elect Ford President 


PORTLAND, Ind. — Hugh Ford 
of Ford Brothers (Pontiac), Port- 
land, has been elected president of 
the Jay County (Ind.) Auto Deal- 
ers ‘ 
Kenneth Houser of Portland was 
named vice-president, and Rolland 
Payne, Dunkirk, secretary - treas- 
urer. 


flowing from publicity typewriters 
to describe this flurry of plant- 
building. For example, the longest 
plating line in the world, in one new 
plant, requires 1,200 miles of wiring 
alone to help keep it running. The 
plant uses enough electricity for a 
city of 50,000 persons. 

Another company, moving its 
final assembly operations to a new 
plant, had work crews almost liter- 
ally pushing the last car down the 
old assembly line, tearing out con- 
veyor belts and machinery behind 
it and speeding them to the new 
plant. Pilot models were starting 
down the new line almost before 
the old one ground to a halt. 

For worker comfort, another 
plant features a pressurized at- 
mosphere. Huge pumps force a 
million cubic feet of fresh, filtered 
air through the plant each min- 
ute. The same plant is typical of 
many other new ones with its 
spacious grounds of more than 
100 acres and its ample parking 
facilities. 

An example of automation at its 
finest is the engine-test merry-go- 
round in one of the new plants. On 
this turning table, new engines are 
supplied with electric power, fuel 
and oil and given an actual oper- 
ating test—without ever being re- 
moved from the overhead conveyor 
on which they move steadily to- 
ward final installation. 

Automation, reaching maturity 
after some 15 years in the industry, 
is spreading into the last plants— 
still taking on more and more of 
the muscle-straining jobs once done 
by sweating men. But there are no 
robots in the plants. The industry 
is employing growing legions of 
engineers, technicians, and skilled 
operators and maintenance men, 
but no robots. 

Such activity is not going for- 
ward in a vacuum. A steadily ex- 
panding economy is expected to 
bring near-record peacetime pro- 
duction and sales in the new year. 


Dealers Pick Kline 


In Minneapolis 


MINNEAPOLIS. — (UTPS) — Sid 
Kline, president of River Lake Mo- 
tor Co., Inc. (Chrysler-Plymouth), 
has been elected president of the 
es Automobile Dealers 

n. 


Kline replaces John R. Scheefe, 
Swanberg & Scheefe Co. (Buick), 
who becomes a member of the 
board. 


Manny Anderson, Anderson Mo- 
tor Co. (Dodge- Plymouth), was 
elected secretary-treasurer and 
Rudy Luther, Hansord Pontiac Co., 
vice-president. Other directors 
named included S. E. Clevenger, 
Minneapolis Nash, Inc.; A. B. Lin- 
dahl, Lindahl Motor Co. (Oldsmo- 
bile); Irving English, Northwest 
Kaiser-Willys, and Fremont Mitch- 
ell, Motor Sales, Inc. (Lincoln-Mer- 
cury). 

Leo B. Faricy continues as gen- 
eral manager. 


Better Safety Record Cuts 


Quebec Insurance Rates 


MONTREAL.—Reduction in auto 
insurance rates, ranging from 5 to 
25 percent for Quebec motorists, 
have been announced by the Can- 
adian Underwriters Assn. Reason 
for the reduction was given as an 
improved accident record among 
motorists in Quebec province. 


Reductions in the Montreal and 


* | Quebec city areas will be 5 percent 


Ford Parley— 


‘Dealers of the Los Angeles district met 
to discuss Ford division sales plans for 
the new year. From left are Walter J. 
Cooper, district sales manager; L. W. 
Smead, general sales manager, and A. S. 
Hatch, western regional sales manager. 
With them is the Ford division mascot. 


for public liability insurance, with 
collision insurance dropping 12 per- 
cent and a corresponding reduc- 
tion in fire and theft coverage. In- 
surance officials explained that ac- 
cident claims in Quebec’s two larg- 
est cities—nearly 24 for each 100 
insured cars—were the highest in 
Canada and the only thing that 
made reductions possible was a 
oe in the average cost per acci- 
ent. 


For the slightly longer run, Dr. 
Arthur Burns, chairman of at Beetle 
dent Eisenhower’s Council of 
Economic Advisers, forecasts that 
by 1959 America will have 19.3 
million families earning $5,000 or 
more after taxes, compared with 
13 million today. 

To go after this growing market, 
auto makers are offering sports car 
styling, new engines, new suspen- 
sions, greater glass areas, new 
transmissions, better interior de- 
signs, breath-taking color and up- 
holstery, more prominent tail and 
stop lights and, sometime in 1955, 
improved headlamps. 


tory, says AMA. 


cA 


Trades Airflight for Airflyte— 


This Piper Cub plane on the used-car lot of H & L Nash Sales & Service, 
These features add up to the| Nev., was taken in trade on a new Nash Airflyte. The plane's owner had flown § 
finest automotive products in his-| Reno but could not fly back to his hometown, Vallejo, Calif., because of bad weathes 

So he offered to trade, and the firm accepted. ss 


, 


Cetra a Che aCe 


Reaching an estimated 150,000 
| to California. RATES 
10c PER WORD. PAYMENT 
| and address at regular rates 
; of Automotive News 
day received. Display ads: $11 


OF PUBLICATION DATE 
WANT AD DEPT., 


Gel aN Guloho alte le ts 


AUTOMOTIVE NEWS 


DISTRICT 
MANAGER 


To sell syndicated advertis- 
ing services in the automo- 
bile field. Excellent financial 
arrangement. Dealer contact 
experience helpful but not 
necessary. 


Box 4436, 
c/o Automotive News, 
Detroit 26. 


SALESMAN AND ASSISTANT manager 
for Chrysler-Plymouth dealership in cen- 
tral Ohio city, population 28,000, 125 car 
allotment. Here is an opportunity for an 
energetic man, age 28 to 40, who wants 
to make good. Also possibility to take 
over business in four or five years. Box 
4424, c/o Automotive News, Detroit 26. 


USED CAR BUYERS 


Must be experienced in the purchase of used 
cars. Need two men for New Jersey; two men 
for Pennsylvania; two men for the New York 


area. 
DEALERS MART, INC. 
Aaron Koeppel 


144-10 Hillside Ave. Jamaica, N. Y. 


COMPLETE PROTECTION GIVEN 
AUTOMOTIVE NEWS’ READERS 


Automotive News will not divulge the 
name of any classified advertiser using a 
box number. For our readers who wish to 
protect their identity when answering box 
number ads, we suggest you send your 
replies direct to Classified Manager, Auto- 
motive News. Enclose a note listing the 
concerns which you would not want your 
letter to reach. Your reply will be de- 
stroyed if the advertiser is one you have 
mentioned; otherwise it will be forwarded 
immediately to the advertiser. 


TWENTY CENTS 


20 per column 


(20c) PER WORD 


($1) per insertion for 


inch, per insertion 


WANTED--SALES MANAGER for Pontiac 
dealership, town 100,000 midwest. Must 
be entirely familiar with all phases of 
operation. Man 30-35, married. Must have 
Al references. Immediate opening. Box 
4404, c/o Automotive News, Detroit 26. 


NATIONAL ACCOUNT SALES representa- 


tive wanted by National Truck Leasing 
System. Man will headquarter in Chicago, 
considerable travel. Top sales rating nec- 
essary qualification. Applications treated 
confidentially. Mail us resume and photo 
promptly. Make no personal contacts, 
Please. Write NTLS, 23 E. Jackson Bivd., 
Chicago 4, Ill. 


TOP FLIGHT USED CAR MEN. Career 
opportunity for highly qualified retail 
Used Car salesmen or Used Car Man- 
agers. Men who can demonstrate how to 
sell in any market. Must be intelligent, 
aggressive and willing to travel. Salary 
and expenses. Write fully, giving experi- 
ence and background; all replies confi- 
dential. Box 4433, c/o Automotive News, 
Detroit 26. 


FRAMES and MONOGRAMS 


The world’s largest producer of auto dealer 
identification has protected territory open 
to aggressive salesmen. Income up to 
$25,000 per year. 


THE BENMATT ORGANIZATION 
3447 E, ISth St. Los Angeles 23, Calif. 


CHEVROLET TRUCK SALESMAN—$150 
a week salary plus 20 percent of gross 
profit over $110 per unit average. Large 
stock for large volume of quick deliver- 
ies. Nickey Chevrolet Sales, Inc., E. J. 
Stephani, Pres., Chicago 41, Til. 


PARTS MANAGER desired, preferably 
with Ford or Lincoln-Mercury experience. 
Beautiful upstate New York City. Write, 
giving background. Box 4425, c/o Auto- 
motive News, Detroit 26. 


PARTS MAN—WE HAVE an excellent op- 
portunity for an experienced sales and 
manager type man in heavy duty whole- 
sale parts operation in suburban Pitts- 
burgh, Penn. Reply - 4363, c/o Auto- 
motive News, Detroit 26. 


PARTS MANAGER WANTED. Excellent 
working conditions. Apply Mr. Flinn or 
Mr. Hamilton, Flinn Motor Corr., Au- 
ae Ford dealer, Larchmont, New 

ork. 


GENERAL MANAGER OR sales manager. 
Young, 27, aggressive, college graduate 
with seven years sales and managerial 
experience with key Chevrolet dealer 
handling upwards to 1,000 new units per 
year. Successful profit experience. Prefer 
middle west, though not necessary. 
Trucks no problem to me. At present 
operating car rental business successfully. 
Wish to return to dealership. No longer 
with dealer because dealership sold. 
Graduate Chevrolet dealers’ sons school, 
1950. Best references. Box 4426, c/o Au- 
tomotive News, Detroit 26. 


are forwarded to the advertiser 
CLOSING 


readers engaged in all branches of the automotive industry from Main 
FOR EACH INSERTION. POSITION WANTED ADs 
IM ADVANCE OF INSERTION? REQUIRED. Ads may be signed with full 
Add One Dollar 


Replies te Box Number ads 


Tet 
TB 
unopencd, 
SIX DAYS IN ADVAN¢ 


use of a al eee 


the sa 


AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, MICH 


I 


POSITION WANTED 


sALES MANAGER DESLRES position 

Chevrolet dealer. Preference Florida 
deep south. 25 years’ experience with om 
Chevrolet dealer, a 2,0U0 car francis 
starting at the bottom. Ten years a mem 
ber of the 100 car club. Fifteen ; 
experience with sales managing both 
and used carc, traming and 
salesmen. Married, sober, in the best 
health, age 44. Write to Box 4419, 
Automotive News, Detroit 26. 


AUCTIONBSER. XYUUNG, sover, 
tomobite 


know bow. WU give try a os 
tion.) References leading au 

in the midwest. a 4373, re~% Al 
tive News, Detroit 26. 


DEALERSHIPS AVAILABLE 
DS#ALERSHiIP HANDLING 
northern Indiana county seat. On mai 
U. 8. Highway, town of 7,000 population, 
trading area 30,000. Well equipped serv- 
ice department. Parts equipment, furn- 
ture and fixtures. Reasonable rent, Seb 
ing due to poor health. 705 East , 
son, Plymouth, Indiana. Phone 2106, — 
SS  —  —- — 


DEALERSHIP — ONE OF “Big Three”, 
Central Texas. Want qualified partner @ 
share responsibility or will sell. Box 4434, 
c/o Automotive News, Détroit 26. 


AUTO AGENCY, HANDLING Lincoln-Me- 
cury, in city of 15,000 population. Located 
within 200 miles of Chicago. Most mot 
ern equipped shop. This deal is only om 
of its kind in county. Good lease avalk 
able on best possible location. Box 4435, 
c/o Automotive News, Detroit 26. 


FLORIDA EAST COAST dealership bar 
dling Dodge. Excellent location near per 
manent air force guided missile base 
Huge civilian and contractor payrolié 
Best building in town. Well leased. Sel 
at inventory. No used cars, No recs 
ables. Cash and factory approval necer 
sary. Box 4427, c/o Automotive News 
Detroit 26. 


axujisainaltatadispetinnneieatiylatiiatntnnateeigian 

DEALERSHIP HANDLING Willys—one of 
the finest in New England. Ninety per 
cent commercial sales. One hundred per 
cent service absorption. Modern buildings 
and equipment plus body shop. 
tion in area equal to ‘‘Big Three.” 
accounts or used cars. Located in oa 
heart of year round resort area. 
4428, c/o Automotive News, Detroit 

DEALERSHIP HANDLING BUICE® 
southern California. 400 car 
Very successful and profitable operatio® 
in area of tremendous growth. Only rea 
son selling, owner taking larger 
Factory approval required. This is hot 
Necessitates immediate action. A. BR 
Davidson, 5847 W. Sixth St., Los Angeles 
36, Calif. 

DEALERSHIP HANDLING PONT TAC 
GMC. Midwest county seat town. Modera 
building for sale or lease. Excellent oF 
portunity. Box 4429, c/o Automotive 
News, Detroit 26. 


DEALERSHIP AVAILABLE 
ONE OF "BIG 3” 
Metropolitan Chicago — Lease 
or sell building 
1000-car potential 


- Substantial service and body 
business 


$50,000 required—Health reason 
Principals only 


Box 4430, c/o Automotive News 
Detroit 26 
cciaubteenitanaastapnianeeiitianseaiis teases 
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ge DEALERONIFS AVAILABLE BUSINESS OPPORTUNITIES CARS FOR SALE CARS FOR SALE NEW LINES WANTED 
#ANDLING DODGE-PLYMOUTH, Allis-| ‘BIG THREE’’ AUTOMOBILE franchise. ; SUBSTANTIAL, ee ae “es bust- 
Chala:ers farm machinery dealership. 20 years successful background, averag- 1954 PONTIAC STARCHIEF ness. Caroli: 
‘Bien vorinewot Louisiana Det “two ut-| ing “300-1000 new units ‘year. xoserm | ATTENTION DEALERS ! ! cistom ‘SEDAN iaanug ee 
cars, trucks, . Fine southern ,000. 192 192. miles radio, heater, hydramatic, power|~ "os ponipmMENT FOR SALE 
m machinery. Writs own ticket. Gov: | ‘Tremendous permanent payroll expansions SPECIALIZING IN THE SALE OF deorton, buchen tnd sant. Cheese ae Maen SHOP EQUIPMENT FOR SALE 


ment financing irrigation equipment 1s 
vaak paceatias ak aks nee om aa = onteeianen A of half = EX-TAXIS ophet oy and r conditioning. Cost $4,000 i 
nt connections. If you want appli-| assums complete responsibility. “y, Excellent Bodies - Good Motors - Heaters | ~~!!! take $2,700 model 6381 graphotype, 30 drawer 
, Westinghouse line available. Past financial Sole necessary for fener Upholstery New oe or — win asil Te U6 discount. 1 Pon- . 


two years sales exceed $400,000 annually. approval. thinkers will waste 1253 MAIN-ST. BUFFAL Awe 
service absorbing overhead 100 per-| time. Give igh age, address, BUY NOW — LOWEST PRICES EVER GA. 4000 . =e tiac, Inc., Nashville, Tenn. 6-6165. 


plus. Business location one block phone, present status. Box 4329, c/o Au- 
Detrott 26. 1950-1951 ANTIQUE CARS FOR SALE 


si house, main street. Building 72 ft. tamoative News, 
Be aa ane eetcaae ae Piymecths —Ferds—Chevrelets | —___cans_waneap_____| "MP E.ge, Sura semen "avery ba 
lot 100 ft. by 150 ft. Two acres land Large Dodge-Plymouth franchise, many 1 te 500 aaa easeumeey es Fae anne igen 

sell reasonable or for 


wide city limiis with metal building 





: 100 ft. Busi blished years successful history. Excellent set-up. 
. eal estate, building, Axtures, Average sales past five years 700 annually. MORRIS FREEDMAN OLDSMOBI LES Sue as rene = condition. Don Thiet, 
equipment value $60,000. Take! | southwest City, quarter-million trade area. S4th & LINDBERGH BOULEVARD jemi 


7,000. Parts department inventory ex- 
is $27,000 dealer net. Nothing obsolete. 
20 percent off. Dealer has extensive 
ming interests and has recently de- 
veloped heart ailment. Must qualify both 
Podge and Allis-Chalmers. Box 4414, ¢/o 
Automotive News, Detroit 26. 


#LORIDA BAST COAST agency, handling DEALER SERVICES A U C T | Oo N 


Pontiac. Complete operation including 





Sale of 50% interest might be considered. PHILADELPHIA 43, PA. MISCELLANEOUS 
Factory approval necessary. Box 4332, c/o || SARATOGA 7-2300 SHERWOGD 7-1700 WANTED 
Automotive News, Detroit 26. 















100 new, 1955 Olds = 





Our New Model 


TOW BARS 


98's wanted, with or 
authorized Olds 











parts, equipment, etc.—$16,750. No used it’s New — It's Nice 
accounts receivable. Must be fi- 
° Seeelally responsible and able to secure INVENTORY SERVICE It’s Det s Finest next day. Absolutely confidential, LEAD IN SALES fe 
ner, factory approval. Box 4420, c/o Automo- Parts and Accessories rolt 
; pene SRaniP SANDLIN } FORD. Mid- ge ee ” WES COON VALUE AND... 
~ - Mid- | @ Obsolescence Disclosed 

ii tscn cl productag, territory. Gross | @ snartee® ** Overage Estatiished AUTO AUCTION ee ae PERFORMANCE 

es : Need 25 1986. "hanes Montclairs for 

“Biss 100 cars ‘and $400,000 annually. | § Analysis of Methods and Procedures Grand River at Telegraph record high sales, Will transport in groups of Meet 1.C.C. Requirements 


lent location and buildings. Estab- 








; 1941, Box 4401, ‘Auto- | Full time experts. No pick-up part time help. U. S. 16 @nd 24 four anywhere. Will pay up to $200 over 
hewn Dit SAVE MONEY é ‘Reeiinasen | ee ee MOTO-MATIC 
. ae as Wane ke Call or Write for Service Details very en NOLAN MERCURY TOW oe 
Wd Buick. West central A Automotive Inventory Service Co. Carl Marker, Auctioneer Authorized Dealer e 
imately 150 car deal. Fully equipped. | 19040 Freeland Detroit 27, Mich. WE 3-6445 : Cleveland, "Ohie 






secure. Parts inventory small. Box 
c/o Automotive News, Detroit 26. 


| BALE OR LEASE. Dealership and 
ye handling Pontiac-GMC. Central PARTS FOR SALE 


BUICK PARTS 


All Other GM Parts Also 
UP TO 50% DISCOUNT 


Extra Discount on Special Phone Orders 
Fast—Direct—C.0.D. Service 
Largest Buick Parts Dealer in U. S$. 


All checks guaranteed 
Kenwood 3-3090 











TRUCKS FOR SALE BRAKE- “MOBILE. 


1952 CHEVROLET %-ton tow car, Canfield 
tow bar equipped, deluxe cab, hydrovac, 
NEW YORK CITY'S radio, heater, no spin, spot light, flasher = 


s.¥e. heme ~— ready to work. Price 
SKYLINE fon Snias"Fhone soos,” "| with Automatic Brake 
AUTO AUCTION Cannot Be Matched 
EXCLUSIVELY FOR AUTO DEALERS At Price 
You are 100% safe because all titles Any 
Write Today for . 


and checks are insured 
illustrated Cateleg 


Factory Sales Division 


PILOT DISTRIBUTING 
COMPANY 


BATTLE CREEK 9, MICH. 
Phone WO. 2-5257 All Dept's. 


“Leaders In The Industry” 


: Hip # G FORD. Lo- 
on third aout traveled highway in 
' _ 4378, c/o Automotive News, 






Factory approval 
iiseecsee teu, Dems Box 4288, c/o 
Automotive N Detroit 26. 


Need Financial Assistance GORDON BUICK 


Received okay from factory (one of “Big|| 1000 S. Wabash Av., Chicago, Ill. 
3} for franchise. Approximately 1,800 Phone Wabash 2-1030 

crs a yeor. Has 100% parts and service 
absorption. Would be interested in invest- 
ing in a dealership with the purpose of OARS FOR SALE SOMETHING NEW 


eventually buying out entire deal or, if USED CARS DELIVERED 


Every Tuesday 12:30 P.M. 
GREENPOINT AVE. & PROVOST ST. 
BROOKLYN 22, N. Y. 








necessary, would consider partnership TIM ANSPACH 
basis. 20 years’ experience in automobile “edideag.” Stop $8 We | oir ‘eile ui aes ee 
industry and have the necessary qualifica- Albany-Schenectady Road Reet 1 1 1953 Ch Suits wed 


me fo operate dealership. ALBANY, N. Y. Plymouths in all body styles. These cars 
Box 4423, c/o Automotive News, eB yn zat can be delivered to your door regardiess 


EVERY MONDAY ... 12 NOON 
Detroit 26. Member of N.U.C.D.A. and N.A.A.A., Inc. || Of location. Phone or write for informe- 


= ATTENTION: Men of Top Calibre Capable 
Robinson Auto Rental, inc. |i Of Earning $30,000 to $40,000 per Year 


1. E. Spatig, Used Car Manager 


Sherwood 8-1500 NEW BRICK PROCESS 


Franchises Now Available 
GRAND RAPIDS AUCTIONS, INC. 


A uto Sales Manager On M2l—One Half mile west of Grandville, %" brick or ledgerock process applied over siding, 


EVERY TUESDAY—CHECKS INSURED shingle, concrete, cement block and stucco. insulates 








America’s Best 
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FOR NEW CAR DEALERSHIP a ie _ against moisture, heat and cold. Life-time guarantee. 
wn ntaee eae Protected territories. Franchise investment dependent 
The man we are seeking must be one of the top 10 auto Phone: ARdmore 6-4720 upon size of market. For full particulars write— 
sales managers in America. To take charge and operate 
a large dealership in Northern N. J., one of the “‘Big DEALERS SAY Life-Brik and Stone Co. 
Three" profitably and successfully in today's market. Must Our greatest dollar values are at 
be an exceptional individual who can develop new busi- CARL MARKER'S 8821 Fenkell Street Detroit 38, —— 
ness, hire, train and direct our sales personnel, help close FORT WAYNE. 
deals and have present proof of accomplishment. An ex- AUTO AUCTION 
_— salary will be paid to the one who can qualify for bnncgon . ee, ‘o-.. mie ke 5 
a “ewe” | New Subscription Order: 
Please . -_— — ~ _ _ — of edie dis 00 an aneinuats | ! 
accomplishment and can stand rigid investigation of your Phone E 1254 Phone E 5209 Bel 
past performance. Send full resume. Address Box 4431, 324 West Main Street, Fort Wayne, Indiana | | Send Automotive News to Address . 
c/o Automotive News, Detroit 26. - oer eu " for One Year $8 CJ or Two Years $14 Be i 
i for which check is attached [(] or send bill ((] ! 
| 
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a T ° IT 26, MICH. 
at MANUPACTURERS REPS. AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETRO 
DO YOU NEED NEW LINES? Whi din acgceitieesece scoala wtatiods oy caabnas AMR Og serene 
FORD DEALERSHIP AVAILABLE Automotive News can help you by jiebévavedeeapecegsaouabe Wigiinn pues ob0¥eeadsagunebhondanarnaanen 
bringing your wants to the atten- | Peewee eee eee seer eeeeeeee eeeteese COCO HEHEHE HEHEHE EEE HER EEEE | 
Located in southern New England City. Annual new unit volume tion of manufacturers. | Street Address. ........sceeccccereceerersseneeces +» Zone No......... 
Spproximately 500 cars and trucks per year. Modern facilities || An advertisement in this section iy. ccccsccessccseces ccccecccsecceacsecccecs SMB. cee. esdeeseensou 5 
for sale or lease. Excellent earning record, Factory approval will do the trick at a nominal ; TRADE CONNECTION: | 
mH 1 | tequired. Replies confidential. cost. | Car Dealer CJ Truck Dealer () - cametaiates oO ! 
| Jobber () insurance [] Financial Supplier 
" Box 4432, c/o Automotive News, Detroit 26. AEOMOT TS SES bite MMe» ccusckdchiesiiabiasaiiiess, Mawel buases- 
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Adopted by 
leading engine builders 


... for original equipment... for service departments 


~ Sealed Power Corporation 


MUSKEGON, MICHIGAN 
Sole manufacturers of KromeX Ring Sets, MD-50 Steel Oil Ring, Full-Flow Spring, Flex-S Flexible Oil Ring, and GI-60 
Groove Insert. Leading producer of Automatic Transmission Rings, Power Steering Rings, and Non-Spin Oil Rings 








